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What is believed to be the first union-spon- 
sored consumer oil co-op has been started in La 
Crosse, Wis., by the ClO. A station, formerly 
privately owned, was purchased by La Crosse 
County Co-Operative Assn. To finance the ven- 
ture, shares were sold. Principal sponsor was La 
Crosse CIO Council but many AFL unions also 





joined and sold shares at an AFL hall. During 
the first month’s operation as a co-op, station's 
gallonage was 50,541 but by 1950 the co-op 
expects to be pumping 70,000 gals. per month 
at the station, plus delivery of 70,000 additional 
gallons by tankwagon to farmers. An NPN 
staff writer gives an on-the-spot account. P. 11. 


Methods of Promoting Speed-Up in Oil Products Deliveries 


Efficient and speedy delivery of oil products 
depends on three primary factors—loading, the 
delivery trip and unloading. An NPN staff 
writer, after interviewing numerous oil market- 
ers tells what has been done and is being done 
to expedite tank truck deliveries. Loading rack 


and loading yard design are being given closer 
attention to minimize delays at loading points. 
More careful dispatching and driver training 
programs make for quicker delivery trips. Loca- 
tion and size of tankage at service stations cre 
considered. P. 26. 


Display of Contaminated Oil ~_ Promote Crankcase Drains 


One strong argument to 
persuade motorists to 
change crankcase oil every 
thousand miles is to show 
them visually how oil be- 
comes contaminated at vari- 
ous mileage figures. This 
was discussed in detail at 
API Lube Committee meet- 
ing in February (see NPN 
March 2). One station 
which adopted the idea has 
a homemade display to 
back up its regular sales 
talk on oil change (see pho- 
to at right). Although only 
completed recently this mo- 
tor oil merchandiser has 
convinced some. anti-oil- 
change enthusiasts that 
maybe they are wrong. 


a cians = 1,000 Miss — Ser Nov 
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Here is close-up of oil display cabinet used by one station operator to em- 
phasize the variation in sludge content in oil taken from three different cars 
with three different mileages. Letters on photo are used to further clarify de- 


P. Sa. tails on construction of the cabinet, which will be found on P. 34 








ERIES ‘Z&-(o” PUMP 


Erie’s ‘‘Nu-Lo’’ 
with the long reach Model 748-10. 


is the low pump 


The 13 foot hose extension operates 
There is 


nothing complicated in this simple 


easily and positively. 


method of providing long hose reach. 











ERIE METER SYSTEMS, INC: 





Inlet pipe ground 
joint union — 9” 
from base on 
vertical center 
line — plenty of 
wrench room. 


Nk 


Junction Box 
with three 3/4’ 
conduit openings 
5 1/2’ from base. 


. A 


Easy to get at 
Meter for cali- 
bration. 


Nk 


By-Pass Valve 
easy to adjust. 


KY 


Strainer easy to 
remove for clean- 
ing. 


NK 


Motor Unit with 
external voltage 
change-over di- 
rectly accessible. 


ke 


Price Change 
Mechanism’ ac- 
cessible from 
either side of 
pump. 


Main Office and Plant; Erie, Pa. 





Now look inside to see how Erie has 
achieved direct accessibility to all 
units and rapid and easy hook-up 
on the island. Compare Erie with 


the field for quietness, ruggedness, 


and accessibility. 
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It’s not a chemical, 
but... 





26 is the most 
important ingredient in 
“Ethyl” antiknock compound 


E 26 is the knowledge that Ethyl has acquired through twenty- 
six years of service to the petroleum industry .. 


E 26 stands for the twenty-six years of antiknock experi- 
ence of Ethyl personnel. 


E 26 stands for twenty-six years of varied and comprehen- 
sive antiknock services designed to help refiners get the 
greatest value from each pound of antiknock compound. 


E26 stands for twenty-six years of continuing product 


development to improve ‘‘Ethyl’’ antiknock compounds. 


We believe E 26 is the most important ingredient in ‘‘Ethyl’’ 
antiknock compound—used by more than 225 refiners to step 
up the antiknock quality of their gasoline. 


ETHYL CORPORATION 


Chrysler Building, New York 17, N. Y. COMPOUND 


eka ican I 
CORPORATION / > 


ANTIKNOCEK 





Prod. ts sold under the ‘ETHYL’ trade-mark: Antiknock Compounds... Salt Cake... Ethylene Dichioride. . . Sodium Metallic 





. Chiorine (liquid) .. . O11 Soluble Dye... Benzene Hexachioride (technical) 
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“THIS FEATURE IS A KNOCKOUT. The brake drums 
are not one piece with the hubs. They're separate, 
and removable. This simplifies brake maintenance, 
and cuts replacement costs because you don’t have 
to buy a wheel when you want a brake drum only.” 


2 





GEORGE nunc’ SMART IDeA! | 


He invents a portable “divining rod” that helps 
bring in thousands of oil gushers all over the world! 















“OIL FIELD GUMBO is a real test for a truck,” Jess 
Page, (right) the Ford Dealer's service manager tells 
George Failing. “And this 145-h.p. V-8, biggest Ford 
Truck engine ever built, has power to pull you 
through and to keep the drills running steadily.” 





GEORGE FAILING’S SMART Ber! 


TWO OIL EXPLORATION METHODS now 
widely used were made more practical by 
George Failing’s revolutionary idea. In one 
method of exploration, an earth-drill picks 
up samples (cores) from different strata for 
study by geologists. In another, dynamite 
charges are set off in a hole, and the effects 
are studied by seismograph. With either 
method, fast, low-cost drilling is a “must.” 
That’s what Failing gave oil men in 1931 
with the portable drill he mounted on an 
old Ford Pickup Truck. With this he could 
set up and drill as many as 12 holes in a day. 
Former drills required a week for setup alone. 






GEORGE FAILING with seismograph expert, Ray 
Welch of the Seismograph Service Corp. The 
seismograph records data on the effects of the 
underground explosion. Welch interprets this data 
to locate underground traps for oil or gas. 


4tHere SHE GOES! A charge of dynamite is set off in 
a hole drilled by Failing equipment mounted on a 
Ford Truck. George Failing’s idea has become a 
multimillion-dollar business for Enid, Oklahoma 


<n mes SMART MOVE! 


He uses 5 Ford Bonus Built Trucks in his own business, 
has equipped thousands of others with drills! 





eee 
“HERE'S MY LATEST drill mounted on a new Ford F-7 Big Job,” George Failir 
remarks to Ford Dealer L. A. Neal. “If it works as long as my original 193 
model Ford, it'll still be going strong in 1966.” Replies Neal, “Ford Trucks ar 
built extra strong to last longer, Mr. Failing. They’re built to take it. There ar 
over 139 Ford Truck models, every one Bonus Built with big strength reserves 


FORD TRUCKS LAST LONGEF! 


Using latest registration data 
on 5,444,000 trucks, life insurance experts prove Ford Trucks last lonzer! 
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MAY 
Indiana Independent Petroleum 
Lick Springs Hotel, French Lic 


(Spring Outing) May 12-13 
American Petroleum Institute, Div 

tion, Pacific Coast District, Bilt 

Los Angeles, Calif., May 12-13 


4 
| 
: 


tel, San Francisco, Calif., May 
Oil Heat Institute of America, ann 
and National Oil Heat Expositi 
ics Hall, Boston, Mass., May 16 
American Petroleum Credit 


cisco 


Calif., May 17-19 
Virginia Petroleum Jobbers Assn., 





ing, John Marshall Hotel, Rict 
May 19. 
Virginia Oil Men’s Assn., John 


tel, Richmond, Va 
Empire State 


May 20 
Petroleum Assn. 


Assn., 


National Fire Protection Assn., Fairmont Ho- 


Assn., 
meeting, Atlantic City, New Jersey 
Oil Industry Information Committee, San Fran- 
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COMING MEETINGS 


French 
*k, Indiana, 


of Produc- 
more Hotel, 


16-19. 

ual meeting 
yn, Mechan- 
-20. 

annual 
May 17 


spring meet- 
imond, Va 


Marshall Ho- 


Inc., Mark 
99 


Twain Hotel, Elmira, New York, May 22-2 
, American Petroleum Institute, Lubrication 
‘ Committee, Division of Marketing, The 

Broadmoor Colorado Springs Colo May 

22-24 

National Oil Jobbers Council, Mark Twain Ho- 
, tel, Elmira, N. Y May 25-26 

Society of Automotive Engineers (diesel en- 
a gines), Engineering Societies Bldg New 
1 York, N. Y., May 26 

American Petroleum Institute, Division of Pro- 

duction, Rocky Mountain Dist., Gladstone 

Hotel, Casper, Wyoming, May 26-27 


mopolitan Hotel 


ind June 1 


Denver, Colo 


JUNI 


Society of Automotive 
meeting, French Lick 
Lick, Ind June 5-10 

South Carolina Oil Jobbers Assn., 
est Hotel, Myrtie Beach, S. C., . 

Tennessee Oil Men’s Assn., conve 
Patten, Chattanooga, Tenn Jur 

The Oi Trade Assn, of 
golf match and dinner 
try Club, suburban 


Springs 


Manufact 
Philadelphia 


International 
International 
June 15-17 

Cincinnati Oil 
lills Country 


Gas 


Gas 


Conference, st} 
Union, Londo 


Club, annual 


Club, Ft. Mitchell 


leeting Hotel 
a June 16-17 


William Penn 





National Tank Truck Carriers, Ine 


Engineers, 
Hotel 


Philadelphia, 


picn 


Michigan LP-Gas Assn., annual meeting 


.. The Cos- 


May 30, 31 


summer 
French 


Ocean For- 
June 8-9 
ntion, Hotel 
1e 12-14 
spring 
urers Coun- 
Pa June 


yonsored by 
n, England, 


c Summit 
Ky June 


h 
Pennsylvania Grade Crude Oil Assn., annual 


Pittsburgh 


Har- 


convention and 


26-28 


Hotel, Wil- 
July 13-14 
anor Hotel 


Springs, Mich June 25-27 
Texas Butane Dealers Assn., 
“ ide show, Dallas, Texas, June 
JULY 
Georgia Independent Oil Men’s Assn., mid-year 
nvention, General Oglethorpe 
ngton Island, Savannah, Ga 
be National Oil Jobbers Council, M 
: heville, N. C., July 17-18 
AUGUST 


+: Socrety of 
a ot 
+ 


Automotive 


Engineers, 


National 


Coast meeting Multnomah Hotel, 
Portland, Oregon, Aug. 15-17 
Florida Independent Petroleum Marketers 
Assn., summer meeting Sheraton Plaza 
in tel, Daytona Beach, Fla., August 19 
93 Kentucky Petroleum Marketers Assn., fal] out- 


and golf tournament, 


Lexington Country 


al b, Lexington, Kentucky, Aug, 24-25 
al 
SEPTEMBER 
PS 
“oe ety of Automotive Engineers, National 


Hotel 
13-15 


Meeting, 


: auctor Schroed 
F i e, Wisc., Sept 


er, Milwau- 


: ® Ne ional Congress of Petroleum Retailers, 
hue., annual convention, Atlanta Municipal 
ditorium, Atlanta, Georgia, Sept. 13-15 
longer! Ne‘ional Petroleum Assn., Hotel Traymore, 
lantic City, New Jersey, Sept. 14-16 
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DELIVERY EFFICIENCY—Three main points which determine the 
efficiency and speed of delivering oil products—loading, unload 
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tion manager persuade motoris to adhere to 1,000-mile oil 
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because every drum 
is protected by 
Tri-Sure Closures 


INCE 1866, the products of the Freedom- 

Valvoline Oil Company have been known 
for their superlative quality. So Freedom- 
Valvoline safeguards its reputation—its most 
cherished possession—by shipping its lubri- 
cants, rust preventives and other petroleum 
derivatives in drums equipped with Tri- 
Sure Closures*. 


Tri-Sure Closures have an interengaging 
flange, plug and heavy-gauge seal which 
give drums absolute security from the haz- 
ards of shipping...security from leakage, 
seepage, substitution and tampering. 


When Tri-Sure Closures are on your drums, 
they express the pride you take in a fine 
product...they provide insurance against 
weather and hard handling...and they say 
to your customers, “here is full value— 
protected every minute, from loading plat- 
form to you.” 





*The “Tri-Sure’’ Trademark is a mark of reliability 
backed by 26 years serving industry. It tells your 
customers that genuine Tri-Sure flanges (inserted with 





genuine Tri-Sure dies), plugs and seals have been used. 










Play Safe by Specifying 
Tri-Sure Closures on Every Drum Order 


AMERICAN FLANGE & MANUFACTURING CO. INC. 
30 ROCKEFELLER PLAZA, NEW YORK 20, N.Y. 


Tri-Sure Products Limited, St. Catharines, Ontario, Can. 
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fUG OF WAR—There are strong indications of a po- 
tential tug of war between Midwest oil company sales 
departments and credit managers as to whether farm- 
ers should be extended long term credit for the pur- 
chase of tractor tires. Some sales people reportedly 
feel that the farmer should be given “harvest terms,” 
which would permit him to buy tires in the spring 
and pay for them in the fall after crops have been 
reaped. They point out that purchase of tractor 
tires calls for a sizeable outlay of money, which 
many farmers might be hard-pressed to find at the 
beginning of the growing season, and feel that if they 
do not give long term credit, their competitors will. 
Credit managers, on the other hand, contend almost 
unanimously that it is not good business to gamble 
on the farmer’s future prices and argue that “it seems 
unwise to sell terms rather than merchandise.” Credit 
men appear to have the upper hand now, but who 
eventually wins out—sales department or credit man- 
ager—is still a matter for conjecture. 


JOBBER COST STUDY—A new variety of jobber 
cost analysis will be presented to the Empire State 
Petroleum Assn. at its forthcoming convention in El- 
mira, N. Y., May 22-24. It will show, from com- 
bined cost experience of a group of jobbers, the actual 
ratios of profit, debt, inventory, overhead, etc., under 
which the group operated. The study is taken from 
records maintained over a 10-year period. 


COMMISSION AGENTS—For different reasons both 
oil jobbers and representatives of major oil com- 
panies seem opposed to commission agents becoming 
a part of jobber associations. Majority sentiment 
among jobbers—though not clearly stated—consists 
of a vague feeling that interests of jobbers and com- 
mission agents are not sufficiently alike to warrant a 
single trade association to represent both groups. 
Major oil company men say that there are already 
too many borderline jobbers, and that it would help 
to preserve the true definition and status of jobbers 
i! their trade associations were limited to those who 
perform a complete wholesaling function. To fur- 
ther obscure the wholesale-retail dividing line, they 
Sa}. invites situations which set the stage for the De- 
trot FTC case. But regardless of opposition from 
these two quarters there is evident a growing desire 
among commission agents themselves to enjoy in 
sol.e way that fundamental benefit of all trade asso- 
tia ions, the chance to get together with their fellows 
an discuss their common problems. 


oa 
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WORRYING—Government oil planners are becoming 
gravely concerned over reports which forecast a de- 
mand increase this year ranging from 4 to"6% at the 
very time they are vitally interested in seeing built up 
a substantial excess productive capacity against the 
requirements of an emergency. If demand rises as 
indicated, they fear the result will be to wipe out 
excess capacity created during the past year. The 
balancing total demand as estimated by Bureau of 
Mines against total supply, they figure this excess 
now at only about 300,000 b/d instead of the 600- 
700,000 b/d claimed by some in the oil industry. 


STRAW IN WIND?—In his speech at the coal-to-oil 
demonstration plants dedication, Interior Secretary 
Krug talked like anything but a man whose departure 
from the Truman cabinet is widely and repeatedly 
rumored to be imminent. Those who heard him 
thought significant, at any rate, his expression of the 
wich that the “same group” participating in this 
week’s Louisiana, Mo., ceremony would be assembling 
again next year to dedicate the country’s first com- 
mercial-size synthetic plant. 


AN EYE ON IT—Competitors in a middle South lo- 
cality are wondering whether an increase by one 
major company in the number of its company-operat- 
ed service stations is a purely local project or an ex- 
periment which might be extended. They are watch- 
ing closely, first in an effort to determine this major’s 
future plans and second, to be ready to grab some 
good dealers who would be available if company op- 
eration is extended. 


PATMAN PLANS—Rep. Wright Patman (D., Tex.), 
chairman of the House Small Business Committee, 
says he is giving “serious” thought to the idea of in- 
troducing a divorcement bill to separate all manufac- 
turing from marketing. The bill, as he is now consid- 
ering it, would be a broad divorcement measure, some- 
what along the lines of the Langer Bill in the Senate. 
If the Texan goes ahead with his plans, he may try 
to get his committee to endorse the measure before 
dropping it in the legislative hopper. 





Stand Up Longer 


Because 


They are Engineered to the Truck 


Tooth Load is Distributed Over 4 
Planetary Pinions 


Lubrication Starts the Instant 
Gears Turn Over 


Planetary Construction Results in 
Minimum Wear 


Axle Housing Deflection Cannot 
Affect the Planetary Gears 


The outstanding performance records achieved by Eaton 2-Speed Truck Axles 


are the result of sound engineering and exclusive construction advantages. 


Only Eaton Axles have the rugged planetary design and the Forced-Flow 

Oiling System—features which contribute to greatly increased life and lower 

maintenance cost. See your truck dealer for complete information about Eaton 
2-Speed Truck Axles. 


MORE THAN A MILLION EATON 2-SPEED AXLES IN TRUCKS TODAY 


EATON MANUFACTURING COMPANY 
Arte Division 


CLEVELAND, OHIO 



















President Tru- 
man professes 
satisfaction with 
the effect his if- 
you - don’t - support - me - you - get- 
no-patronage rule is having on the 
members of his party in Congress, 
and well he might. 

The rule was applied for the first 
time during last week’s embroglio 
over the Taft-Hartley law. While 
the result could hardly be termed a 
victory for the Administration, de- 
spite Mr. Truman’s claims in this 
regard, there were instances almost 
without number of the no-patronage 
threat being used successfully to whip 
into line members who would have 
preferred to follow their consciences 
but didn’t dare. 

One member of whom we know 
ummed up the situation pretty 
simply. From an oil state and in- 
clined against repeal of T-H, he nev- 
ertheless went down the line for the 
Truman program becauce, as he put 
it, “If I don’t, my district won't get 
another federal project from now on.” 

What the congressman meant by 
this, of course, is that projects and 
appointments make votes back home. 
Under the circumstances, principle 
could go hang as far as he was con- 
cerned. 

While projects and _ patronage 
weren’t involved in his case, there’s 
the story of a second congressman 
which illustrates another of the many 
reasons why some members vote as 
they do. He, too, actually favored, 
if not retention of T-H as such, then 
enactment of the proposed Wood sub- 
stitute. Trouble was, in order to win 
labor votes last November, he had 
pledged himself, with tongue in cheek, 
very definitely, to support T-H repeal. 

This particular member delivered 
for labor, alright, but how he can 
Sleep easily at night will be an ever- 
lasting mystery. 

* 





Mr. Yocom 


* * 


“I am going to fight” for abolition 
of the federal gasoline tax and other 
automotive excise levies, promised 
Rep. Thomas E. Martin (R., Iowa) on 
Introducing a repeal bill in the House 
last week. 

The congressman's spirit is com- 
mendable. As he himself privately 
adriits, however, there isn’t a ghost 


the 81st Congress will remove any of 
the se taxes, and least of all the “gas” 
tax —a half-billion dollar revenue pro- 
du er. So far as Rep. Martin is con- 
cerned, then, what the introduction 
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of a chance that this first session of . 


WASHINGTON—By Herbert A. Yocom 


Truman No-Patronage Rule 


Pulls Party Members in Line 


of his bill amounts to is just that it 
shows where he, for one, stands on 
this question. 

* * * 

Is there a new star arising among 
the world’s petroleum geologists? 

Maybe yes, maybe no, but at least 
North Dakota’s Sen. William ‘Wild 
Bill” Langer will bear watching after 
what he had to say on the Senate 
floor the other day, which was this: 

All the oil in the submerged areas 
of the Texas Gulf is encompassed in 
one great field—‘‘the richest oil field 
ever discovered in the history of the 
world, richer than the oil fields dis- 
covered in the interior ef Texas, 
richer even than the oil fields in Iraq 
or Iran.” 

No other geologist or expert on 
petroleum can, has or will make that 
statement. The senator, however, 
must be convinced that it’s true, be- 
cause he spoke with deep emphasis. 

* - * 

Sen. Langer’s discussion of ‘“‘tide- 
lands” oil resulted in one interesting 
development which certainly will in- 


Interpreting the Oil News 





terest Walter S. Hallanan, chairman 
of the National Petroleum Council 
and president of Plymouth Oil. That 
was when a reference by the North 
Dakotan to a statement by Mr. 
Hallanan caused Democratic senator 
Matthew Neely, a long-time Hallanan 
foeman in West Virginia politics, to 
inject himself into the debate as 
follows: 

Mr. Neely—I heard the senator use 
the name of a very distinguished 
West Virginian who has, for many 
years, been the Republican national 
committeeman for West Virginia. I 
could not hear what the senator said, 
but I assume and hope that there was 
nothing disparaging in his remarks. 
Although Mr. Hallanan and I have 
vigorously fought each other in every 
political campaign for 30 years—lI 
attest the fact that he has been a fair 
fighter and also one of the most 
courageous, uncompromising and ef- 
fectual champions the Republican 
Party in West Virginia has had 
within my recollection. 

Mr. Langer—I say to my distin- 
guiched friend that all I did was to 
quote from his testimony, word for 
word, the way he gave it himself be- 
fore a subcommittee of the Judiciary 
Committee. 

Mr. Neely—Mr. President, I am 
sure that Mr. Hallanan would not ob- 
ject to any testimony he ever gave 
being read here or in any other public 
place. 





Wisconsin oil 
men with whom 
Mr. Castle we talked on a 
trip to La Crosse 
last week agree enthusiastically with 
the prediction that farm demand and 
consumption of petroleum products 
will increase steadily and gradually 
during the next decade, (See NPN, 
May 4, p. 11). 

These La Crosse oil men have tank 
wagons calling on farmers daily. 
They have been intimately acquainted 
with the farmer and his problems for 
many years; they know what he is 
thinking and what he is doing. In 
other words, being close to the soil, 
they are well qualified to forecast 
agricultural trends for the next few 
years. 

One of the men with whom we 
talked was Archie Olberg, district 
manager for the Wadhams Division 
of Socony-Vacuum Oil Co., who point- 
ed out that the horse is rapidly be- 





MIDWEST—By Leonard Castle 


Wisconsin Jobbers Agree Farm 
Oil Demand Will Rise Steadily 


coming extinct in western Wisconsin 
and eastern Minnesota. 

“All of the farms are becoming 
motorized and this means, of course, 
that they'll be using a constantly in- 
creasing volume of petroleum prod- 
ucts,” Mr. Olberg said. ‘The farmers 
also are finding new uses all the time 
for their tractors. It is not at all 
uncommon to drive down a country 
road and see two or even three trac- 
tors working in one field. 

“Frequently you will see one trac- 
tor plowing a field and another fol- 
lowing along harrowing at the same 
time. The farmer who was smart 
enough before the war to own one 
tractor now has two, or maybe even 
three. The farmer who before the 
war did all his work with horses or 
mules now has at least one tractor. 
I saw a team of horses working in a 
field the other day and I actually was 
surprised. It seemed out of place.” 

Mr. Olberg said that the tractor 


Here's why you re Now that fuel transfer hose is made to last longer 


. you need to give more attention to the couplings. ~ 


First, you want permanent couplings, applied by - 


Sf 

machine—the only way to get a sure static con- as 
ar 

nection. ut 
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Second, you want couplings that give maximum 





flow, safety and hose life. Ter 


0 di t See how Scovill 520-H Couplings alone give you ing 
fo i er ose these advantages—— = 
WITH “TRIPLE-TESTED’” COUPLINGS 7 


FULL FLOW. Coup- mes 
ling's inside diam- nev 
eter same as hose. 

No time-wasting re- - ~ 


striction as with 
meee ‘bottleneck coup- 
ling; no hose-strain- 
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LEAK PROOF. 
Lock-on ferrule be- 
comes integral port 
of coupling. Seal is 
completely gas-tight 
even when subjected 
a long time to freon 
gas under 200 psi! 


SECURE. Coupling 
is anchored to hose, 
but without cramp- 
ing. After 7 million 
“flexes”, coupling 





held secure and line Ric] 
showed no sign of 
failure. 


Triple Testing Proves 
Scovill Dependability 


PRESSURE test proves 
Scovill coupling holds be- 
yond bursting pressure of 
hose. 


When you order hose, specify Scovill couplings—the only J ,<; 
permanent couplings of two piece design, lighter for easier 
handling, machined from solid brass forgings for greatest 
strength. A wide range of ferrule sizes makes standard 
couplings fit hose of varying wall thickness. 

Write us for Bulletin 81. Scovill Manufacturing Com- 
pany, Merchandise Division, Dept. 520, Waterbury ©, 


FLEXING test proves Connecticut. 


Scovill coupling does not 
weaken hose 


rou sea pores soot  SUOVILL TRIPLE-TESTED 


coupling holds beyond ten- 


sile strength of hose. GIVE MAXIMUM FLOW, o 
SAFETY AND HOSE LIFE 








NATIONAL PETROLEUM NI WS M; \ 





nly 
sier 
est 


ard 


yin- 


9], 








as become so indispensable that 

ven a depression or a drastic reduc- 
‘ion in farm prices would have little 
ffect on the farm consumption of 

asoline and tractor fuel. Today’s 
armer, he said, could get along with- 
ut his windmill a lot easier than he 
ould without his tractor. 

x cd * 

Another La Crosse oil man, Peter 
Terpstra, an Independent jobber, re- 
ported that you now find an increas- 
ing number of farms using three 
tractors, while virtually every farm 
in the area has at least one. The 
trend, he said, is to add more tractors 
to replace horses and mules. It has 
only-been-in recent years that many 
farmers have owned tractors, which 
means that every day they are finding 
new uses for the machines. 

~ * ad 

J. C. Rau, La Crosse manager for 
Cities Service Oil Co., said he ex- 
pected farm consumption of petrol- 
eum products to increase 8 to 10% 
in the next five or six years. 

“The horse-drawn vehicle is a thing 
of the past,” Mr. Rau said. “The 
only thing that would make the 
farmer go back to horses and mules 


= 


would be a shortage of petroleum 
products and we know that is un- 
likely to occur. You wouldn’t expect 
a city man to drive a horse and 
buggy once he’s driven an automo- 
bile. Neither would you expect a 
farmer to plow with a team of horses 
once he has used a tractor. The 
tractor used to be a luxury. Now it 
is a necessity.” 
* * * 

A fourth La Crosse oil man, who 
asked that his name not be used, 
pointed ont that a farm depression 
would not have too adverse an effect 
on demand for gasoline because the 
farmer today is in much better posi- 
tion to ,weather an™economic storm 
than he was following the first World 
War. Twenty-five years ago most 
farmers were heavily encumbered 
with land mortgages and when prices 
dropped. they. couldn’t keep up with 
the payments and lost their farms. 

In contrast to this situation, today 
very few farms are mortgaged so 
there wouldn’t be a wave of fore- 
closures even if prices collapsed. Be- 
sides, he explained, the government 
farm program assures the farmer a 
decent return for his products. 





It looked like 
such a good 
strike and such a 
sure one that 
Richfield Oil Corp. flew a press party 
to arid, sweltering Cuyama Valley to 
see a well brought in last week. 

Completion of this well, Homan 
No. 81-35, was pertinent for it 
marked the third major oil field dis- 
very in Cuyama Valley since the 
first strike in 1948. This was the 
first well to be drilled in wide open 
territory of an extensive area long 
ondemned as being “out of opera- 
tion for oil production.” 

lhe officially announced production 
at: of the new well was 5,088 b/d. 
Th oil tested 34 degrees gravity, 
ini gas output was placed at 1,500,- 
00 cu. ft. a day. By the end of the 
ve k, production was cut down to 
80 b/d. The company announced 
tha’ wells in the area are to be cut 
ac < to 250 b/d. Latest well is Rich- 
I s 73rd producer in Cuyama. 

(bjective of Richfield officials 

is to be to determine as early as 
sible what the vast valley lease 
ists of. Frank A. Morgan, vice 
president in charge of exploration, 
rer arked, “There’s plenty of oil to 
e ‘ound around here. Whether we 


Mr. Breese 
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PACIFIC COAST—By Frank Breese 


New Well Supports Geologist’s 


Faith in Cuyama Development 


are good enough to find it remains 
to be seen.” 

This new well supported the theory 
of many geologists that a chain of 
fields eventually may be opened in 
Cuyama Valley, similar to the oil 
producing areas of San Joaquin Val- 
ley. 

Although Richfield is cutting down 
production, officials announced they 
are planning to drill more wells in 
the vicinity of Homan well this year. 
Production is being held back be- 
cause storage is lacking, it was dis- 
closed, but the company is sticking 
to a policy of increasing its reserves. 

‘ r 

Richfield’s strike has spurred activ- 
ity. Both Wilshire Oil Co. and Su- 
perior Oil Co. were drilling in the 
neighboring vicinity. 

General Petroleum Corp. announced 
a new discovery well in Kern County. 
First reports indicated it may be of 
real importance. Oil companies that 
may profit from this Greeley Field 
find are GP, Richfield and Universal 
Consolidated. 

One of Union Oil Co.’s smartest 
service stations was opened last 
week (May 2) in Pasadena (Calif.). 
Feature of $75,000 station is the 


Interpreting the Oil News 





landscaping which included fully 
grown palm trees and heavy shrub- 
bery. There are 10 pumps. 

* ~ * 

Standard Oil of California just an- 
nounced the opening of a new pack- 
age and grease plant at the Rich- 
mond (Calif.) refinery. Greases, lu- 
bricants and specialities will be man- 
ufactured at the rate of 38,000,000 
Ibs. a year. The enormous building 
will stock 160,000 packages, ranging 
from four-ounce cans to 415-lb. bar- 
rels. 

* * + 

Recently, a group of dealers in Los 
Angeles Basin banded together and 
formed the Service Station Opera- 
tors Assn. of Southern California to 
safeguard common interests. 

Since then other dealers from out- 
lying areas have joined, giving the 
organization representation as far 
south as San Diego, on the border. 
The following officers have been 
elected: Richard Dickard of Bell- 
flower, president; Chet Keller of San 
Diego, first vice president; Earl 
Evans of Long Beach, second vice 
president, and Rudolph Erickson of 
Long Beach, secretary-treasurer. 

Merger of the Southern California 
organization with that of Northern 


California came up for discussion 
last week. Committees have been 
appointed to study the proposed 


union. Those favoring the merger 
argue that a statewide organization 
would have more strength and do a 
better job of protecting dealer inter- 
ests. A number of bills pertaining 
to business practices and affecting 
service station dealers as small busi- 
ness men are before the state as- 
sembly now. 

The Southern California group has 
also taken up the question of affilia- 
tion with the National Congress of 
Petroleum Retailers. 

* - . 

California Standard stockholders 
voted last week to increase author- 
ized capital stock from 15,000,000 to 
20,000,000 shares of no par value. 
Board Chairman H. D. Collier said 
the management has no plans yet 


regarding issuance but believes 
shares should be available for the 
future. 


Western briefs: Federal govern- 
ment cited the Texas Co., Best Line 
Oil Co. and Pacific Tankers Inc. of 
San Francisco, charging them with 
polluting Los Angeles Harbor waters 
with refuse and petroleum waste 
products. Penalties upon conviction 
range up to $2500. . A large turn- 
out was expected for the _ spring 
meeting of the Division of Production 
of the API Pacific Coast district to 
be held in Los Angeles May 12 and 
13... . GP again reduced production 
of heavy crude oil from its wholly- 
owned wells, raising to 4200 b/d the 
total shut in since early April. 





First-year officers of the Northeastern Indiana Oil Men’s Club are (left to right): August J. Lassus, Jr., Lassus Bros.-Maumee 
C. J. Kramer, Colonial Oil Co., vice president; George Schoenherr, Fortmeyer’s Super Service, direc- 
Club secretary-treasurer Edward Hunter, Public Service Sta 


Oil Co., president; 


tor; and Roy Heath, Standard Oil Co. (Indiana), director. 


tions, was not present at time photograph was taken 


Northeastern Indiana Oi! Men's Club Nears Ist Anniversary 


Men's 
grow if in- 


Northeastern Indiana Oil 
Club will continue to 
terest shown to date is any indica- 
tion, Club President August J. Las- 
mm, Jf., Bros.-Maumee Oil 
Co., Fort Wayne, says. The club was 
organized last summer by oil men 
from about 20 counties in northeast- 
ern Indiana and adjoining Ohio. 

Regular meetings at noon on the 
second Tuesday of each month are 
held in the Fort Wayne Chamber of 
Commerce building pending the se- 
lection of permanent headquarters. 


Lassus 


Special social meetings throughout 
the year supplement the regularly 


scheduled sessions. 


The following committees are func- 
tioning during the 1948-49 year: 


Membership—George Komarek, Na- 
tional Refining Co., and W. H. Bos- 
well, Boswell Oil, co-chairman; A. 
E. Hayes, Ft. Wayne Oil; Bert Stauf- 
fer, Woodburn Oil. 


Program—J. C. 
chairman; L. P. Haisley, Shell 
Earl Neuenschwander, Midwest 
troleum Cerriers. 


Oil, 
Oil; 
Pe- 


Kenney, Sun 


3y-laws and Constitution—G. H. 
Doehrman, Ohio Oil, chairman; 
Young, Ft. Wayne Oil; Ray 
Laub Bros. Oil. 


tay 
Laub, 





House—Paul Anderson, Anderso 
Oil, chairman; C. B. 


Texas Co.; Guy Smith, Smith Oil. 


Attendance—Roy Feigley, Sincla 
Refining, chairman; Herb Grile, N: 
tional Petroleum; B. Rehklau, Rel 
able Oil. 


Fellowship—Roy Heath, Indiar 
Standard, chairman; Carl Hornberg* 
Indland Oils; W. M. Hartzell, Hartz« 
Oil. 


Publicity—E. C. Mitchell, Cit 
Service, chairman; Hap Hathawa 
Gulf Refining; G. E. Hoppe, Hop 
Oil. 
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Co-Op Sponsored by Labor Unions Buys 
Service Station, Plans Fuel Oil Routes 


CIO and AFL Locals in Wisconsin City Organize 
Consumer Co-operative; Expect Big Expansion 


BY LEONARD CASTLE 
NPN Staff Writer 


LA CROSSE, Wis. A union- 
sponsored consumer petroleum co- 
operative believed to be the nation’s 
first, is being operated here by the 
La Crosse County Co-operative Assn. 
Several La Crosse locals of the CIO 
and AFL joined together to organ- 
ize the co-op and raise the money 
required to purchase the service sta- 
tion. 

The station, which opened for busi- 
ness on April 1, is located on the 
city’s main Nortn-South Street about 
six blocks from the center of the 
lowntown business district and dis- 
penses its products to the general 
public as well as to its members. It 

taking orders now for delivery of 

el oil next fall and handles a full 
ie of TBA items, household ap- 
iances and hardware. 

The co-op’s retail prices for gaso- 
ne in La Crosse are 19.8c per gal. 
for regular and 21.3c for premium 
(both ex taxes), as compared with 
21.7¢c and 23.7c at a Standard Oil Co. 
ndiana) station checked by N\- 
NAL PETROLEUM ,NEWS. The co- 
prices, however, are slightly above 
about the same as those posted 
by many stations which historically 
operated on a cut-rate basis in 


La Crosse. 


One Block from a Self-Serve 


he co-op is one block down the 
sueet from La Crosse’s new self- 
ice station, operated by the Wil- 
son Fuel Co., which is advertising 
gasoline as saving the customer 
« a gal. 

‘illiam C. Hoover, manager of the 
co-op, told NATIONAL PETROLEUM 
NiWs that the co-op’s posted prices 
ar the same as formerly charged 
it the station when it was privately 

ed and are the same as those 

ted by the city’s three largest 
ventional distributors. 

Ir. Hoover revealed that the sta- 
cn marketed 50,541 gals. of gasoline 


M iy aA. 1949 


during April and on the highest single 
day pumped 2,500 gals. By April of 
1950 the co-op expects to be pumping 
70,000 gals. a month from the sta- 
tion and to be delivering an additional 
70,000 gals. a month to farmers by 
tank wagon, for a total of 140,000 
gals. The co-op has few farmer mem- 
bers now but expects soon to launch 
a vigorous membership drive among 
farmers. 


Sees $40,000 in TBA, Hardware Sales 


Mr. Hoover predicted that the co- 
op would deliver more than 1,000,000 
gals. of fuel oil during the next heat- 
ing season and would sell $40,000 
worth of TBA items, appliances and 
hardware during the next year. 

The association, originally capital- 
ized for $25,000, has 950 members 
owning shares ranging from $5 to 
$1,000 apiece. The charter has been 
revised and application is pending 
before the Wisconsin secretary of 
state to increase the capitalization 
to $100,000. When this capitalization 





CO-OPERATIVES: 


\ have open membership 


\ cre democratic—one member, 


one vote 
\/ pay limited interest on capital 


\/ pay patronage dividends 


on purchase 
\/ sell for cash at market prices 


are neutral in race, religion 


and politics 
\/ educate constantly 


\ expand continuously 











Like many co-ops, the union-sponsored 
LaCrosse (Wis.) County Cooperative 
constantly sells itself to members. This 
is part of the back of the membership 
card on which the LaCrosse co-op ad- 
vertises its claimed advantages over 
conventional business 


is approved, some $31,000 worth of 
preferred stock will be issued to 
several labor unions which gave notes 
in that amount to help organize the 


co-op 


Unions which will receive preferred 
stock include: La Crosse locals of 
the CIO’s United Auto Workers, 
United Rubber Workers, the En 
rravers and the La Crosse County 
Independent Union Council (a catch- 
all group which represents scattered 
CIO workers), and the AFL's State, 
County and Municipal Employes, the 
Pressmen and the La Crosse Federa- 
tion of Teachers. 


In its newspaper advertisements 
and pamphlets announcing the sale 
of stock, the co-op said that 4% in- 
terest would be paid on the invest- 
ment. Mr. Hoover explained, however, 
that this is the maximum amount of 
interest that could be paid under 
the by-laws and that the actual rate 
might be lower, depending on earn- 
ings. This interest is in addition to 
the patronage dividends the 
expects to declare. The ads pointed 


co-op 
out that the stock is non-assessable 


Purchase of Coal Yard Planned 


Mr. Hoover said that the 
paid $64,000 for its station, formerly 
the La Crosse Direct Oil Service Co., 
operated by C. F. Roach and A. E 
Josephson. The remainder of the 
capitalization, he said, will be used 
ultimately to acquire a coal yard in 
Until the co-op finds a 
yard it wants, it will market coal 
through an Independent dealer in the 
city. 


co-op 


La Crosse. 


The station is on a railroad siding 
and has storage of 108,000 gals., in 
cluding 56,000 for gasoline and 52,000 
for fuel oil. The co-op has no tank 
wagons operating yet but expects to 
put two on the country roads by next 
spring or as soon as sufficient farmer! 
members are acquired. Its supplier 
of petroleum products is the Mid- 
land Wholesale Co-operative of Min- 
neapolis. 


The exterior of the station is of 
pale cream tile edged in red and 
black. It contains a large sales room 
for TBA items and a two-stall lub- 
rication department with a storeroom 





























































































Union-sponsored co-operative service station which recently opened at LaCrosse, Wis. 


A full line of TBA is handled. The co- 


op is taking fuel oil orders now for delivery next fall 


in the rear. It now has 11 employes 
and four men are on the driveway at 
all times. Mr. Hoover contended that 
the station gives the best service in 
La Crosse. All the employes are 
shareholders of the association. The 
attendents, Mr. Hoover said, are not 
union members, because service sta- 
tion employes in La Crosse are not 
organized, but there would be no ob- 
jections if they decided to join a 
union. Wages they receive are above 
the prevailing scale for La Crosse, 
Mr. Hoover said. 

In addition to the usual line of 
TBA items, the station will sell a 
wide variety of appliances and hard- 
ware, including paints and brushes, 
lawn and garden tools, seed, fertil- 
izer, washing machines, refrigerators, 
water heaters, deep freezes, heating 
equipment and bicycles. The co-op, 
Mr. Hoover said, soon may start dis- 
tributing some groceries in case lots 
from a storeroom above the station. 


Organized Under Treasury Rulings 


The co-op was organized to con- 
form with rulings of the Treasury 
Department and the courts which 
permit it to exclude or deduct in its 
income tax returns the income which 
it allocates to patronage dividends. 
Mr. Hoover pointed out—as previous- 
ly was reported by NATIONAL PE- 
ROLEUM NEWS—that any private busi- 
ness could take advantage of these 
rulings to escape payment of incom 
taxes if it adopted, prior to its next 
taxable year, a by-law providing for 
the payment of patronage dividends 
after the usual reserves had been set 
up per Treasury Department regula- 
tions for bad debts and depreciation, 
and after payment of interest and 
limited regular dividends. (See NPN, 
March 30, p. 15; April 6, p. 11; April 
13, p. 23; April 20, p. 11; May 4, 
p. 19) 

Many of the co-op’s customers, Mr. 
Hoover said, are not members of 
the association but they still are en- 
titled to whatever patronage divi- 


dends they might build up through 
purchases. Such a nonmember does 
this by saving his sales slips through- 
out the year. Then he takes the sales 
slips to the co-op and whatever pat- 
ronage refund to which he is entitled 
is applied to the purchase of shares 
until he has at least one share of 
stock in the association. This is 
necessary because only members may 
receive cash or merchandise refunds, 
if any are declared. 


Mr. Hoover explained that asso- 
ciation members have the right to 
decide what to do with the earnings 
but most follow the recommendation 
of the board of directors, which usual- 
ly recommends that the money be left 
in the business and the members take 
their earnings in the form of addi- 
tional shares so the business and 
services can continue to expand. 

More 


Stations Planned 


The co-op’s long range plan, Mr. 
Hoover said, calls for the erection 
or acquisition of three more service 
stations in outlying areas of La 
Crosse to serve members who do not 
like to drive downtown to buy their 
products. The co-op also is consider- 


ing obtaining stations in at least 
three rural towns of La _ Crosse 
County. 


Promotion material for organizing 
the co-op declared that: ‘‘The Oil As- 
sociation is only the beginning. Our 
plans for the near future are super 
market for groceries, meat depart- 
ment, clothing, heating and coal yard. 
We are planning a complete shopping 
center whereby we can purchase all 
our daily needs from our co-operative 


stores.” 


“To Establish Economic Democracy” 


In discussing the ultimate aim of 
co-operatives, the pamphlet declared: 
“All the co-operatives together 
totaling thousands upon thousands of 
organized consumers—add up to make 
what is called the co-operative move- 


ment. This movement aims to estab- 
lish economic democracy. We now 
have political democracy, but little 
control over the very source of the 
necessities of life and their distribu- 


tion. Under such economic democ- 
racy, everyone will enjoy a much 
higher standard of living than is 


possible today with our profit eco- 
nomy. Depressions are caused by the 
unbalanced system of profit which 
concentrates wealth in a few hands 

robs people of purchase power—and 
periodically dams up the flow of dis- 
tribution. You are not only getting 
more for your money, and enjoying 
a better life today, but you are build- 
ing a better, sounder America by 
your membership in a co-operative.” 

Under a heading entitled “Answer 
ing Your Qustions About the Co- 
operatives,” the pamphlet had this 
to say about co-ops and private busi- 
ness: 

“The chief aim of ordinary, private- 
ly-owned business is to make a profit 
for its owners. The more profit it 
makes, the better the owners ar 
satisfied, naturally. This profit comes 
out of the pocket of the consumer, 
yet he has no control over such busi- 
ness, which charges him as much as 
the traffic will bear and cuts corners 
on quality wherever it will ‘get by: 


‘In the co-operative,” the pamphlet 
continued, ‘“‘control is in the hands of 
the people who do the buying—the 
consumers. A group of people volun- 
tarily band together as consumers [0 
pool their purchasing power and othe! 
resources in order to supply the)- 
selves with the best possible goo ls 
and services at the lowest possil'li 
While ordinary 
primarily seeking its own gain, 1t'1 
consumers’ gain is the aim of the 
operative 


cost. business Ss 


Refunds Explained 
“At the co-operative, you pay oly 
the actual cost of goods and serv: :t 
At a private store, you pay this c :st 
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plus a handsome profit (for which 
you get nothing). This cost-plus- 
profit is the ‘market price’ you pay. 
Because the service cost cannot be 
accurately estimated in advance, the 
co-operative usually sells at market 
prices, having about the same selling 
price as private firms. But, all that 
is left over, after costs have been 
met, is returned to the consumer in 
proportion to his or her purchases. 
This returned saving is called a 
‘patronage refund.’ Besides this pro- 
fit saving, other co-operative savings 
come in paring of advertising costs 
and elimination of high pressure sell- 
ing, centralized buying through the 
co-op wholesale, emphasis on efficient 
operation, etc. 

“The real test of a low price is 
how much are you getting for your 
money?’ With hundreds of brands, 
it is easy for profit-seekers to adver- 


tise ‘low’ prices by selling goods of 
dubious quality. The co-operatives, 
to end the confusion and the waste 
of innumerable brands, concentrates, 
wherever possible, on a_ uniform 
Co-op Label which consumers know 
they can depend on without seeking 
any further. In fact co-ops have es- 
tablished their own grade labeling 
which meets with highest specifica- 
tions in Department of Agriculture.”’ 

Mr. Hoover, a native of Rockford, 
Ill., was graduated from the 
managers’ training school at 
rior, Wis. in 1941. He traveled as a 
co-op bookkeeper and auditor in 
northern Minnesota, Wisconsin and 
Michigan, served as assistant director 
of the Co-operative Correspondence 
School at Superior, and managed 
general merchandising and petroleum 
co-operatives at Deer River and 
Princeton, Minn. 


co-op 


Supe- 


IPAA Predicts 4% Increase in Demand over '48 
Instead of 8%; Gasoline Stocks Up Slightly 


Petroleum supply and demand pic- 
ture was highlighted the past week 
with announcement by Independent 
Petroleum Assn. of America that if 
looks for oil demand this year to in- 
crease only 4% over 1948 instead of 
the 8% previously predicted. 

IPAA’s Supply and Demand Com- 
mittee also presented a revised fore- 
cast for the 1949 summer demand 
(April 1 to Sept. 30), in which it 
foresaw a reduction of 3.5% from its 
previous estimate in demand for the 
period. 

Speaking for the year, the commit- 
tee said that the 6% increase in de- 
mand predicted by the Economics 
Advisory Committee of Interstate Oil 
Compact Commission would appear 
to require a similar revision in the 
light of three actual developments 
which could not be anticipated when 
the original forecasts were prepared. 

[PAA listed the three factors as: 
which re- 


1. Abnormal weather 


duced requirements for heating fuels. 
’. Change in general business con- 
ditions reflected in decrease in in- 


istrial activity, a decrease :n whole- 
sale price levels and increasing un- 
em ployment. 

Large increases in foreign oil 
supplies available for consumption in 
th world market. 

These factors have already been 
el’ in oil demands during the first 
our months of 1949,” report said. 
Taking into account the lower con- 
suiption since the first of the year 
an the committee’s best information 
as to probable trends during the 
maths ahead, committee said it now 
est mates that 1949 oil demands will 
av rage as shown in table at right. 

lso at its meeting in New Orleans 
week, Russell Brown, IPAA gen- 
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eral counsel, stated that 10 major oil 
companies have reduced imports from 
646,000 b/d to 600,000 b/d since Jan. 
1, but there are no signs of future 
cutbacks of any size. 

Oil from Shale Cost $2.30 Bbl. 

IPAA members also heard Boyd 
Guthrie, chief of the Bureau of 
Mines’ demonstration plant at Rifle, 
Colo., declare that oil can be ex- 
tracted from shale at a cost of about 
$2.30 per bbl. He said the bureau’s 
investigation of different retorting 
and refining processes has not pro- 
gressed to a point where it is possi- 
ble to estimate the cost of a gallon 
of gasoline from oil shale. 

The association went on record as 
opposing a proposed U. S. loan of 
“hundreds of millions of dollars” to 
Mexico for development of that coun- 
try’s oil reserves. A _ resolution 
adopted said loans such as _ that 
sought by Petroleos Mexicanos (Mex- 
ican government oil monopoly) are 
“ill-advised, unnecessary and an un- 
warranted burden on the 
taxpayer.” 


American 


Other Resolutions 


In other resolutions, the group: 

1. Opposed use of ECA funds 
abroad for “petroleum supply and 
development beyond that required to 


Petroleum Demand 


Average Revised © Change 
Year Estimate 1949 vs. 
1948 for 1949 1948 
(Thousands of b/d) 
Domestic Demand 


Gasoline 2.380 2.510 15.5 

Kerosine 306 330 j1.&.0 

Distillate 429 1,010 8.5 

Residual 1,368 1,370 

All other 777 SOO 3.0 
Total Domesti 5,760 6.020 14.5 
Total Exports S64 S50 ».0 
Grand tota 6.129 6.370 4.¢ 


News of the Oil Industry 





meet recovery needs of the countries 
participating in the program.” 

2. Opposed unrestricted imports of 
foreign oil “threatening the petro- 
leum industry in this country.” 

Elsewhere on the _ supply 
there were these developments: 


front 


A contraseasonal gain in gasoline 
inventories during the week ended 
April 30, as compared with the pre- 
ceding week, was shown in API fig- 
ures. The gain was slight, however, 
amounting to only 38,000 bbls., put- 
ting the latest stock figure for total 
U. S. at 124,787,000 bbls. 

A gain of 85,000 b/d average was 
shown in refinery runs of crude 
compared with the week earlier. 
Crude oil production rose 6,100 b/d 
on the same comparative basis. 

In Washington an armed services 
spokesman said the scheduled cessa- 
tion this week of the Berlin Airlift 
could result in paring aviation gaso- 
line requirements of the Air Force 
by 100-150,000 bbls. per month, but 
cautioned that this is “just a guess.” 

In the Southwest, an NPN check 
of 10 Independent Gulf Coast refin- 
ers last week revealed that the 
squeeze of declining products prices 


and unchanged crude prices has 
forced three refiners to shut down 
completely, while three others re- 


ported curtailment of throughput av- 
eraging about 33% of normal pro- 
duction. 

Refiners blame situation on low 
prices of distillates and heavy fuels 
since majority have little or no 
cracking facilities to produce “jump” 
gasoline, which, according to one, 
“is the only product worth anything 
in the current market.” 

Said one Independent with normal 
throughput of 13,000 b/d: “Two and 
two no longer make four. With the 


price structure in its present condi- 
tion, we cannot make enough on 
products to warrant our staying 


open.”” He could not state when he 
expected to resume operations. 

Another told NPN that “as long as 
distillate and bunker “C” prices are 
down as they are, we'll stay closed. 
We don’t have cracking facilities to 
make more gasoline, so we have to 
get better prices on products we do 
make.” 

One Independent went back on 
stream recently, topping 12,000 b/d, 
two-thirds of normal capacity, “to 
have another crack at it.’’ Two others 
have cut runs 30% and 33%, respec- 
tively. The four maintaining full pro- 
duction said they were able to do 
so only because of good local mar- 
kets or long term contracts. 

Also last week, speaking in Olean, 
N. Y., Texas Railroad Commissioner 
Ernest O. Thompson, declared the 
hydrocol process for converting nat- 
ural gas into gasoline “can easily add 
25% to the motor fuel supply of 
America.” 


News of the Oil Industry 





Wisconsin Gets First Self-Serve; 
More to Follow If Not Prohibited 


By NPN Staff Writer 


LA CROSSE, Wis.—This city of 
50,000 people may have several self- 
service gasoline stations in the near 
future if the Wisconsin legislature 
refuses to enact a bill designed to 
outlaw such operations. 

Wisconsin’s first self-serve is be- 
ing operated by the Wilkinson Fuel 
Co. on La Crosse’s main North-South 
street near the downtown business 
district. Another self-serve is being 
erected by the Home Oil Co. on the 
same street and probably will open 
for business within the next month. 


An Independent jobber in La 
Crosse told NATIONAL PETROLEU I 
NEWS that he might construct a 
third self-serve at his present 
line station if the bill to outlaw self 
serves is defeated. This jobber said 
that his volume has been 
reduced 500 gals. per day since the 
Wilkinson self-serve and a new co- 
op station opened for 
month. 

The Wilkinson was 
opened on April 21 and advertises a 
saving of 5c per gal. on gasoline and 
; quart on motor oil. Posted 
prices at the Wilkinson station are 
17.7c per gal. for regular and 18.7c 
for premium (both ex taxes) as com- 
pared with 21.7c and 23.7c at a 
Standard Oil Co. (Indiana) station 


gaso- 


gasoline 


business last 


self-serve 


aT a 


John Wilkinson, owner of the new 
station, declined to reveal what his 
yallonage has been but it is obvious 
to observers that many customers are 
being attracted by the lower prices. 

The station has a driveway front- 
140 ft. and a depth of 83 ft. 
are 10 pumps on the driveway 
attended by two hostess- 


age ol 
There 
which are 


cashiers attired in white overalls and 








Wilkinson Fuel 


white, b!ack-billed caps. When a cus- 
tomer drives in he is greeted by one 
of the girls who checks to determine 
that he is not smoking or is not in- 
toxicated. She hands him the pump 
nozzle and he runs the gasoline into 
his tank. She then collects the 
money and he drives away. 


Each of the pumps carries a sign 
instructing the motorist not to smoke 
and to shut off his motor. There are 
three fire extinguishers on the drive- 
way. The pumps are equipped with 
a safety device which enables the 
hostess to lock them immediately in 
case of an emergency. They then can- 
not be operated again until she has 
unlocked them. 


There are special facilities at the 
back of the lot where the customer 
may obtain air and water, wash his 
windshield and check his battery. The 
station operates 24 hours a day and 
at night is illuminated by overhead 
lights and a battery of floodlights. 


Seattle Seeks Ban 


A proposal which would effectively 
forbid the operation of self-serve gas- 
oline service stations in Seattle has 
been introduced into the City Council 
and referred to public safety 
mittee. 

The newly proposed ordinance 
would make it unlawful for any- 
one but the owner, operator or reg- 


com- 


ularly authorized employe to dis- 
pense gasoline into fuel tanks of 
motor vehicles or other containers 


at public garages or filling stations. 


It is unlike another proposal intro- 
duced several months ago and still 
“under consideration,” which would 
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Co. has opened the first self-serve station in Wisconsin at LaCrosse. 
still a third company may erect a self-serve outlet in this same city if the legislature doesn’t halt this type of operation 









































permit such stations if they meet with 
15 safety requirements. 

There are about five 
on Seattle’s outskirts, 
city limits. 

In Minnesota, the state fire mar- 
shal’s office made plans to begin 
hearings on self-serve stations about 
June 15-20. The state legislature last 
session passed an act permitting the 
fire marshal to draft rules and regu- 
lations governing such operations. 

Inquiries received since the law was 
enacted indicate growing interest in 
construction of up-to-date self-serves 
in various parts of Minnesota, ac- 
cording to Raymond Holasz, deputy 
fire marshal. He said inquiries have 
indicated they will make no move to 
go ahead with plans until results of 
June hearings are made known. Ther 
are no self-serves in Minnesota now 
Mr. Holasz said. 

Meanwhile, major company and In- 
dependent dealers were reportedly 
giving self-serves a tussle on prices 


self-serves 
beyond the 


In Roanoke, Va., dealers have been 
meeting the original price reduction 


of a self-serve operator, and it is 
reported that at least one major 
company dealer has come within a 


tenth of a cent of meeting an ad 
ditional price reduction made by the 
self-serve last week. 

Roy Pollard, Jr. who opened a 
made-to-order self-serve in Roanok: 
March 11, told NPN May 4 that 
he dropped his price 1c more and is 
now selling housebrand at 16.5c ex 
tax—-5c below conventional 
price. Mr. Pollard adds that new price 
reduction resulted not only from low- 
ering of prices by competitors 
meet the original 4c differential but 
also from increased gallonage at his 
station and realization that “it is 
to our benefit to sell at cheapest price 
possible.”’ 

He denies that any dealer has met 
his new price as yet, but else\where 
it was said one major company deal- 
er reduced price an additional 0.9 


dealer 
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and is selling, with full service, only 
0.1c above Mr. Pollard. 

Mr. Pollard won’t tell what his 
volume is but competitors estimate 
he is selling about 35-40,000 gals. 
monthly. 

In Portsmouth, Va., R. D. Pickett, 
who switched from conventional to 
self-serve operation Nov. 21, 1948, 
told NPN May 4 that “about four” 
dealers, one major company supplier, 
are now meeting his 4c price reduc- 
tion but have been unable to cut 
into his steadily increasing sales. 

Gallonage has increased 2,000 to 
5,000 gals. each month since Decem- 
ber sales of 62,000 gals. and is now 
about 80,000 per month, Mr. Pickett 
says. He claims competitors have not 
shown comparable increases and rea- 
sons that motorists are appreciative 
of self-serve outlets where they “do 
not feel obligated” to buy extra gaso- 
line and TBA items because of serv- 
ices performed by attendants. 

At Chattanooga, Tenn., self-serve 
yperator Robert I. Tenney told NPN 
May 9 that all Independent dealers 
n the Chattanooga area are now 
selling 0.6c below his retail price but 
that his sales continue to increase 
steadily. 

Mr. Tenney is selling housebrand 
at 16c and premium at 18c, ex tax. 
Major company dealers are still 
naintaining full retail prices, accord- 
ing to the self-serve operator. He 
says the state fire commissioner is 
still withholding decision as to legal- 
ity to self-serve stations in Tennessee. 


Georgia Jobbers Are Urged 
To Protest Carson for FTC 


Special to NPN 
ATLANTA—Members of Georgia 
Independent Oilmen’s Assn, are being 
rged to wire “vigorous protest” to 
enate Commerce (Johnson) Com- 
ittee and Georgia senators against 
‘resident Truman’s nomination of 
hn J. Carson, consumer co-opera- 
e movement leader, as a member 
the Federal Trade Commission. 


“This nomination is a challenge to 
sinessmen large and small in the 
er present political trend into the 
erican variety of Socialism. Yes, 
it trend started 20 years ago but it 
rolling along at a very fast speed 
Jur national affairs,’ says current 
ociation bulletin. Growth of oil 
rketing co-ops with special tax 
‘ileges granted them by federal 
gcvernment is proof of this, associa- 
1 asserted, adding: 


7 — 


When one or more groups are 
ex loited for the benefit of another, 
t's the American style of Social- 


sulletin notes that “our friend,” NA- 
ll NAL PETROLEUM NEWS, has named 
rray Lincoln, president of the Co- 
rative League of U. S., 
rson’s chief proponents. 


as one of 
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Prices Take Spotlight as Government Pushes 
Investigations of Recent Market Changes 


WASHINGTON—Prices moved to 
the center of the petroleum stage in 
Washington this week as both the 
legislative and executive arms of the 
federal government pushed investi- 
gations of recent changes in the 
market structure. 

On Capitol Hill, the Senate Bank- 
ing (Maybank) committee has begun 
a study of recent gasoline price hikes. 
Downtown, the Justice Department 
sent FBI agents into the field to 
cheek on falling prices for Pennsy- 
vania grade crude oil. 

Senate Committee investigators 
said they were attempting to find 
out “where the squeeze is” in the 
gasoline price structure. They de- 
clared that the committee has re- 
ceived complaints from “consumers 
and jobbers” about the recent hikes 
in selling prices for motor fuel. 

“The jobbers claim they are not 
benefitting from the increases,” said 
the investigators. 

To finance its investigations of 
gasoline prices and “price spreads’’ 
of other commodities, the Senate 
Banking Group was voted $20,000 by 
the Senate last week. In addition, the 
Senate authorized the committee to 
spend $30,000 for its Small Business 
Subcommittee, the successor to the 
special Small Business (Wherry) 
Committee of the last Congress. 


The Justice Department investiga- 
tion of Pennsylvania grade crude 
prices was begun at the instigation 
of Reps. Burnside (D., W. Va.,) and 
Secrest (D., Ohio), both of whom 
had received complaints from small 
lease owners about descending field 
prices. 

Rep. Burnside said the FBI in- 
vestigators will quiz lease owners to 
find out how many of them have had 
to “pull pipe or close down their 
wells” because of price cuts. In ad- 
dition, he said they will seek to de- 
termine if there was “collusion or 
conspiracy” among large purchasers. 

“Literally hundreds of farmers and 
small well-owners have written me, 
complaining about the drop _ in 
prices,” the West Virginian states. 
‘““After the investigation is com- 
pleted, we'll determine if there is any 
need for legislation to correct the 
situation.” 


Other Developments 


In other developments on the oil 
front in Washington: 

1. Solicitor General Perlman 
charged states of Texas and Louisi- 
ana with “looting government prop- 
erty” in leasing submerged lands in 
the Guif and with “lobbying” to get 
congressional committees to quit- 


claim titles to tidelands to individ- 
ual states. His charges were made in 
appearance before U. S. Supreme 
Court to argue motions by U. S. 
for permission to file tidelands title 
suits against the two states. 

2. Interior Secretary Krug was 
still looking for a top man for his 
oil and gas division following the 
refusal of Robert Friedman, acting 
director, to take the post. Mr. Fried- 
man said he was resigning soon to 
enter private business. 

3. The Senate voted $30,000 to the 
Joint Congressional Economic (O’Ma- 
honey) Committee to pay for an 
investigation of the capital invest- 
ment policies of large corporations. 
A similar measure is pending in the 
House and approval is expected soon. 


4. The U. S. Tariff Commission 
turned down a plea by the Independ- 
ent Petroleum Assn. of America for 
an investigation to determine 
whether current trade agreements 
clauses relating to petroleum and pe- 
troleum products should be revoked. 
The commission observed in its rul- 
ing that the “present situation in re- 
spect to (oil) inventories, which has 
resulted in some _ current scaling 
down of both production and imports 

. appears to have been due almost 
wholly to factors other than past 
changes in the (import) duty.” 


5. The Pennsylvania Grade Crude 
Oil Assn. filed a brief with the 
Armed Services Petroleum Board 
formally urging that the military 
undertake a lube oil stockpiling pro- 
gram for the twin purposes of sav- 
ing money for the government by 
low-priced purchases now and of 
preventing waste of a valuable re- 


source. 


Military Revises Its Oil 
Set-up; ASPB Abolished 


WASHINGTON Defense Secre- 
tary Johnson has ordered the Armed 
Services Petroleum Board abolished, 
effective May 15, and its reconstitu- 
tion as a committee of the Munitions 
Board in line with announced policy 
of reducing number of 
boards. 


military 


Simultaneously, he directed that 
the Armed Services Petroleum Pur- 
chasing Agency (ASPPA) be made 
subject to the general direction, au- 
thority and control of the new com- 
mittee instead of functioning inde- 
pendently, as now. 

Effect Johnson's directive will have 
on present oil planning and oil pur- 
chasing operations of the military 
was not immediately apparent. 
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Selling and Efficiency Outrank Price 
In Station Profits, McDowell Says 


API Marketing Division Meeting Sets Up Special Group 
To Work on Accounting Aids for Jobbers and Dealers 


ST. LOUIS—-Four factors affecting 
oil industry marketing—price and 
grade of product, service and efficient 
management were highlighted in 
discussions before members of API 
Marketing Division meeting at the 
Jefferson Hotel here May 9-10. 

R. W. McDowell, executive vice 
president of Mid-Continent Petrol- 
eum, told the meeting May 9 that 
current surplus of petroleum products 
is a normal situation and need not 
lead to price chaos. Surveys of buy- 
ing habits of service station custom- 
ers place several other factors ahead 
of price, he said. 

The same day the Marketing Divi- 
sion’s Committee to Develop a Ser- 
vice Program for Marketers set up a 
special group to work with the API 
Financial and Accounting Committee 
on accounting aids for jobbers and 
dealers. 

On May 10, marketers heard Julian 
J. Frey, general sales manager of 
Ethyl Corp., discuss premium gas- 
olines and their role in future mar- 
keting plans. 

Mr. McDowell, discussing factors 
affecting marketing, declared: 

“It is my belief that it is possible 
for us, as marketers, to continue to 
get the kind of a price that we, indi- 
vidually, deem necessary for the suc- 
cessful operation of our respective 
businesses, even though there may 
be at times surpluses of products 
available and even though other mar- 
keters in increasing numbers may be 
willing to sell their products and 
services for less. Free, unrestricted 
competition, so long as it is clean 
and fair, is not to be feared.” 


Faces Big Modernization Program 


Mr. McDowell said that oil mar- 
keting faces a tremendous program 
of modernizing existing facilities. He 
added: 

“Many of our service stations are 
actually obsolete. They are not fit 
to take care of the present demands 
of the motoring public. 

“New and additional restroom fa- 
cilities must be installed. 

“Additional enclosed service rooms 
for washing and greasing are a 
necessity. 

“More spacious drives, additional 
pumps, all become necessary to take 
increased volume that has 
sprung up since the end of the war. 


care of 


“If we are to hold our business of 
lubricating the entire car, our service 


stations must have new and modern 
greasing equipment. 

“All of this requires money and 
lots of it. We must have operators 
at our service stations who are men 
of intelligence, who will treat our 
customers courteously and who will 
present a clean personal appearance. 
This means we must pay high and 
probably higher wages to compete 
with other businesses. Then, to avail 
ourselves of lowest delivery costs, 
many of us must buy new and larger 
trucks. We must replace old and 
antiquated storage at service stations 
with new and larger tanks. The 
proper development of new markets 
of importance, such as heating oils 
for homes, on the farms as well as in 
the cities, will require additional bulk 
plant storage and new truck tanks 
with modern unloading facilities. 

“These and a dozen other items 
should make it obvious that a con- 
tinuation of profits and reasonably 
substantial profits are not only desir- 
able but absolutely necessary if the 
marketing end of this great business 
is to measure up to its responsibilities 
to the public.” 

Mr. McDowell said he had no ‘‘fool- 
proof answer” to the question of how 
to make a profit in a buyer’s market, 
but at another point in his speech he 
said that it was his “studied observa- 
tion that more increases in net profit 
have been the result of reduced costs 
than ever came as a result of wider 
margins.” 

Cites Ways To Cut Costs 

To reduce costs, he urged: 

1. Modern trucks and _= storage 
equipment, enabling the marketer to 
make larger dumps. 

2. Adequate and up-to-date meter- 
ing and tank storage equipment to 
reduce inventory losses to a minimum. 

3. Handling of sufficient merchan- 
dise other than petroleum products 
to properly distribute fixed overhead. 

1. Adequate accounting to tell 
“whether you are making money and 
how much profit you have on each 
item you are selling.” 

5. Proper credit controls. 

6. Closer personal supervision, ‘of 
the kind that builds a hard-working, 
efficient, selling group, whether it in- 
volves two or 20.” 

He closed with a warning that “if 
we lose our business judgment and 
our sense of values, if we accept 
the theory that price and price alone 


















will maintain our desired volumes, 
if we fail to keep abreast of the times 
in reducing our operating costs, we 
can contribute to a chaotic market 
situation that might spell ruination 
for many.” 


Schierholz Heads Accounting Group 


Named to head the group on ac- 
counting aids for jobbers and dealers 
was William Schierholz, St. Louis 
jobber. The API service committee 
also decided to: 

1—-Name a committee under E. J 
McClanahan of California Standard 
to study the better management of 
manpower in marketing. 

2—-Name a committee under Harry 
J. Kennedy of Continental Oil to 
study methods of stock control. 

Mr. Frey, speaking on “The Plus 
in Premium Gasoline,”’ asserted that 
about 50% of all cars on the road 
today require premium gasoline for 
knock-free performance. This es- 
timate, he said, is based upon recent 
investigations into the fuel require- 
ments of the car population as well 
as research studies of the various 
factors that determine these require- 
ments. 

Looking ahead, Mr. Frey declared 
that premium gasoline, which in re- 
cent years has accounted for betwee! 
31% and 39% of all gasoline sales 
would continue to play an essential 
role in automotive transportation 

“We appear to be entering upon a 
new cycle of engine improvement, as 
a result of which a continuing de- 
mand for gasoline of high antiknoc} 
quality may be foreseen,” he stated 


Cites High Octane Requirements 


Analyzing three independent sur- 
veys conducted by Socony-Vacuum, 
Shell Oil and Ethyl, the peaker said, 
“These data indicate that only 30° 
to 50° of the present car population 
will be free of knock on current 
regular grades of motor fuels.” . A 
more recent survey conducted by Co- 
ordinating Research Council shows 
that the road octane requirements of 
cars are in general even higher than 
had been previously reported. 

These surveys demonstrate that the 
number of cars which can benefit 
frem premium gasoline is much large! 
than had been popularly supposed, h¢ 
added. 


Says Premium Costs 2° More 


He added: ‘‘Motorists are willing to 
pay the small difference in price 0! 
the extra value of premium gasoli ’\ 
It is sometimes argued that the 2 4a 
gal. extra the motorist pays, n- 
creases his fuel bill by as much 4s 
10%. This is not a valid compari: n 
because the motorist’s fuel bill 1 
has been estimated, accounts for o ‘ly 
about one-fifth of the total cost ol 
operating an automobile. On ‘15 
basis, it costs the motorist only 
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nore to operate a car on premium 
zasoline.” 

Chairman Harris (D., Ark.) of the 
House Commerce Oil Subcommittee 
old the marketers May 9 that a na- 
ional petroleum policy should “sharp- 
y” define the extent of state and fed- 
‘ral regulation or “‘the non-necessity 
or any such controls.” He said his 
subcommittee is giving “thoughtful 
onsideration” to establishing a na- 
ional oil policy or a national fuel 
olicy by congressional action. 

“It seems to me self-evident,” he 
stated, “that such policy should be 


an affirmative one and not a policy 
resulting from the absence of ex- 
pressed policy. It should be a policy 
that sharply defines the extent of 
controls by state and federal govern- 
ments; or, if you will, the non-neces- 
sity for any such controls.” 

He praised recent national oil 
policy declaration by National Petrol- 
eum Council which he said recognizes 
“public interest with which the oil 
industry is affected” and reflects the 
“awareness of the essentiality of this 
industry to the country in times of 
war as well as times of peace.’ 


Jersey Standard Tells Story of Annual Report 


In Ads Appearing Outside Esso Marketing Area 


Last week end saw Standard Oil 
New Jersey) telling the story of its 
1948 annual report with advertise- 
ments appearing in 37 metropolitan 
Sunday newspapers (May 8) outside 
the marketing area of its affiliate, 
Esso Standard. Ads appeared in 
newspapers as far west as California. 

In addition, similar ads appeared 
in financial and business papers and 
nagazines, plus a select list of ‘‘for- 
ign language’? newspapers. In the 
Esso marketing area, Jersey Stand- 
ard’s story was told in ads running 
in 61 newspapers. 

Headlined, “Standard Oil Co. (New 
Jersey) Reports for 1948 ....A 
Year of Progress and Results for an 
Oil-Using World!” 

Highlighting facts from Jersey’s 
innual report to its more than 200,- 
100 stockholders, the ads 

geht points: 


stress 


1. Total production again increased 
by 8% over 1947. 

2. Search for new oil sources set 
ords at a record cost of $374 mil- 
lion, 

Even greater costs for expan- 
sion and replacement were required 
about $529.4 million as against $426 
lion in 1947. 

New facilities resulted all over 

oil-producing world. 

tesearch work and results went 
rward at a cost of $20 million. 

Relations with employes con- 

ed excellent, with no domestic 

‘es or work stoppages. 

Both income and expenditures 

total income being 40% higher 

948 than in °47. 
ip 40%. 


Costs also were 


Record net 
ghed back. 
is conclude with this thought: 
Although world oil consumption 
the year increased 6.5%, and U. 


earnings, largely 


S 


onsumption 5.6%, the need was 
and more. Threatened shortages 
averted. Proved reserves in the 
ath are greater than ever before. 
Ni w, modern facilities for meeting 
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present and future needs are coming 
into operation throughout the world. 
Increasingly, human progress calls 
for more and more oil. In every way, 
the year 1948 was a year of progress 
and results for an oil-using world. 

“The better you live, the more oil 
you use.” 


Service Station Price 
Cuts Reported in Chicago 


CHICAGO Price reductions on 
gasoline at a number of service sta- 
tions, including several operated by 
Sears, Roebuck & Co., were reported 
in the Chicago area last week. 

An independent dealer told NPN he 
lowered his price 1c for gasoline to 
17.4c for regular and 18.4c for prem- 
ium (ex taxes) when he found sev- 
eral Sears Roebuck & Co. service sta- 
tions had done the same. Most brand- 
ed stations continued to sell regular 
at 20.9c and premium. at 22.4c, it 
Was said. 

NPN was told that in “sensitive’’ 
areas about the city, some branded 
stations were selling regular gasoline 
at the same price as unbranded and 
some had cut to 19.4c for regular and 
20.9c for premium. 


Oil Trucker Given Permit 
To Go On Serving Jobbers 


NPN News Bureau 

WASHINGTON Permit for tank- 
truck haulage of petroleum products 
from Council Bluffs and other points 
in Iowa within 10-mile radius of 
Kearney and Lowell, Nebr., has been 
granted by Interstate Commerce 
Commission's Division No. 5 to H. V. 
Grantham & Sons, of Kearney. 

ICC said authority was granted on 
principle that carrier providing ser- 
vice from and to particular points 
or areas could follow shippers to new 
source of supply. It explained that 
two oil jobbers at Kearney and Lowell 
had used Grantham service from 
Kansas points for several years but 
were now obtaining gasoline from 
Council Bluffs area on instructions 
from their suppliers. ICC said job- 
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bers asked Grantham to transport 
from Council Bluffs area but carrier 
was unable to do so without ICC 
authority. 


Delco Battery Price 
Reductions Average 15% 


Special to NPN 

DETROIT—Price reductions aver- 
aging 15% were made effective May 
5 on the complete line of Delco pas- 
senger car, truck, bus and tractor 
batteries manufactured by the Delco- 


Remy Division of General Motors 
Corp. 
United Motors Service, General 


Motors division which constitutes the 
sales organization, said the new 
prices reflect recent reductions in lead 
prices. This marks first time in eight 
years that Delco battery prices have 
been lowered, company said. 

Other manufacturers in various 
cities made known reductions 
amounting from 6% to 14% near 
end of March. 


Deaths 





Lafayette D. Lytle, vice president 
of Coastal Petroleum Co. and direc- 
tor of publicity of Coastal Oil Co., 
Newark, died at Muhlenberg Hos- 
pital, Plainfield, N. J., April 27. Mr. 
Lytle was with Barber Asphalt Co. 
for 35 years until his retirement as 
general sales manager in 1942, He 
joined Coastal in 1943. 

During World War II, he served 
as consultant to the Army Ordnance 
Department. He served in France 
and Italy as first lieutenant in the 
332nd infantry in World War I. 

In addition to his widow, he is 
survived by two daughters and by 
six grandchildren. 


* * * 


S. M. Spalding, 63, associate of the 
late Edward Doheny, died May 5 in 
his Beverly Hills (Calif.) home. 

Mr. Spalding was the ffirst de- 
veloper of tideland oil in the region 
north of Goleta in Santa Barbara 
County. 

Mr. Spalding leaves a widow, Car- 
oline Canfield, daughter of the late 
Cc. A. Canfield, millionaire oil man; 
a daughter, Mrs. Godwin J. Pellis- 
sero, a granddaughter and a sister. 


Seek Fuel Terminal Contracts 


WASHINGTON Armed Services 
Petroleum Purchasing Agency will 
issue in near future a request fo! 
bids for operation and maintenance 
of government-owned fuel terminals 
at Lynn Haven, Fla., and Norwalk, 
Calif. Details are available on re- 
quest to ASPPA, Navy Mail Center, 
Washington 25, D. C. 
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Fuel Oil Marketer Termed Spearhead 


Of Oil's Fight to Remain Vigorous 


J. Howard Marshall Says ‘Gas’ Must Carry Share 
Of Price Load; Fuel Oil Do Battle for Markets 


By RAYMOND E. BJORKBACK 
NPN Staff Writer 


BOSTON J. Howard Marshall, 
president of Ashland Oil & Refining 
Co., sees the fuel oil marketer spear- 
heading the petroleum industry’s next 
fight to stay vigorous, and its con- 
tinuing campaign to keep the nation 
fit for emergency. 

So much fuel oil is now going to 
have to be made, in the process 
of keeping up with the demand for 
gasoline and other light products, he 
feels, that “gasoline will have to 
carry its share of the (price) load, 
and fuel oil do battle for the mar- 
Ket.”’ 

If fuel oil is not priced at levels 
at which it will move readily, and 
“new and additional” markets are 
not developed for it, the industry 
may not be able to provide the oil 
reserves and reserve producing ca- 
pacity the country needs, Mr. Mar- 
shall told the 25th annual conven- 
tion of the Independent Oil Men’s 
Assn. of New England here last 
week. 


In New England, he foresees, he 
said, the kind of marketers’ activity 
which marked the expansion of the 
'20s and the ’30s. Elsewhere, too, 
oil men will be busy, “trying to sell.” 


“Increasingly,”’ he pointed out, “we 
probably will be having to buck the 
competition of natural gas lines and 
new methods of heating, even such 
things as heat pumps and solar radi- 
ation 

“And it is up to us as an indus- 
try not to make the mistakes made 
by the coal business, or the rail- 
roads and regulated industries—sit 
on what we've got and price our- 
selves out of the market.” 


To do its job, Mr. Marshall added, 
the industry must remain free of 
throttling government regulation, and 
it must avoid such “quack nostrums,”’ 
as he called them, as divorcement. 


“Divorcement,” he said, “makes 
about as much sense as it would to 
pass a law saying you with terminals 
in Boston can’t operate trucks to 
get products to distributors or de- 
liver to consumers.” 


Other speakers also underlined the 
new emphasis on competition for mar- 


kets. How to pick prospective sales- 
men and train them was outlined by 
D. Stephen Thrall, Boston branch man- 
ager of the National Cash Register 





Co. John C. Dowd, president of 
John C. Dowd Advertising, Inc., 


talked about “Putting a New Punch 
in the Promotional Plan.” 

Mr. Marshall reviewed the “new 
set of problems” confronting the in- 
dustry—the desire of the bureaucrat 
to get in and regulate the industry, 
the questions of cutting back domes- 
tic production and of imports. 

He said he “‘may be” one of those 
who would take a middle course in 
the controversy of imports versus 
domestic production. Probably, he 
said, the U. S. should import a rea- 
sonable quantity of oil, hold domestic 
production to reasonable levels and 
thus “build anew our crude produc- 
ing capacity.” 

To assure the country oil sufficien- 
cy, he suggested, it will be important 
to have a price incentive where crude 
is concerned which will encourage 
discoveries and development of new 
reserves, cut back our production at 
home enough to build anew some 
reserve capacity for an emergency, 
and import enough oil to make soft- 
pedalling of domestic production pos- 
sible. 


DuPont Reduces Price 
On Antiknock Compound 


WILMINGTON Reduction in its 
prices for tetraethyl lead antiknock 
compounds was reported by E. I. du 
Pont May 9, from 35.474c to 35.04c 
per lb. for motor mix, and from 
38.8llc to 38.38c per lb. for aviation 
mix. 

The lower prices are equivalent to 
about 57c per Ib. of tetraethyl lead 
content in motor mix and approxi- 
mately 62.5c per lb. of tetraethyl 
lead content in aviation mix, du Pont 
said. 

Previous prices had been in effect 
since April 8. 


1945 Open-End Suit Filed 
By OPA Is Won by Texaco 


NPN News Bureau 
CHICAGO The Texas Co. won its 
long-drawn legal fight last week in 
Federal Court of Judge Michael L. 
Igoe against the charges by former 
OPA for alleged violations of an 
agency price order (MPR 88). 
Action was one of several so-called 
open-end suits filed against oil com- 
panies in 1945 for alleged violation 








of price ceiling regulations in which 
government sought treble damages 
Texas case was begun by OPA on 
March 3, 1945. 


Judge Igoe dismissed all govern- 
ment charges of wartime price viola- 
tions with exception of nine out of 
an original 110 claims. In the gov- 
ernment’s bill of particulars filed in 
March 1946, OPA investigators and 
attorneys listed 4,000 alleged items 
of violation totaling $11,168.22 in 
overcharges. 


Regarding the nine claims, Judge 
Igoe said the oil company had issued 
credit memoranda as was its policy 
to correct erroneous charges in in- 
voices and that it was the court's 
opinion that the plaintiff ‘‘should take 
nothing against the defendant with 
respect to such claims.” 


Oil Shippers Oppose 
Rail Rate Increase 


NPN News Burea 
WASHINGTON Two separat« 
briefs have been filed by oil industry 
groups with Interstate 
Commission in answer to railroad pe 
tition for increased rates on _ ship 
ments of petroleum products. sotl 
charge that spiraling freight rates 
during period of strict competition 
declining prices and soft markets 
have already resulted in diverting pe 
troleum shipments from railroads t 
other transportation media. 


Commerce 


Joint brief of National Petroleun 
Assn. and Western Petroleum Ri 
finers’ Traffic Assn. expressed doubt 
that condition of railroads will b: 
improved by further increases. It 
adds that if ICC does grant increases 
it should be pointed out to railroads 
that here is much they can do t 
“correct maladjustments and encour 
age traffic’; should b 
same in all territories; and lubricat 
ing oil and greases and other specia 
ty oils should have the benefit 0! 
“maximum increases or hold-downs 
that are applied to “long-haul” p: 
troleum products—gasoline, fuel o 
etc. 


increases 


Joint brief of Lion Oil Co., Ma 
Mian Petroleum Corp. and Mi 
Continent Petroleum Corp. asks: 


. That railroad petition for ra 
increases be denied and that intet 
increases ... be cancelled and tl 
orders of commission ... be revis 
or amended requiring railroa 
to apply maximum increases of 
and 10c per lb. in applying perce! 
age increases granted ... on lul 
cating oils and greases, petrole! 
or paraffine wax and petrolatum, « 
loads, in the same manner as su 
‘maximums’ are applicable in conn 
tion with rates on other petrole 
products.” 
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‘Gas’ Prices up Due to Over-Supply 
Of Fuel Oil, Carolina Jobbers Told 


Ulrope Tells N. Carolina Group Gasoline Supply 
Is Tight, Demand Rising as Heating Oils Pile up 


By FRANK C. STURTEVANT 
NPN Staff Writer 


SOUTHERN PINES, N. C.—Over- 
supply and declining prices of fuel oil 
“make it normal and necessary that 
gasoline prices should be somewhat 
higher than they were a year ago,” 
Leonard E. Ulrope, vice president in 
charge of marketing, Esso Standard 
Oil Co., told the North Caroline Job- 
bers Assn. at their convention held 
here last week (May 5-6-7). 

The views advanced by Mr. Ulrope 
duplicated in essentials those pre- 
sented by M. J. Rathbone, Esso presi- 
dent, to the New Jersey Motor Bus 
Assn., and also contained in Mr. 
Rathbone’s reply to the inquiry of 
Gov. W. Kerr Scott of North Caro- 
lina regarding rising gasoline prices. 

tefinery runs were curtailed when 
fuel oil backed up in storage, said 
Mr. Ulrope, resulting in a tight gaso- 
line supply situation at a time when 
gasoline demand is rising. His own 
company, he _ said, has cut back 
rude runs by 75,000 b/d and finds 
tself with insufficient gasoline to 
supply its own demands. It is evi- 
lent that others are in the same 
position, he said, since Esso has 
been unable to buy gasoline on the 
open market, “without paying a con- 

lerably higher price than our own 
posted selling price (at the Gulf).” 

Referring to gasoline stocks Mr. 
Ulrope said their present size has 
been misinterpreted. Actually, he 
said, the additions to stocks are but 
littke more than a three days’ extra 
supply, and are only reasonably ade- 
quate working levels for present 
higher industry volume. 

In a multi-product industry like 
oil business, said Mr. Ulrope, 
where a number of products come 

mm the same raw material (crude 
oi|) in a single process at the same 
Une, @ home must be found for all 


t 


the products. Despite their common 
gin the prices at which the prod- 
s can be sold depends entirely on 


strength of public demand. 
‘or illustration he asked his hear- 
to suppose a crude cost at Esso’s 
Buyway refinery at $3.15 a barrel 
eight from Gulf included), and 
a processing cost through the re- 
ry of 55c a barrel. Based on 
t cost, he said, the four major re- 
d products (gasoline, kerosine, 
tillate and residual) could be sold 
a' a uniform figure of 9.5c a gal. and 
Stil come out with a profit. But 
Siice the heating oils compete with 


coal and gas a large part of them 
do not normally bring 9.5c a gal. 
so that gasoline has to carry a 
higher price to make up the differ- 
ence. 


Cites Meat Prices as Example 


The situation is much the same 
as that which confronts a meat 
packer, suggested Mr. Ulrope 


After a hog is butchered a number 


of meat products are available which 
are held in varying degrees of es- 
teem by the public. Should market 
demand change so that only hams 
and loins could be sold over the 
counter, while the balance had to 
be converted into canned dog food, 
we would find hams and loins much 
higher in price, he said. 

On the other hand, said Mr. UI- 
rope, consider the case of a cement 
contractor. He also can convert one 
raw material into such things as 
pavement, cement block or bird 
baths. Should the market for any 
one of them fall off, he pointed out, 
it is easy to divert the raw material 
into other products. In the oil busi- 
ness, he said, the contrast can be 
seen in the recent closing down of 
some Independent refiners because 
they could not find a market for 
their excess fuel oil. While they are 
closed they produce no gasoline, he 
pointed out, thus further limiting the 
supply of the product most in de- 
mand. 

The only way now open to refiners 
for making more gasoline, is to 
crack materials now in storage, as- 
serted Mr. Ulrope. To do this, he 
said, would require installation of 
additional expensive cracking equip- 
ment, and so far the price of gaso- 
line has not been attractive enough 
to warrant such steps. 


To those who feel that gasoline 
prices should decline along with 
lower prices for other commodities, 
Mr. Ulrope offered a comparison 
with 1941 price levels. The govern- 
ment wholesale commodity index, he 
said, was now 69% above 1941, while 
the North Carolina Esso tank wagon 
price for gasoline at Wilmington 
was only 43.1% higher; kerosine 
25.5% higher; No. 2 heating oil, 
13.80>; and bunker fuel (not sold in 
North Carolina) is 30° higher at 
New York harbor. 

Replying to criticisms of high 
profits, Mr. Ulrope said that the 
parent corporation (Standard of New 
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Jersey) has used all of its net earn- 
ings, after reducing dividends, for 
expansion of facilities, and found it- 
self still short of cash requirements 
The reason for this, he said could be 
found in inadequate depreciation al- 
lowances which on the basis of to- 
day’s costs paid only 60% of the 
new facilities. 


Pays Market Price for Crude 
In answer to a barrage of ques- 
tions fired at him at the conclusion 
of his talk Mr. Ulrope made these 
additional explanations: 
Esso Standard Oil Co., is a 
manufacturing and marketing 
subsidiary of its parent corpora- 
tion, Standard Oil Co., New Jer- 
sey. Esso buys about 50% of its 
crude supplies from other Stand- 
ard of Jersey subsidiaries (Hum- 
ble Oil Co. and Carter Oil Co 
were mentioned) and the balance 
it gets from many outside crude 
sources. For all its crude oil 
Esso pays the prevailing market 
price, whether bought from Jer- 
sey subsidiaries or from other 
sources. 

Esso is “meticulous’’ about 
calculating prices it posts at 
terminals along the Plantation 
pipeline. It uses an unvarying 
formula which consists of the 
low posted price at the Gulf 
plus actual transportation to the 
terminal point, plus marketing 
cost and a reasonable profit 

Esso sells products to Stan- 
dard of Kentucky, but it was 
emphasized that sale to Stan- 
dard of Kentucky took place 
“only at the source” which pre- 
sumably meant at the Gulf, sinc: 
the answer grew out of ques- 
tions concerning the Plantation 
pipeline prices and about prices 
at South Atlantic coastal ter- 
minal points. 

Esso Standard has no knowl- 
edge of how Standard of Ken 
tucky arrives at its prices, and 
can offer no explanation of why 
Standard of Kentucky prices at 
Atlanta are higher than _ the 
more distant Esso terminal at 
Spartanburg, S. C., if such be 


the case. 

The price of coal is not the 
sole barometer of  petroleun 
products prices. For example 


utilities which burn coal or oil 
alternately, buy very closely on 
price alone. 
the other hand, are willing to 
pay a premium for distillate fuel 
oil, for the sake of convenience 
and cleanliness 

During the period of product 
shortage, Esso allotted all its 
available supplies among its 12 
marketing divisions on the basis 
of their past volume of business, 
plus any new business which had 
been picked up. At the same 
time Esso instructed its market- 


Domestic users, on 
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allot products 
on the same 


ing division to 
among customers 
kind of a plan. 
The question of whether new 
capital should be provided out of 
current earnings or from long 
term bond issues similar to recent 
“telephone company” financing 
(not further identified) is a 
secondary consideration, The im- 
portant thing to keep in mind 
is that borrowed money has to 
be repaid out of earnings in any 
case, declared Mr. Ulrope. 
There is no good yardstick to 
compare profits today with those 


of 1941, because of our current 

“43c dollar.’ Esso profit last 

year was 112% of sales. 
Standard of New Jersey (the 


parent corporation ) operates 
worldwide, and has_- earnings 
from several sources, as for ex- 
ample, dividends from its hold- 
ings in Ethyl Corp., sale of 
“capital assets,’ etc. (Presum- 
ably, although Mr. Ulrope did 
not go into detail, the sale of 
“capital assets’ which he had 
in mind could have been the 


disposal of such subsidiaries as 
the cosmetic manufacturer form- 
erly owned by Jersey Standard, 
profits from the which 
would be reflected in last year’s 
earnings, although in no way 
arising from conventional oil 
marketing operations.) 


sale of 


In connection with Jersey Stan- 
dard’s worldwide operations, Mr. Ul- 
rope mentioned incidentally that the 
company’s worldwide volume of bun- 
ker fuel business runs to some 200,- 
000,000 gals. annually. The 
price decline suffered by this prod- 
uct, a decline amounting to about 
$1.25 a barrel, took a severe bite out 
of his company’s total return for all 
product, he said, and is an example 
of one of the factors indirectly af- 
fecting gasoline prices. 


severe 


In concluding his talk Mr. Ulrope 
said he would more 
friendly spirit between suppliers, job- 
and dealers. Possibly the 
“middlemen” (both jobbers and deal- 
ers) could contribute more than they 


like to see a 


bers 


now are to a better understanding 
with suppliers, he said, considering 
how much the middlemen have at 
stake. He pointed out that there are 


men in government who look on 
middlemen as unnecessary, whereas 
suppliers rely on them and want to 
see them prosper. 


Jobber Public Relations 


In business the conven- 
tion heard W. R. Williams, assistant 
to the president, Smith Oil & Re- 
fining Co., Rockford, Ill, assert that 
jobbers represent the oil industry in 
their home towns. 
who still feel that 


sessions 


To those jobbers 
jobber participa- 


tion in the Oil Industry Information 
program 


can be withheld as a bar- 





gaining club, he countered with the 
argument that jobbers have a public 
relations program of their own which 
needs attention. 

As petroleum marketers, jobbers 
are now in competition for the con- 
sumer’s dollar, said Mr. Williams 
with the clothing, food and other 


industries. The public thinks that 
petroleum marketers set prices, he 
said, and suggested that a better 
local understanding results where 


local jobbers explain all phases of the 
industry, as for example, the 
of well drilling. 


cost 


Jobbers Took Lead in Midwest 


In a question and answer period he 
told how jobbers in the Midwest have 
taken the lead in the OIIC program, 
and how attempts have been made 
to carry the campaign into opposing 
camps in the form of talks before 
CIO and AFL meetings, in addition 
to civic clubs and high school classes. 


A complete new group insurance 
program was presented to the mem- 
bership by Roby E. Taylor, Taylor 
Oil Co., Winston-Salem, chairman of 
the insurance committee. The plan 
includes life, accident, and hospitali- 
zation insurance at uniform group 
rates, with premiums to be billed and 
collected by trustees appointed by 
the association. It will go into opera- 
tion June 15, 1949, said Mr. Taylor, 
and will be available only to the em- 
ployes of members in good standing. 
Premiums may be paid by the em- 
ployer in full or in part. 


J. Parks Gwaltney, president, Na- 


tional Oil Jobbers Council, spoke 
briefly on the tax advantages en- 
joyed by co-ops. Association presi- 


dent Orris F. Dumas, Dumas-Giddens 
Oil Co., Goldsboro, instructed the as- 
sociation attorney James C. Little, 
to draft a report on the legal aspects 
of a type of co-op organization which 


might be suitable for adoption by 
oil jobbers. 
A. R. Ousdahl, Union Oil Co. of 


California, described the superior ad- 
vantages claimed for barium base 
all-purpose grease. The use of an all- 
purpose grease, he said, reduces in- 
ventory problems, eliminates 
takes in car lubrication, and 
customer complaints. 


mis- 


reduces 


Jennings Randolph, assistant to 
the president, Capital Airlines, Inc. 
reviewed the development of water 
rail and highway transportation in 
this country. Expenditure of public 
money on all form of transportation 


has always in the past returned 
great benefits to the public and to 
business, he declared. He made no 


specific 
of air 
himself 


claim for special treatment 
transportation, but contented 
with pointing that it was a 
valuable part of our modern trans- 
portation system, and that 
the air lines were losing money 


most of 
















Opponents of ‘Gas’ Tax 
Hike in Illinois 
Wage All-Out Fight 


Opponents to a proposed bill call- 
ing for a 2c increase in Illinois gaso- 
line tax rate took a special train 
from Chicago to Springfield to per- 
sonally voice their objections to the 
legislature on May 10. 

Those opposing the bill who went 
to the capital represented 23 vet- 
eran, labor and highway user groups. 
They charged a surprise maneuver! 
switched scheduled House hearing on 
May 3 to a Senate committee in 
expectation that favorable action 
would result. Previously backers of 
the bill regrouped themselves as the 
Illinois Good Roads Assn. when they 
found opposition running higher than 
anticipated. 

At Senate committee hearing urban 
opposition to financing country roads 


was voiced by state senators from 
Chicago, Frank D. Ryan (D.) and 


Knox (R.). 

Oklahoma House Bill 325 to i 
crease state’s gasoline tax lc to a 
total of 6.5c passed the Senate May 2 
but with an amendment which 
sitated its return to the House 

Senate amendment would make the 
lec tax apply to gasoline or moto! 
fuel used in airplanes, and is ex- 
pected to be contested by the Houss 
Amendment to exempt gasoline used 
in farm tractors and stationary en 
gines was proposed but did not pass 


William G. 


neces 


Measure, which was designed to 
raise approximately $6,500,000 an 
nually for school bus and mail routes 
would be effective until April 31 
1951, unless re-enacted by the legis 
lature. 


Meanwhile, those opposing any gas 


oline tax increase in Massachusett 
girded for battle as Governor Deve! 
announced he thought a lic boost 


the gasoline tax might be necessary 


His statement came on the heels 
a State Supreme Court adviso! 
opinion invalidating the governor's 


proposal to have subways legally 
defined as highways and to tal 
$1,900,000 out of the highway fu 


for the relief of the 


Transit Authority. 


Met ropolit 


In Texas, regulations for geoph) 
ical exploration in 
will be promulgated by the state laid 
commissioner under a bill passed 'y 
the legislature and sent to Gov. Be: 
ford H. Jester. 

It is intended primarily to enco 
age bidding on oil and gas leases in 
Texas tidelands. Use of a boat in mé *- 
ing exploratory tests requires pi y- 
ment of $50 a day fee. Th: sé 
“shooting” without permission in 
be sued by the attorney general 
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wid We invite you to investigate this remarkable profit opportunity. 
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Sales Manager 


PREST-O-LITE BATTERY COMPANY, INC. + TOLEDO 1, OHIO 
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GRAVER FLOATING ROOF TANKS 
END CORROSION—END FILLING LOSSES 


Corrosion and filling losses .. . these are 
the problems that complicate the storage 
of sour crude. To meet these problems 
efficiently and economically, Graver 
offers an improved Floating ‘Roof with 
Full Double Deck. Check these advan- 
tages: 


SEAL maintains full contact with tank 


shell at all points to prevent the escape 
of valuable vapors. All filling losses and 
up to fifty percent of standing losses 
(compared with cone roof tanks) are 
eliminated. 


CONTACT is complete between under 


side of roof and surface of stored prod- 
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PHILADELPHIA + CHICAGO * CATASAUQUA, PA. 


GRAVER TANK & MEG. 


EAST CHICAGO, INDIANA ‘a ? 


uct. There are no pockets where vapors 
can collect and allow corrosion. 


COMPLETE DOUBLE DECK provides a 
dead air space which adequately insulates 
the product and prevents boiling. 


SHOE wear is reduced to a minimum by 
an exclusive flexible hangar mechanism 
which holds the seal “gently” against 
the tank shell. 


The Graver Floating Roof with Full 
Double Deck is available for tanks 
all capacities. Write today for details ai d 
recommendations on the solution of your 
sour crude storage problem. 


FABRICATED PLATE DIVISION 
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HOUSTON, + SAND SPRINGS, OKLA 
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Editorially Speaking 





Fair Dealers’ Efforts to Repeal Taft-Hartley Law 
Indicates Tactics Which May Be Used Against Oil 


O LEGISLATION has been more grossly misrepre- 
4 sented than the Taft-Hartley Act. 

Those who called it a “‘slave’’ labor law, including the 
cccupant of the White House, were following the Hitler 
dea that if a falsehood is repeated often enough the 
people begin to believe it. The plan didn’t work. And 
last week the House at Washington threw the Truman- 
Lesinski program for repeal of Taft-Hartley back in the 
administration’s face, even though the White House 
put the full force of the fattened public payroll behind 
the plan. 

House members, all of whom were elected last No- 
vember and must face the voters again in November of 
next year, declared by majority vote that: 

1. They did not believe that the voters, in electing 
Mr. Truman against Republican campaigners who de- 
lined to answer even his most ridiculous charges, gave 
any kind of a mandate for repeal of the Taft-Hartley 
Act. 


2. They are not yet ready to turn back to professional 


labor leaders, including some who are plain racketeers, 
the unchecked and unaccounted power they had under 
the old one-sided Wagner Act. 

3. They are willing to risk their political skins, on 
e basis of their votes on labor legislation, at the 1950 
lections. 


Despite the irresponsible charges by the Truman crowd 
ind the John L. Lewises, the voters know that Taft- 
Hartley is not a “slave” labor law. When the American 
people have the facts, as they seem to have them on 
labor legislation, they can be counted upon to do the 
sensible thing. The congressmen who last week stood up 
against the onslaught by Truman and the professional 
labor leaders expect to be back in the House of Rep- 
resentatives after the 1950 elections. 

‘he length to which the administration and the pro- 
essional labor leaders will go in misrepresentation was 
shown last week when the Wood bill was submitted to 
the House as middle-of-the-road legislation on labor rela- 
ions. Here is the story as seen by editorial writers for 
the Cleveland Plain Dealer, which for 107 years has been 
ndependent Democratic newspaper: 


‘The ‘slave labor’ epithet hurled at the Taft- 
irtley Act was a propaganda lie, invented by the 
/mmunists and swallowed by the labor leaders and 
ir Deal politicians. Now another propaganda lie 
s been put forth to the effect that the Wood bill, 
lich the House first adopted as a substitute for 
administration measure and then sent back to 
mmittee, is worse than the Taft-Hartley Act. 
‘The fact is that the Wood bill is not as drastic as 
e Taft-Hartley Act and, in the light of experience 
th the latter, it contains a number of concessions 
the labor viewpoint. For example: 
‘It requires employers to sign anti-Communists af- 
avits, as well as union officers, thus removing what 
me union officials said was a stigma against labor. 
‘It modifies the Taft-Hartley prohibition against 
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the closed shop and legalizes hiring hall agreements 
which would amount to closed shop conditions. It 
abolishes the necessity for a vote before a union shop 
can be instituted and it permits the discharge of 
employes working under union shop contracts who 
have been expelled from unions for reasons other 
than nonpayment of dues, such as Communist ac- 
tivity, engaging in an unauthorized strike, embezzle- 
ment of union funds or disclosure of union secrets. 

“It relaxes the ban on secondary boycotts and, 
while it retains the right of free speech for em- 
ployers, it permits an employer's statements to be 
used as evidence in hearings on charges of unfair 
labor practices. 

“It also permits strikers whose positions have 
been filled to vote in labor elections, provided their 
replacements have not been on the job more than 
six months. 

“Thus, the charge that the Wood bill is worse 
than the Taft-Hartley Act from the labor view- 
point is a demonstrable untruth.” 


Business in general, and the oil industry in par- 
ticular, may as well expect the administration to con- 
tinue to misrepresent and distort on all issues affecting 
business. As shown in the 1948 campaign, that is the 
favorite method of the Fair Deal. The Fair Dealers got 
away with it in November of 1948 because the opposition 
pussyfooted on every single issue. They did not get away 
with it last week in trying to bring back the Wagner1 
Act, because the opponents had enough spunk to call 
the Truman crowd. 

At almost any time now the administration may turn 
on the oil industry because of increase in gasoline prices 
in some localities. Yet the public has had scarcely a 
word from the oil industry as to the reasons for these 
increases, or how these increases do not come close to 
balancing off the decreases in fuel oil prices. In fact, 
men in responsible positions in the companies have said 
the are at a loss to answer the questions of their friends 
and customers because their home offices have not ex- 
plained the situation to them. 

If opponents of the Truman labor program had let the 
administration get away with its bunk about Taft-Hart- 
ley, the Wagner Act would be on its way back. If the 
oil industry leaves the field clear for propaganda lies 
about gasoline prices, the industry will have itself to 
blame for whatever may result. 





The sting of a reproach is the truth in it 
Benjamin Franklin. 


Comments on editorials in NATIONAL PETRO- 
LEUM NEWS are welcomed always. Please ad- 
dress Warren C. Platt, Editor, 1213 West 3rd 
St., Cleveland 13, Ohio. 
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Stockpile Fuel Oil This Summer, 
Pennsylvania Jobbers Are Urged 


Failure to Promote Summer Fills May Leave 
Industry Vulnerable, Chalmers Burns States 


By NPN Staff Writer 


BEDFORD SPRINGS, Pa.—Oil job- 
bers were advised to stockpile fuel oil 
in their own and customers’ tanks 
this summer, in a talk given by W. 
Chalmers Burns, president, Hartol 
Petroleum Corp., New York, before 
the Pennsylvania Petroleum Assn. 
convention here May 1-3. 

Failure to promote summer fills 
because of fear of a price decline 
will put the industry in a vulnerable 
position if only normal cold weather 
is encountered next winter, said Mr. 
Burns. He gave his personal guess 
that higher gasoline rather than low- 
er fuel oil prices will be the result 
if the present crude price level holds. 
He felt that a moderate drop in 
crude would only serve to make un- 
necessary any further gasoline in- 
creases. “Even if crude goes to $2 
per barrel, ‘No. 2 fuel will not de- 
crease more than 0.25c a gal., and 
this is a small premium to pay for 
insurance,” he said. 

Jobbers now have an opportunity 
to reciprocate by sticking with those 
suppliers who took care of them dur- 
ing the recent scarcity of products, 
said Mr. Burns. Jobbers should also 
keep their suppliers advised in ad- 
vance of their needs, he said, and 
should co-operate with their suppliers 
by making regular withdrawals of 
products. 

Customers have a right to expect 
from jobbers a good grade of house- 
brand gasoline, and a premium gaso- 
line ‘competitive with the best,” said 
Mr. Burns. Jobbers also need to re- 
place their obsolete service stations 
with modern new ones in order to 
remain competitive. 


Criticize Majors’ Earnings 


At the association’s business ses- 
sions, major oil company earnings 
were criticized from the floor after 
President L. H. Setzer, Setzer Petro- 
leum Co., Harrisburg, read a report 
on average margins prepared by the 
National Oil Jobbers Council. The 
report showed eastern jobbers in a 
less favorable margin position than 
jobbers in the Midwest. 

Numerous comments from the floor 
alluded to the advice often given to 
jobbers to seek security through ef- 
ficient conduct of their businesses 
rather than through government reg- 
ulation. Several members said they 
sincerely believed in such a course 
but were compete with 


unable to 


major marketers’ without 
capital improvements. Jobber mar- 
gins, it was maintained, should be 
adequate to generate the needed new 
capital in same manner as major oil 
companies finance their capital re- 
quirements. 


making 


Weigh Association Brand Oil 


Other business 
prised these moves: 

A committee was empowered to in- 
vestigate possible sources of supply 
of permanent and non-permanent 
types of antifreeze and of motor oil 
which could be packaged under an 
association brand and made available 
to members. 


transacted com- 


The association board of directors 
announced that commission agents 
may now become associate mem- 
bers of the association by paying $50 
annual dues. Privilege is same as 
that now enjoyed by major oil com- 
panies and equipment people and car- 
ries no voting rights. However, it 
will permit commission agents to par- 
ticipate in the association’s group in- 
surance program. 

A team consisting of Philip P. 
Peters, Pennsylvania Independent Oil 
Co., Allentown, vice president of the 
association, and Joseph H. Mader, of 
the Eldean Organization, collaborated 
to bring members up to date on the 
Oil Industry Information program. 

Mr. Peters performed a dual func- 
tion. He pointed out that OIIC had 
done a good service in selling con- 


servation to the public during the 
scarcity period; in selling industry 
expansion as a public benefit; and 


in selling Oil Progress Day. He said 
that jobbers, as middlemen, would be 
the target of government control, if 
the public should approve industry 
nationalization. First move, he said 
would be to limit the number and lo- 
cation of service stations, followed by 
creation of a huge government force 
for policing the industry. 


Discusses Lack of Support 


Mr. Peters then said he felt it was 
his duty to recognize frankly certain 
irritations which still blocked whole- 
hearted support by jobbers of the 
OIIC efforts. He summed up the 
principal causes as: 

1. A feeling of uncertainty over 
jobber-supplier contracts. 

2. Lack of help to the jobber. 


3. Continued narrow margins for 














jobbers while under-the-fill ‘‘peddler’ 
margins have been increased. 

4. No reduction in jobber price of 
motor oils and lubes. 

5. “Stealing”? accounts from job- 
bers by selling below posted prices 
and turning the accounts over t 
under-the-fill “peddlers.” 

6. Furnishing free equipment t 
prospective dealers and large con- 
sumers. 

Finally Mr. Peters said that som« 
major oil companies had laid them 
selves open to suspicion during th 
fight against the recent advance in 
the Pennsylvania gasoline tax. On 
the surface, he said, they had seemed 
to join the attack, but had failed to 


participate in the campaign. It had 
been charged, he said, that thes: 
companies, which operated beyond 


the state’s borders would pick up the 
estimated 25% gallonage which would 
be lost by marketers wholly within 
the state, as a result of the tax. 

Mr. Mader said that it was not the 
province of the OIIC to iron out 
intra-industry differences. Jobbers 
can do a lot of good for themselves 
locally, he said, regardless of their 
attitude toward other sepments of 
the industry. They can tell the pub- 
lic about the oil industry as the job- 
ber sees it, explain what an oil job- 
ber does, how he does it and what 
equipment he uses. The public is 
even interested in bulk plants, he 
said, because inspection tours were 
successfully conducted in more than 
2000 spots during Oil Progress Day. 

Professor Samuel B. Schaadt, Potts- 
town, in explaining the development 
of nuclear fission, pointed out that 
results were achieved more rapidly 
in this country because the wartim¢ 
Manhattan Project was a combina- 
tion of men of all interests and all 
faiths. 

William S. Livengood, Jr., Secre- 
tary, Internal Affairs, Pennsylvania 
said that pressure groups too often 
seek legislation with openly ex- 
pressed disregard for possible effects 
on other groups. The ills of mankind 
are not cured by laws, he said, be- 
cause for every specific problem 
solved 99 others are created. 

Col. Jack Major, Paducah, Ky., 
said the government should adopt 4 
definite policy of paying off the Na- 
tional debt. Deficit financing of ‘h¢ 
past is the cause of the present re- 
cession, he said, charging that ther 
is a flight of our $10 silver certificat 
currency abroad for hoarding pur- 
poses, principally to Palestine wé 
Mexico. 
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e For over forty years the Chattanooga 








Boiler and Tank Company has pro- 
duced storage tanks and allied structural 
equipment for chemical and other pro- 
cessing industries. 

During this time, each installation 
... the product of engineering inge- 
nuity, skilled fabrication and erection 
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"Industria lntegrity 





a ; 
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efficiency ...has served our valued 
customers safely, dependably and eco- 
nomically. 


Behind the completed work of every 
assignment undertaken by the Chatta- 
nooga Boiler and Tank Company is the 
assurance of industrial integrity, the 
cornerstone of all our operations. 


CHATTANOOGA BOILER and TANK CO. 
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Efficiency in Delivery of Oil Depends 


On Loading, Unloading, Delivery Trip 


Speed and efficiency in delivery of petroleum products 
to retail distribution points or direct to consumers is the 
objective of most oil marketing operations. To give an 
over-all picture of progress in this direction, this article 
tells of some of the things—some old and many of them 
new-—which have been done or are being done to step- 
up delivery and promote efficiency. 

Summarized briefly, this article covers three salient 
points: 


Loading-—More attention is being paid to loading rack 
and loading yard design, with the objective of keeping 
truck maneuvering at a minimum. Larger capacity load- 
ing facilities are being installed and new equipment and 
methods are reducing time formerly spent on paper work. 
Bulk plant and terminal personnel training programs 
have been or are being used to obtain speed and effici- 


The delivery trip—Careful dispatching is the over-all 
aim, so that the most product can be delivered in the short- 
est time in the most efficient manner to the consumer. 
Radio-telephone systems are being tried in many places 
to aid dispatching. Driver training programs are accepted 
as means of reducing costs and delivery time. More and 
more night deliveries are being made. Experiments are 
being conducted in the manner of unloading trucks in 
an effort to obtain faster dumps. 


Unloading—Facilities at stations are being enlarged 
and modernized to facilitate fast delivery of product. 
Tankage is being increased, as are size of fill pipes and 
vents. Standardization in location of tanks to reduce 
maneuvering of trucks to unload is gaining over-all, with 
many companies already engaged in such a standard- 
ization program. 


ency. 


By NPN Staff Writer 


Delivery of oil products from bulk 
plants or terminals—-or from refin- 
eries-—to points of retail distribution 
or consumer consumption attains 
maximum speed and efficiency only 
when all three delivery phases—load- 
ing, the delivery trip, and unloading 
are completed in the fastest and most 
efficient manner. A slowdown or de- 
lay affecting any phase, reduces over- 
all delivery speed and economy. 


Oil company operations men are 
agreed that, while many improve- 
ments in delivery speed and efficiency 
have been made in recent years and 
are being made even now, there is 
always room for further advance- 
ments. For this reason they recom- 
mend periodic time and efficiency 
studies he made of delivery opera- 
tions, xeeping in mind at such times 
any new developments which can be 
economically incorporated into any 
one or all three of the operational de- 
livery phases. 


Breaking down the over-all deliv- 
ery operation into three phases, op- 
erations men list these factors to be 
considered when making any study 


designed to increase efficiency or 


speed: 


Loading (1) Loading rack 
equipment and design; (2) loca- 
tion of rack and layout of loading 
yard; (3) paper work required; 
(4) maintenance; (5) training of 
personnel; (6) location of plant. 


The delivery trip — (1) Rout- 


ing and scheduling of deliveries; 
2) radio-telephene systems; (3) 
driver training; (4) maintenance. 

Unloading (1) Capacity of 
storage tanks; (2) accessibility 
to tanks; (3) unloading facilities; 
(4) maintenance, 


Since the thinking and practices 
of oil operations men afford the best 
index of trends in speeding up deliv- 
eries and effecting delivery econ- 
omies, data obtained in interviews 
with these men are summarized in 
each of the three categories previous- 
ly outlined 


Loading 


Loading rack design and equipment 

Design of the loading rack can do 
much to promote speed and effici- 
ency in loading. The race-track type 
loading bay arrangement appears to 
be favored at present over other set- 
ups. Where regulations permit, the so- 
called rotary loading rack (described in 
NPN June 19, 1946, p. 26, and Dec. 
15, 16948, p. 35) has pained promi- 
nence. Here. too, the advantage of 
the race-track style loading bay is en- 
joyed. Maneuvering of trucks is kept 
at a minimum and the flow of trucks 
through the loading bays is at, or at 
least closely approaches, maximura 
speed and efficiency. 


Operations man of one major com- 
pany said he favored the rotary type 
loading rack but regulations in the 
company’s marketing territory pro- 
hibit location of the dispatcher and 
control office within 15 ft. of the load- 


ing bay, and also forbids an arrange- 
ment where loading bays would be 
located adjacent to and on three or 
four sides of the office. This com- 
pany uses race-track style loading 
bays arranged in rows in such a man- 
ner as to permit drive-through load 
ing and reducing truck maneuvering 
to a minimum, 


For smaller operations, many op- 
erations men prefer the wedge-shaped 
loading rack, similar to the one de- 
scribed in NPN Sept. 1, 1948, p. 27. 


The trend in loading rack equip- 
ment is to larger pumps and loading 
arms and better control methods. The 
use of swivel-type meters (NPN Dec. 
15, 1948, p. 37) is being used more 
and more, especially in rotary-type 
loading racks. Other companies 
favor systems incorporating in-the- 
office meters with indicator heads 
at the loading arm end. Those favor- 
ing meters and control valves at the 
loacing rack appear to be in the min- 
ority, at least at present. 


Though not an integral part of 
loading rack equipment, loading 
equipment on tank trucks and variou: 
new methods being tried are relate 
closely enough to the loading raci 
to be considered at the same time 
This is especially true since often a 
change in loading method or pro 
cedure involves a change in botl 
truck and rack equipment, 

For a summary of some new meth 
ods of loading at racks and the think 
ing of operations men on rack equi] 
ment and design, these comments b 


NATIONAL PETROLEUM NEW 








. 










50 gillent mile bite 


in world’s largest fuel oil tank train 





built 1750 Ibs. lighter with U-S-S COR-TEN 









HEN the engineers of the But- 
ler Manufacturing Company, 
Kansas City, designed this mammoth 
transport unit their prime objective 
was greater safety through greater 
strength. By using U-S-S Cor-TEn 
n the tanks they were able not only 
o meet the high strength limits de- 
ired but at the same time found it 
ossible to reduce weight approxi- 
iately 1750 lbs. 
Fuel oil weighs 7.4 lbs. per gallon. 
}on every haul this unit carries 235 
llons cotthout cost because they ride 
place of almost a ton of unneces- 
ry deadweight trimmed off by Cor- 
N construction. In a busy unit like 


this, these free-riding gallons run up 
annual savings in operating costs 
that are both sizeable and highly 
desirable. 


COR-TEN construction pays biggest 
dividends on weight saving 


That’s because it costs so little to save 
weight with Cor-Ten. Today the 
price of U-S-S Cor-TEn, pound for 
pound, is so little higher than that of 
plain steel that the many less pounds 
required by lightweight Cor- TEN con- 
struction practically wipe out any dif- 
ference in final cost. In fact, leading 
truck tank builders tell us that they 


WEST OLGA, 


*Capacity 11,600 gallons of fuel oil. lf unit had been de- 
signed for gasoline, capacity would have been approxi- 
mately 13,500 gallons —and 270 gallons would ride free. 
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can reduce weight with Cor-lTEn 
without any increase in cost whatever 
—or at a figure so low that it is in- 
significant. 

In other words, when you use Cor- 
[EN you don’t have to pay an exces- 
sive premium for weight reduction. 
\s a result the added payload your 
equipment can carry pays off almost 
immediately as a clear profit in 
lowered operating cost. 

Ask our engineers to show you how 
cheaply Cor-TEN can be applied to 
cut the weight and cut the operating 
costs of your transport units. A letter 
to our nearest office will start the ball 
rolling. 


AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO - CARNEGIE-ILLINOIS STEEL CORPORATION, PITTSBURGH & CHICAGO 
COLUMBIA STEEL COMPANY, SAN FRANCISCO : NATIONAL TUBE COMPANY, PITTSBURGH - TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM 


iy 11, 1949 


UNITED STATES STEEL SUPPLY COMPANY, WAREHOUSE DISTRIBUTORS, COAST TOCOAST +: UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


U-S°‘S HIGH STRENGTH STEELS 


U’S*S COR-TEN * U*S*S MAN-TEN ~ U*S*S MANGANESE-NICKEL-COPPER 































































Promoting Fast, Efficient Delivery 





a few company operations men are 
offered, 


(Editor’s note: While companies 
in this and subsequent summaries are 
designated as “Company A, Company 
B,” etc., reference in each section 
to “Company A” does not indicate it 
is the same company in each in- 
stance.) 


Company A-—The ultimate goal in 
the design of loading racks and the 
bulk plant loading area is to eliminate 
maneuvering of trucks. Our company 
uses a counterbalanced loading arm 
and “hi and low” racks to handle 
all types of trucks. 


Company B—To speed loading, we 
are going to larger pumps and load- 
ing arms, and better control methods 
wherever possible. With wages high, 
it becomes economically necessary to 
speed up operations to the maximum 
dictated by safety. This company 
has just completed a loading rack 
set up to load a 5,200-gal. unit in 16 
to 18 minutes. Meters are on the 
rack and indicator heads on the load- 
ing arm. 


Company C—Company is exper:- 
menting with bottom loading and 
hopes to attain 300-500 gallon-per- 
minute speed. Company also is ex- 
perimenting with loading through a 
single connection through the dis- 
charge manifold. Manifold on these 
trucks has been increased from 3 to 
4-5 inches. For its stake trucks han- 
dling packaged goods, company util- 
izes tail and side-gate loaders. 


Company D—-All trucks are bot- 
tom-filled. Consideration being given 
to rotary-type loading rack. 

Company E — Stall-type or race 


Unit shown here is designed for loading small 1,000-gal. delivery trucks as well 
as 5,000 to 9,000-gal. transports. Rack has 9 ft. clearance between horizontal roof 
members and top of platform. Equipment comprises two 3-in. meters with two 3-in. 
counter-balanced, rotating, sub-surface loading arms. Trucks can be loaded from 








track barrier-type loading rack ar- 
rangement used predominantly. Ro- 
tary-tvpe rack favored but regula- 
tions in company’s marketing terri- 
tory prohibit this arrangement. Com- 
pany uses 4-inch or larger loading 
arms, rated at 350 g.p.m. per loading 
arm. Some trucks are loaded through 
three arms simultaneously, attaining 
almost 1,000 g.p.m. loading speed. 
Average time for loading a 5,000-gal. 
truck tank is 15 minutes. 


Company F — Stall-type rack is 
used. one stall on either side of rack 
capable of handling two trucks at 
same time. Loader handles loading. 
Set-stop cuts off flow into tank trucl: 
at predetermined level. 


Company G New and larger 
pumps being installed at bulk plants. 


Location of rack and layout of load- 
ing yard—-These two points are inter- 
dependent. No matter how well a 
loading yard may be laid out, awk- 
ward location of the loading rack can 
cancel any or all good features of the 
yard. Conversely, if a yard is poorly 
designed, location of the rack can- 
not be expected to overcome all traf- 
fic problems the yard layout has cre- 
ated. Principal feature to be consid- 
ered in designing a ioading yard is 
that of adequate drive area so that 
truck maneuvering can be kept at a 
minimum. The same holds true in lo- 
cation of the rack. 


Where demands on a plant have ex- 
ceeded those for which it was orig- 
inally designed to handle, changes in 
yard layout and rack location are 
necessarily limited. Operations men 
point out that where such changes are 
considered, no general suggestions 









either side at 200 gals. per minute 


can be applied since each plant is an 
individual problem, 


Paper work required—Principal ob- 
jective here is to cut to a minimum 
the amount of paper work required in 
the loading process. Here is the think- 
ing of some company operations men 
on this point: 


Company A—Paper work at com- 
pany’s newest loading rack is cut to 
two minutes per loading. This is ac- 
complished through use of remote 
ticket printing devices in the office 
and the use of a public address sys- 
tem between the office and the rack. 
The latter eliminates the necessity for 
the driver to come into the office ex- 
cept to pick up his copy of the ticket. 


Company B—In a move to elimi- 
nate paper work, this company is try- 
ing a system of placing of drivers’ 
reports in an envelope at the rack 
These reports are picked up at inter- 
vals by clerks in the dispatcher’s 
office. Company says this reduces 
the time spent by the driver going 
into the office and simultaneously dis- 
courages time wasted by some driv- 
ers in talking with office girls. 


Maintenance — Loading speed and 
efficiency cannot be expected unless 
loading rack equipment and tank 
trucks are in ypood working order. 
When one or the other fails to func- 
tion properly, delays and waste of 
time are an almost certainty. Almost 
without exception, operations men 
place good maintenance programs 
high on the list of “musts” in fast 
and efficient loading. 


Training of pesonnel — Unless bulk 
plant employes are properly trained, 
operations will not be at maximum 
speed and efficiency. This phase al- 
ready has been discussed in previous 
NPN articles (see NPN Jan. 19, 1948, 
p. 26). 


Location cf plant — This factor can 
be considered only where a new plant 
is being built. This also was discussed 
in a previous NPN article (Dec. 8, 
1948, p. 15). 


The Delivery Trip 


Routing and scheduling of deliv- 
eries — One of the principal objec- 
tives of a good dispatcher is to keep 
products flowing out of a plant at a 
fast, even and efficient fiow. This re 
ouires not only training and experi 
ence, but a thorough knowledge of! 
the market the plant serves and th: 
territory included in the market. 

The question of day and night dé 
liveries also comes under this head 
ing. Consensus of operations men i 
that night deliveries will increase. O: 
this point, operations men expres 
these opinions: 

Company A—Night deliveries see 
predominating in his company’s Of 
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1d ~_— aa’ \ \ x ‘ ; Standard engines are frequently altered for special 
Ss ’ x \ : im. studies. This Modified F-4 engine is being used to inves- 
k ’ “e , ' \— - A % tigate effect of various engine factors on combustion. 
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Further advances in the chemical control of combustion will, 
an undoubtedly, come from a better understanding of the burning 


nt process. For this reason an important phase of Du Pont research 
- on tetraethyl lead and other anti-knock agents is devoted to 
‘ fundamental combustion studies. 
These studies are providing Du Pont chemists, engineers, and 

physicists with a better understanding of the laws governing the 
v- - s release of energy from hydrocarbon-air mixtures. Many basic 
voll problems are being investigated. A few typical studies are those 
= = of pre-combustion reactions, the mechanism of flame propaga- 
x tion and the knocking characteristics of fuels with respect to 
ri temperature, pressure and time. 
o! : This is another example of Du Pont research at work on 
- = = problems of interest to the refiner—research aimed at helping 
i = you create improved fuels, for today and for the future. 
d 
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BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 











Small single cylinder engines are used for many prelimi- 
nary investigations. In this test the engineer is using 
manifold injection as a tool in the study of combustion. 


Du Pont’s research program on TEL and other anti- 
knock agents is an integrated program involving 
chemical, physico-chemical and engineering 
research. Fundamental combustion studies are a 
necessary part of this investigation of fuels and 
anti-knock agents. 

These studies develop basic information on the 
behavior of fuels in engines. This information 
helps, in turn, in the search for new materials. 

In this and other research projects, Du Pont is 
working toward a better understanding of combus- 
tion control, a subject of vital concern to every re- 
finer. Information developed will contribute to im- 


proved additives and fuels—today and in the future. 
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Better Things for Better Living... Through Chemistry 





















Many basic combustion studies are 
made in single cylinder engines. 





Often, special instrumentation must be designed 
and built to record data not obtainable with 
standard equipment. This technician is checking 
a new piece of electronic apparatus before use. 
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erations by 1950. Changes to night 
deliveries being made steadily now 
wherever economically feasible. 


Company B—Maximum truck op- 
eration for this company at present 
is about 16 hours a day per vehicle. 
Ultimately it is hoped that tank 
trucks can be operated 20 hours per 
day. On the matter of routing, this 
company regulates in so far as possi- 
bie the movement of its customers’ 
(jobbers, peddlers, etc.) through its 
bulk plant, trying to schedule these 
trucks to fit in with company-operat- 
ed vehicles. 

Operations man here says more and 
more night deliveries will have to be 
made to handle increased demand for 
products and to meet growing traf- 
fic problems. He points out, also, thet 
on all day deliveries company figures 
at least a helf hour spent on each 
service station dump, no matter how 
fast the actual unloading speed. “You 
can't eliminate the tendency of the 
driver to stop and gab with each sta- 
tion operator, no matter how fast you 
may unload the truck. While we 
would like to reduce this time waste 
or eliminate it entirely, you must re- 
member that the driver represents 
the supplier and if he snubs the op- 
erator, then you create a dealer re- 
lations problem.” 

Company C—Night deliveries are 
being made wherever possible by this 
company. At present night and day 
deliveries are about evenly divided. 
Operations man here points out that 
on day-night deliveries, thinking now 
is that about a 50-50 ratio is most de- 
sirable NPN Nov. 26, 1947, p. 


old 


(see 


‘When you have more trucks on 
night deliveries than during the day, 
you upset the equipment balance 
Thus, you will find you have idle 
trucks on the day shift. Conversely, 
the same holds true where day deliv- 
erics exceed night drops,” 

Day deliveries of this company are 
being dumped at an average rate of 
572 g.p.m. at service stations. Night 
deliveries average about 879 g.p.m., 
mich of this increase in average be- 
ine attributed to larger dumps at sta- 
tions. 

In speeding delivery, company 
Spokesman pointed out, vou eventual- 
ly encounter the law of diminishing 
reurn. For example, by certain 
nges it may be possible to cut the 
(w-hour trip time of one truck as 
! h as 350 minutes. To reduce this 
t further might involve consid- 
expense—expense which would 
rreater than the money saved in 
er’s wages and added income due 
xtra product moved. When this 
nt is reached, maximum speed has 
bs on reached. 


1 
¢ le 


ompany D—About 80% of this 
pany’s accounts are handled by 
ct delivery. Operations man told 
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Recent loading rack installation (above) has six 2-in. ticket printing meters with 

2-in. counter-balanced sub-surface loading arms, rotating so trucks can be loaded 

from either side. Unit is designed to load 1,000 to 2,000-gal. delivery trucks at 100 
gals. per minute. Rack has 7 ft. 6-in. roof clearance 


NPN that about 85% direct delivery 
is the best ratio this company expects 
to attain. About half of all deliv- 
erices are made at night—-so-called ab- 
sentee deliveries. 


Company E 
liveries made to accounts from 
minals and refinery. 

Radio-telephone systems—This is 
receiving more and more considera- 
tion by operations people in all com- 
panies. Those which have tried it re- 
port good results. Others who have 
observed such operations seem favor- 
ably impressed, but at this writing 
the practice was not broad enough 
nor the conclusions based on suffi- 
cient experience to provide the basis 
for an accurate analysis of its bene- 
fits and possible economic and opera- 
tional difficulties. 


Only a few direct de- 
ter- 


Driver training—-Though a previ- 
ous article on this (NPN Oct. 27, 
1948, p. 31) dealt mainly with the 
program of one major oil company, 
consensus of operations men is that 
driver training is a must if efficient 
and speedy deliveries are to be ex- 


pected. 
Maintenance Opinion was unani- 
mous that maintenance of rolling 


eyuipment is a must if delivery op- 
erations are to carry on smoothly and 
at peak efficiency. While some com- 
panies interviewed had no definite 
preventive maintenance program for 
their truck fleets most of them either 
have such a program now in the mak- 


ing or the matter has progressed to 
top management for consideration. 


Unioading 


Capacity of storage tanks—Trend 
everywhere is to larger storage tanks 
at service stations, with objective of 
transport dumps whereve1 
Tankage for domestic and industrial 
fuel oil accounts also being increased. 


possible. 


Company A-—Larger tankage being 
installed, with 3,000-gal. tanks thx 
aim at most stations. Company hopes 
to deliver single-dump loads to as 
many stations as possible and all new 
stations are being designed with this 
purpose in mind. Tankage at old sta- 


tions is changed only when nor- 
mal conditions warrant a new 
tank anyway. Operations man 
pointed out that to install a 3,000- 
gal. tank in a new station costs 
about $2,000. To replace a small 


tank with a 3,000-gal. size at an old 
station costs about $3,500. 


Company B—Tankage being en- 
larged in all new stations and 
wherever possible in old stations. De- 
tailed story of how station tankage 
and delivery are co-ordinated by this 
company will be found on p. 31. 


Accessibility to tanks—As at bulk 
plants or terminals, unless tanks or 
unloading facilities are easily accessi- 
ble, trucks waste much time in man- 
euvering before making a dump. This 
is costly, not only in driver’s wages, 
but in slowing over-all movement of 
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13000 


products to 
man 
eeping a truck 
b is about $3.50 per hour. 
‘ truck must spend 5 minutes at each 
ition maneuvering into position the 
ne wasted amounts to about 30c per 
With a large fleet and 
makes 


livery stop. 
number 
irp cut into profits. Where a truck 
ist compete with customer traffic 
a station to reach a fill pipe, sim- 
r waste of time results. 


Unloading facilities 


at some companies are doing pro- 
les the best picture. 


‘ompany A 


consumers. 


Storage Capacity Schedule of One Supplier 


this 








Thus, if 
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Summary of 


Operations man de- 
res that the biggest handicap to 
edy deliveries at service stations is 
all fill pipes and tankage which is 


lervented. Some progress has been 
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ide in overcoming both these prob- 
Larger tankage is being in- 
uled and company has standardized 
3-inch fill pipes and 1-1/2 to 2- 


One major oil company, in approaching the problem of in- 
creasing service station storage capacity, and co-ordinat- 
ing this with its delivery schedule, set up a storage scale 


(Figures 
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60% Plus Possible Crude Range (of Preceding Column) 
Week End Two-Day Regular Premium 
Demand Cushion 90% 50% 10% 50% 
Less than 400 360 200 40 200 
300 to 360 480 132 240 80 240 
360-660 560 504 280 56 280 
SSO 792 440 xs 140 
660-780 SSO 792 140 RR 440 
1040 936 520 104 520 
7TS0-1080 1040 936 520 104 520 
1440 1296 720 144 720 
1080-1200 1440 296 720 144 720 
1600 1440 S00 160 SOO 
1200-1380 1600 1440 S00 160 SOO 
1840 1656 920 184 920 
1380-1420 1840 1656 920 184 920 
1920 1728 o60 102 460 
1420-1560 1920 1728 460 192 960 
2080 1872 1040 208 1040 
1560-1680 2080 1872 1040 208 1040 
2240 2016 1120 224 1120 
1680-1920 240 2016 1120 224 1120 
60 2304 1280 256 1280 
1920-2100 2560 2304 1280 256 1280 
2800 2520 1400 280 1400 
2100-2220 2800 9520 1400 280 1400 
2960 2664 1480 296 1480 
2220-2280 2960 2664 1480 296 1480 
3040 2736 1520 304 1520 
2280-2400 3040 2736 1520 304 1520 
3200 2880 1600 1600 
2400-2520 3200 2280 1600 1600 
3360 3024 1680 1680 
2520-2640 3360 3024 1680 1680 
3520 3168 1760 1760 
2640-2760 3520. 3168 1760 352 1760 
3680 3312 1840 368 1840 
2760-3000 3680 3312 1840 368 1840 
1000 3600 2000 100 2000 
,000-3060 4000 3600 2000 4100 2000 
1080 3672 2040 408 2040 
3060-3360 1080 3672 2040 408 2040 
4480 4032 2240 148 2240 
3360-4500 4480. 1032 2240 448 2240 
6000 5400 3000 600 3000 
1500-4800 6000 5400 3000 600 3000 
6400 5760 3200 640 3200 
1500-6000 6400 5760 3200 640 3200 
SO00D 1000 S00 4000 
6000-6300 S000 1000 SOO 1000 
S400 $200 S40 4200 
6300-6900 8400 41200 S40 1200 
9200 4600 920 1600 
6900-7800 9200 5280 1600 920 4600 
10400 9360 5200 1040 5200 
One opera- inch vents. An effort also is being 
that cost of made to standardize location of 
aman on the tanks at stations in a manner which 


will minimize maneuvering of deliv- 


ery trucks. 


Test Scale 


Minimum Storage 


For Efficiency 


schedule. Based on handling of two grades of gasoline, 
the schedule stacks up like this: 


**Ideal’’ 
f Change 


Is Made, Con- 
sider This Scale 


Reg. Prem. Reg. Prem. 
1000 0 1Oo0 550 
1000 0 2000 1h) 
1000 1000 10M) 1500 
2000 1OoO0 s000 2000 
2000 1OOn) 100 2000 
2000 1500 ooo 2000 
2000 1T5o0o iM) 1000 
2000 1500 OOO) S000 
3000 D500 O00 t000 
SOO) we 6000 t000 
3000 roo 8000 tH00 
3000 2000) 6000 3500 
3000 2000 ToOoO 3500 
3000 2000 7O00 1000 
1000 2000 TOOO 1O00 
1000 2000 SO00 1000 
O00 2 O00 SCM) 1500 
ooo tn) SO) 000 
oo soa 1OOo6 Ooo 
oan tie) TOM) s000 
7000 sone) TOM) 6000 
TOO0 oon 10000 6000 
O00 ooo 10000 6000 
SOM) yin TOOOG H000 
ooo imnM DoOooo Hood 
1TO000 600 TOOOO 6000 


that unless large tankage at stations 
is accompanied 


larger 


gain has 


pipes and 
been 


correspondingly 
vents, lit 
made. 


tle or no 





One thing which would speed de- 
liveries, he says, would be the devel- 
opment of truck meters with larger 
orifice. Where gravity flow is used, 
meters tend to slow down the flow. 
he contends. 


Company B—This company is ex- 
perimenting with side unloading. The 
theory is that side unloading means 
shorter lines on the truck than where 
rear unloading is practiced. Company 
also is experimenting with tight con- 
nections in service station delivery. 


Company C—Complaint that me- 
ters slow gravity unloading heard 
here too. Fill pipes and vents be- 
ing enlarged as fast as possible at 
stations 


Company D—-Point is made here 





Company E Company’s station 
tanks are equipped with two 4-inch 
fill pipes each with 3 to 4-inch vents. 
Using gravity flow, trucks are unload 
ed at 400 g._p.m. Average dump time 
per station is 12 to 13 minutes. Com- 
pany sets a trip standard of about 
15 minutes average per dump. 


Company F Power pumps being 
installed on larger delivery units. Fill 
pipes and vents on station tanks are 
being increased where possible 


Maintenance—-As with bulk plants, 
trucks, or any other equipment, main- 
tenance at service stations is consid- 


ered a must by operations men. 


Though it may not happen often, oc- 
casionally lack of maintenance can tie 
up delivery of product at a service 
station. 
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By HOLGER RIDDER 
NPN Staff Writer 


Acting on a suggestion published 
on the cover of NATIONAL PETROLEUM 
NEWS (March 2) a service station 
operator in the Cleveland district is 
conducting a one-man campaign to 
encourage 1,000-mile oil changes 
among his customers. 


ee « 


For an outlay of $3.20 cash and 
one free oil change and lubrication 
job, Frank Klann, lessee operator of 
a Hi-Speed station in Lakewood 
(Cleveland suburb), has set up a 
motor oil display (see cover and p. 
34) designed to promote “lubrication 
for safety every 1,000 miles.” 

On the basis of customer reaction 
during the first half of April, Mr. 
Klann feels the display will help 
produce the desired results. The 
first two weeks the homemade cab- 
inet was on display, six regular cus- 
tomers, who previously had been—in 
the words of Mr. Klann—“tough nuts 
to crack,”’ bought oil changes on the 
strength of a .good sales approach 
based on visual evidence featured in 
the motor oil display. 

Among the customers sold on oil 
change by the sales-talk-display ap- 
proach were: 


One who never changed the 
oil in his car and who argued 
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that “all this talk about chang- 
ing oil every 1,000 miles is a lot 
of hogwash.”’ 

One who didn’t believe in 
changing oil because his car was 
equipped with a filter—a filter 
in which he seldom changed 
cartridges. 

One who changed his oil 
whenever he “thought it was 
about time” but never on a 
mileage basis. 

Others who felt an oil change 
every 3,000 or 4,000 miles was 
often enough. These were all 
sold oil changes though their 
mileage was considerably shy of 
the 3,000 or 4,000-mile mark. 


Customers Show Interest 


Mr. Klann reports many of his 
regular customers, and others, pause 
while getting gasoline to ask him 
about the display and its purpose. 
In several instances the display has 
enabled him to provide visual sup- 
port to his answers to questions 
raised by customers who had read 
about the Bureau of Federal Sup- 
ply’s 4,000-mile oil change recom- 
mendation (NPN Jan. 5, p. 12), or 
who had read the controversial ar- 
ticle in Reader’s Digest on oil change 
(NPN April 13, p. 15). 

There also have been instances 






Display Shows Need 
For 1,000-Mile 
Oil Change; Helps 


Persuade Motorists 


Shown between the two pumps is a homemade display 
demonstrating how lubricating oil collects foreign matter 
after 1,000 miles, 2,000 miles and 3,000 miles. Constructed on 
the general principle of an illustration on the cover of 
March 2 NPN, the inexpensive sales promoter already is be- 
ginning to convince motorists of need to change oil every 


1,000 miles 


where the display failed to sell an 
oil change but did help promote th: 
sale of an oil filter or replacement 
of a filter cartridge. However, the 
prime purpose is to encourage 1,000- 
mile oil changes. 


The idea for the oil change pro- 
motion display came while Mr 
Klann was calling at the offices of 
his supplier, Pocahontas Oil Corp 
He said he occasionally has an op- 
portunity to look through NPN’s in 
the Pocahontas office and on this 
particular visit his attention was 
called to the cover picture which 
showed D. P. Clark of Gulf Oil ex- 
plaining three samples of motor oil 
taken from test vehicles and show 
ing varying degrees of sludge. 


Enlisting the help of one of hi 
regular customers who dabbles i 
woodworking, Mr. Klann had the dis 
play cabinet made. For his lab 
the customer settled on a_ barte 
basis and received a free oil chang 
and a lubrication job. 


3 Spare Tubes for Samples 


Though only three test tubes a! 
used in the cabinet, three others a! 
kept for other samples of oil 
changes are made. Mr. Klann r 
ports some customers have eve 
asked him to take samples of the 
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Research Data Emphasize 
x Need for 1,000-Mile Oil 
Change to Cut Engine Wear 
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od is the cover of 
“« § ‘ he the March 2 Na- 
4 tional Petroleum 
News from which 
Mr. Klann’ con- 
ceived the idea 
for making a 
cabinet to help 
promote 1,000- 
mile oil changes 


Oil Man's Gilt Aids Nudear Research 


People Make the Oil industry 






























5000 Miles 
75 %- a SLUDGE 
50%- 2500 Miles 
25 %- 


1000 Miles 


LUBRICATE FOR SAFETY O 
EVERY 1000 MILES 





75% = 


50% - 





: SLUDGE 
75%- 25 %- 








50%- 


























© SLUDGE 


oil so they could see how good or 















34 


This is a preliminary sketch for another type of oil change promotion display 
which Mr. Klann is considering and which, he feels, may prove more effective 


how bad it might be. 

While the cabinet was completed 
about the middle of March, it took 
from four to six weeks for some of 
the oil samples to settle out suf- 
ficiently for display purposes. In 
taking samples, Mr. Klann sets the 
tubes in empty quart oil cans, mark- 
ing on the can the mileage of the 
car from which it was taken, and 
noting also if the car had an oil 
filter. 

While the samples are settling out, 
the tubes are kept corked and not 
moved any more than absolutely 
necessary. For the 1,000- and 2,000- 
mile oil change samples, it took 
about three weeks before the desired 
results were obtained. At the time 
Mr. Klann first put the cabinet on 
display (April 1), the 3,000-mile oil 
change sample had not settled out 
sufficiently to show a clear contrast 
between sludge and oil, the foreign 
particles still remaining in suspen- 
sion even though the sample had 
been standing more than _ three 
weeks. 

As this is written, Mr. Klann has 
three other 3,000-mile oil change 
samples in spare tubes waiting for 
them to settle out. 

While Mr. Klann reports the home- 
made oil exhibit has produced good 
results so far, he feels that lack of 


good display facilities (such as a 
good show window) has been a 


handicap. At present he has the 
cabinet displayed on the pump island 
between two of the pumps. In bad 
weather, however, he moves it in- 
side and displays it in one of th 
small windows near the station office 
door. The lights are kept on in th 
cabinet at all times in order to em- 
phasize the sludge deposits evident 
in the tubes. 


How the Oil Display 
Cabinet Was Constructed 


Materials for the cabinet cost 
$3.20, broken down as follows: 

Two sockets, 40c; 

A six-foot light 
plug, 39c; 

Two 60-watt light bulbs, 24c; 

Quarter-inch plywood, $1.10; 

Six test tubes (six inches deep and 
one inch in diameter), 50c; 


electric 


cord and ma 


Three pieces of frosted glass, 45 
Screws and nails, 16c. 


Cost of paint was not included 
since it was taken from partially 
filed cans of paint found around 


the house by the customer who ma 
the cabinet. At the most, buying 
small can of white and one of gr 


3 & 


paint (Hi-Speed colors in this 
stance) would cost only about 2 
thus bringing the total outlay ‘0 
$3.40. 


The cabinet (see photo on cov 
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De Luxe 
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Independent service men—men who 
service many makes and models of gaso- 
line pumps—acknowledge the un- 
paralleled serviceability of Bennett Low 
Pumps! John F Cope ot Douglas, 
Wyoming says, “I've worked with all 
makes of gasoline pumping equipment 
{can honestly say the Bennett Pump 
s really a service man’s pump. The type of construction 
principle of operation far surpasses other makes of 


pumps and service men such as myself, fully appreciate 


an 


vood equipment The users of Bennett pumps in this 
territory are very well satisfied with their equip- 
ment. We highly recommend Bennett to anybody 


Open one of the Bennett full-length doors. Examine 
nett's construction. You'll see instantly how Bennett's 
iumous Center-Line Assembly makes servicing easy. Every 
stment point —every essential part —is readily accessible 
nnetet’s exclusive all-metal displacement meter, air elimi 
tor, pumping unit, strainer, by-pass valve, control valve 


| motor are arranged in a compact, clean-cut assembly 


There’s no bewildering maze of pipes or connections 

ere s no inspection delays that mean profit losses. Ask 

any independent service man about Bennett —compare 
| 


tt teature by feature with other gasoline pumps. Get 


ul proof why Bennett Low Pumps lead the field in oper- 


ethiciency, serviceability and dependable performance! 


SERVICE STATION EQUIPMENT COMPANY 


MUSKEGON, MICHIGAN 
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TANK-TRAILER & TRUCK-TANK 


Designs are Practically Limitless! 


MORE FRUEHAUF TANK -TRAILERS ARE 
BUILT THAN ANY OTHER MAKE .... 


HREE great Fruehauf Tank Factories — Fort Wayne, 

Omaha, Los Angeles — design and build both Tank- 
Trailers and Truck-Tanks in any number of capacities 
and designs to hau! petroleum products with the 
greatest possible efficiency. 


These views show you a portion of the machines, 
methods and manufacturing facilities employed to 
construct Tanks which offer the maximum in quality 
and safety. 


Your nearest Fruehauf representative can supply 
you with factual information about the design, 
capacities, fittings, and structural features exclusively tyos insures tight-seomed 
“Fruehauf.” His experience also will be most helpful pia leea d 
in the recommendation of a well engineered job to siedaichtaauailh 


handle your operation with the greatest economy. . “power capaci - 
heav > — oe 4 gh-tensile 
steel used i het | ton ks 


World's Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 


DETROIT 32. * LOS ANGELES 11 


In Canada: Weston, Ontario 
wey _attention to all detail 
79 Factory Service Branches > 
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i * Gravity Tandem Tank- 


ms } Trailers for Gasoline 


*® Special Tanks for Propane 
and other Products 





uns VORM*HEAT OUBURNER S - 
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*® Truck-Tanks for ; ~ ( ) 
all Liquids j be 
»* . 
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*® Tank-Trains, Many * “Multi-Rate 


Single 
Capacities 


Axle Tank-Trailers 


Bulkheads are positioned pre- 
cisely to insure exact gallon- 
age of compartments. 


Rolling flange of bulkhead— 
one feature of the long, tight 
life of Fruehauf Tanks. 


FROUEMHAGCE TRAILERS 
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15 years without a shut- 



















down because of lubrication! 
That amazing record of mod- 
ern steam turbine operation 
is just one example of how 
PARAMINS-improved lubri- 
cants are constantly setting } 
new performance records for 


modern industrial machinery. 


ENJAY PARAMINS additives 





are developed...and con- 
stantly improved. . .in Amer- 
ica’s largest, most modern 


petroleum laboratories. 









Proved PARAMINS mean improved oils and fuels 


PARATONE—for improved viscosity index. PARAFLOW—for lower stable pour. PARATAC— 


PARAMINS 
ENJAY COMPANY, INC. 


15 West 51st Street 
and detergency. PARASHEEN —for better appearance. PARADYNE—for improved gasoline. New York 19, New York 
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for tacky oils and greases. PARAPOID—for E. P. gear oils. PARANOX —for oxidation inhibition 
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has a base (A) 15% by 8% inches; 
the back portion (B) stands 10% 
inches high and is 5% inches deep; 
the set-off or top ledge over the test 
tubes (C) is six inches above the 
base and is three inches from the 
front edge to the point back of 
the tubes where the frosted glass 
is located. 


The three pieces of frosted glass 
(to assure even distribution of light 
through the oil samples) measure 
three by six inches. The top ledge 
above the tubes has three 1%-inch 
holes drilled through it to hold the 
tubes. Directly below in the base, 
and lined up so the tubes are per- 
fectly vertical, three shallow (about 
one-quarter inch deep) holes were 
drilled, in which the bases of the 
tubes rest. 


A cover (D) is provided which fits 
flush on top of the front ledge and 
covers the tube openings after the 
oil samples have been inserted. This 
prevents tampering with the tubes 
and keeps dirt out of the samples. 


The front piece above and to the 
rear of the front ledge (E) is hinged 
and permits opening the cabinet to 
replace light bulbs. After some ex- 
perimentation it was found that in 
this instance a 60-watt bulb worked 
best, since it did provide sufficent 
light to show up the oil sample well. 
Larger bulb sizes produced too much 
heat. Ventilation holes are drilled 
through the top of the backside of 
the cabinet. 


Mr. Klann told NPN he is con- 
sidering another idea for an _ oil 


lisplay which will show up better 
and will be adaptable for use in 
stations having good TBA display 


facilities. 

For the new display he plans to 
set it up along the lines of the pre- 
liminary sketch shown on p. 34. He 
estimates it will cost about $7 to 
nake. He would use 12-inch test 
tubes, a chemist’s narrow beaker or 
some other suitable glass container, 
ach recessed in a 36 by 36-inch 
iece of quarter-inch plywood. Each 
tube would be backed with frosted 
vlass and lighted by a 40-watt tube- 

pe light 11 inches long. The dis- 
play would be made so that it could 
hang from two hooks on a wall, or 

set up in a display window. 


000-Mile Oil Change 
Tops API Lube Program 


“Crankcase Drain—1,000 Miles vs. 
gher Periods’’ will be the theme 
the May meeting of the API Lu- 
ication Committee in Colorado 
rings May 22-23. Program will 
int up the urgent need for chang- 
g motor oils every 1,000 miles as 
safeguard against unnecessary en- 
ne wear and the fallacy of the be- 
f that money can be saved by un- 
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wisely extending the life of motor 


oils. 
Among papers to be presented at 
the meeting are: 
“Specifications and the 
P. V. Keyser Jr., 
Co. 


Engine,” 
Socony-Vacuum Oil 


“Disadvantages of Specification 
Buying,” F. C. Kerns, The Texas Co. 


“Effect of Oil Change Practice on 
Engine Conditions,” W. A. Howe, J. 
F. Drake, Jr., and H. H. Donaldson, 
Jr., Gulf Oil Corp. 


“Lubricants—Their Practical Ap- 
plication in the Field,”” H. W. Mor- 
row, Sinclair Refining Co. 

“Change Oil Before It Spoils,” L. 





REPRINTS AVAILABLE 


Reprints of the article “Facts 
Refute Reader’s Digest Views 
on Oil Change and Premium 
Gasoline,” (NPN April 13, p. 15) 
are available. Every oil man 
interested in marketing should 
have a copy of this reprint to 
help him answer the _ public’s 


questions regarding 1000-mile 
lubrication and premium gaso- 
line. 

Order now at the following 
prices: 
Single copies : $ 0.05 
100 copies 41.00 
500 copies 16.00 
1,000 copies 27.50 
5,000 copies 100.00 


Ask for “Answers to Read- 
er’s Digest.” 

Prices for larger quantities 
will be quoted on request. 

* * * 

An article, written by D. P. 
Clark of Gulf Oil Co. and chair- 
man of the API Lubrication 
Committee (NPN March 2), on 
“Reasons Why 1,000-Mile 
Change Saves Engines, Cuts 
Motorists’ Costs” also is avail- 
able in reprint form. Thousands 
of these reprints have been 
sold to date and more orders 
are coming in every day. Get 


your request in now. Prices 

follow: 

Single copies $ 0.05 each 

100 copies 4.00 

500 copies 17.50 

1,000 copies 30.00 

5,000 copies 125.00 
Ask for “Clark on Oil 

Change.” 


Prices for larger quantities 
will be quoted on request. 


Please address your orders by 
mail, telegraph or _ teletype 
(teletype number CV 560) to: 
Reprint Department 
NATIONAL PETROLEUM 
NEWS 
1213 West Third Street 
Cleveland 13, Ohio 














Lubrication 





T. White, 
“False Economy of Infrequent Oil 
Drains,” W. S. Perriguey, Esso 
Standard Oil Co. 
“Divorcement—lIts Effect on In- 
dustry,”’ Dwight F. Benton, Root Pe- 
troleum Co. 


Petroleum Advisors, Inc. 


Two Jobbers for Atlantic 
Combined in Ohio Deal 


Special to NPN 

AKRON, Ohio—Entire physical as- 
sets of Marsh Oil Co. were taken 
over by Orr-ihoma;3 Oil Co. May 2, 
according to Mark E. Thomas, execu- 
tive vice president and general man- 
ager of Orr-Thomas. Purchase price 
was not disclosed. 

Assets include six truck units, 15 
service station outlets, 36 other 
service station accounts, and 200,000- 
gal. bulk plant with warehouse, gar- 
age and tank car siding on Akron, 
Canton & Youngstown Railroad. Ad- 
ditions give Orr-Thomas 330,000 
gals. storage, 13 truck units, 27 
owned stations and about 140 other 
gacoline accounts, Thomas say", and 
will boost monthly gasoline sales to 
about 800,000 gals. Both companies 
have been marketing Atlantic Refin- 
ing Co. products. 


Bid Opening Moved Up 
NPN News Bureau 
WASHINGTON— Opening of bids 
by Armed Services Petroleum Pur- 
chasing Agency on its tender for 3,- 
780,000 gals. of lubricating oil for 
bu'k export lifting from the West 
Coast during June-August has been 
moved up one month, from June 18 
to 10 a.m., May 18, according to 
amendment to agency’s. invitation 
No. IFB 49-47. 


Shortage of ‘Gas’ Possible 
Blazer Tells Stockholders 


ASHLAND, Ky.—-A_ shortage of 
gasoline appears to be developing 
with accompanying higher prices, 
Paul G. Blazer, chairman of Ash- 
land Oil & Refining Co., told stock- 
holders last week. 

“Many refiners have curtailed op- 
erations,” the letter says, “because 
their fuel oil tanks are full. Whole- 
sale prices of fuel oils have declined 
sharply and some of the smaller re- 
fineries have shut down. Consequent- 
ly, a shortage of gasoline appears to 
be developing with accompanying 
higher prices. 

“Ashland’s principal refinery which 
produces a high yield of gasoline 
and a small yield of fuel oil has not 
been affected seriously. Our plants 
at Canton and Warren, Ohio, how- 
ever, make large quantities of fuel 
oil for the steel industry. Their op- 
erations are being curtailed.” 
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Only ACCURATE 
METERING 


CAN STOP SHRINKAGE 


REFINERY TERMINAL 
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The records of hundreds of marketers prove 
this. For instance, one large marketer set up 
a meter testing program, switched to Red 
Seal Meters when he found they stayed 
accurate longer, and reduced shrinkage to 
practically zero. 


ee 








BULK PLANT 





Red Seal Meter accuracy results from the 
utmost in design, materials, and machine 
precision. Only one moving part in the meas- 
uring chamber, with positive, non-wearing 
seal of a capillary film of oil. Chamber is 
surrounded by liquid to eliminate pressure 
distortion. It’s all so simple there’s little to 
go wrong if properly installed. 





Even when work-worn from millions of gal- 
lons, your Red Seals can be restored to 
new-meter accuracy easily, economically, 
by the exclusive Neptune Unit Replacement 
Plan.- More details—including all the new 
Red Seal registers—in Bulletin 777-3. We'll 
be glad to mail you a copy. 


Spy Ry \ 
Z \ PETROLEUM METERS 
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NEPTUNE METER COMPANY 
Sranch Offices 50 WEST 50th STREET, NEW YORK 20, N. Y. 


ATLANTA * BOSTON * CHICAGO + DALLAS * DENVER * LOS ANGELES * LOUISVILLE * NO. KANSAS CITY, MO 
PHILADELPHIA * PORTLAND, ORE. * SAN FRANCISCO ©* Canadian Factory, LONG BRANCH, ONT. 20D 
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Eastern Jobber Groups Challenge 


Import Barriers, Low Allowables 


Efforts of crude oil producers to 
set up barriers against imports of 
American-developed foreign oil and 
the reduced production allowables 
by state conservation agencies are 
the targets of this discussion, writ- 
ten on behalf of the Atlantic Coast 
Oil Conference, Inc. and the Em- 
pire State Petroleum Assn., by Har- 
ry B. Hilts, executive secretary of 
both of these eastern jobber groups. 


When various state regulatory 
commissions decided to make more 
active use of allowable controls over 
production of crude oil late in 1948, 
they expressed serious concern over 
the uneconomic waste of gas that 
was being flared in certain fields 
within their jurisdiction. The en- 
tire industry was then still in a state 
of jitters over its inability to meet 
demand for the ensuing winter. 
Warm weather, consumers’ conserva- 
tion and price resistance, however, 
soon removed the cause for jitters. 
The orders were contested by several 
who were affected and they sought 
remedial action in the courts. The 
courts so far have ruled in favor of 
the commissions. 

Originally, nothing had been men- 
tioned about the fact that the crude 
oil supply was rapidly coming into 
balance with demand. This approach 
was only used as more specific justi- 
fication was required. Since then, the 
commissions have cut back allow- 
ables nearly twice as much as first 
intended, the need for which was at- 
tributed to wasteful flaring methods. 

During this interval, and con- 
commitant with the producers’ cam- 
paign to prevent foreign oil enter- 
ing the country, the commissions 
attempted to justify their actions 
at various times by using certain 
reasons as the basis for converva- 
tion measures. Each reason pre- 
celed or followed another cutback 
in allowables: 

Wasteful flaring gas; 

Importations of foreign crude; 

Crude price maintenance to al- 
l¢ production of stripper wells to 
co:.tinue; 

Supply of above-ground crude 
an finished products out of balance 
wi'h current demand. 

ith respect to wasteful flaring 
Ol 2as, we do not believe anyone can 
fault with th~ commissions’ rul- 
In; s. The court, as already men- 
Uoned, has held for the commissions, 
in’ cating that an impartial body has 
fo nd that the rulings conform to the 
lav. If the commissions have made 
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adjustments for any extenuating cir- 
cumstances that may have _ con- 
fronted some of the producers, and 
undoubtedly they have, this is the 
limit of tolerance any wasteful pro- 
ducer of a natural resource could ex- 
pect. The producers were warned to 
get their house in order well in ad- 
vance of the commission’s rulings. 
Obviously, therefore, where conserva- 
tion is the real issue, no one can 
sincerely oppose the rulings as en- 
forced. 
A Weak Principle 


With respect to the competitive 
condition arising from the importa- 
tions of foreign crude as a reason for 
cutting allowables, we find this a 
very weak principle upon which to 
base any action. This reason seems 
to be based upon the old adage of 
“having your cake and eating it too.” 


We know of no better way for 
American crude producers to keep 
foreign oil out of the domestic mar- 
ket than to make it uncompetitive 
with domestic production, obviously 
a means presently well within their 
power. Significantly, this is the eco- 
nomic factor of the whole contro- 
versy that the producers and _ the 
state regulators have failed to heed. 


Nor do we know of any economic 
purpose that would be served in pre- 
venting consumers of petroleum from 
benefiting, for their use and comfort, 
from the large reserves available in 
foreign lands, particularly since these 
reserves originated as a result of 
American money and “know-how.” 


It is most natural for the Amer- 
ican people to express concern over 
their petroleum bank roll for ‘oil has 
played a dramatic, dynamic role in 
the development of America” and its 
defensive powers. 


The nation, the petroleum industry 
and its consumers—in the interest of 
our national welfare and security 
should insist on the maintenance of 
a strong national oil policy support- 
ing the foreign oil reserves held by 
American producers. It stands to 
reason that our own “petroleum bank 
account” cannot forever supply the 
world-wide demand, either in peace- 
time or war, without the certainty 
of its depletion. 


Political pressure, such as recently 
exerted by some of the producers, as- 
sisted by some of the oil state of- 
ficials, in attempting to set up artifi- 
cial barriers against importation, can 
simply be considered an ill-conceived 
means to an end. These barriers 
would not only affect the consumer 
along the Atlantic seaboard but 








would ultimately affect the whole oil 
consuming population east of Califor- 
nia through the ramifications that 
always arise from the erection of 
artificial barriers. 

Much of the domestic oil that pre- 
sently finds its way eastward, in 
industry’s long-range plans, will be 
consumed in the ever-expanding me- 
chanized Middle West. The Atlantic 
seaboard will ultimately depend more 
and more on foreign crude. Artificial 
barriers, if erected, will tend to make 
this realization more difficult. 


Speaking at San Antonio recently, 
a representative of one of the chief 
regulatory commissions is reported to 
have said: “If oil is too cheap, small 
wells are prematurely abandoned and 
the oil and gas is lost forever.” 


If we understand ‘the above quote 
correctly, it would indicate that the 
commission feels justified in holding 
the crude price line at its present 
level, in order to allow a segment of 
the producers, representing a small 
minority of the volurre produced, to 
continue operating whether or not 
their output is warranted by its high 
cost. 

Under this system of price fixing, 
using conservation of a natural re- 
source as the basic_reason, the power 
of the state regulatory bodies takes 
priority over all the laws of supply 
and demand. Furthermore, it sub- 
jects the fundamental supply of the 
petroleum industry to political ac- 
tions and pressures 


While this action temporarily may 
be in the best interests of the pro- 
ducers and the maintenance of the 
state tax revenues, diametrically op- 
posite results affect the balance of 
the industry, the consumers, and the 
government itself—industry’s largest 
customer. 


Tells of Profit Survey 


We have been conducting a profits 
requirements survey among our asso- 
ciation membership. Profits shown 
on the actual financial reports .we 
have received are extremely discour- 
aging. Some of our best managed, 
most efficiently operated distributing 
companies show a net profit for 1947 
and 1948 on gross sales of little more 
than 114%4.%. Obviously, these con- 
cerns cannot wisely continue to take 
the risk of carrying adequate in- 
ventory to supply their customers’ 
needs in a market that is being ma- 
nipulated through artificiality. 


Marketers were required to fill 
storage at high prices last year in 
order to protect industry’s consumer 
supply position. Without a doubt, 
these men will be reluctant to make 
the same mistake again. Naturally, 


this condition would not be beneficial 
for the industry at large. The con- 
struction of the oil industry is such 
that products must always have a 
steady, unrestricted flow out of the 
primary and supp!y levels. Most con- 
cerns 


large and small—in following 





A Challenge to Oil Import Bans 





























































necessary. In many of the large con- 
suming areas suppliers must provide 
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good business procedure, will find inventories, instability of price caus- 
it difficult to justify carrying excess ing wide fluctuations could mean the 
inventory above safe working levels, difference between life and death of 
a condition that at all times is vitally their whole enterprise. 


Producers Depend on Others 


inventory for at least six months be- The producer is the fountainhead 
fore peak demands arise. Can any- of our industry—an extremely es- 
one safely attempt this type of oper- sential and vital component of the 
ation in a market rigged upon the whole verticalized structure. Signi- 
shaky foundation of artificial sup- ficantly, a healthy production seg- 
port? To many small concerns which, ment is in the interest of all. But 


because of geographical or weather we hasten to point out that the foun- 
conditions, are forced to carry large tain head is only made secure by the 


Line Em Up —To Fill Up 


Like beckoning beacons, these bright pillars of 
light attract motorists from afar. The radia- 
ting brightness of Post-Lites illuminates the sur- 
rounding atmosphere like daylight plus giving 
you the biggest factor in any business—“at- 
traction”. Post-Lited stations report up to 
150% increases in business. 


A Small Investment 


A Big Return 


Whether you operate two pumps or 
twenty, your investment in glamorous 
super-lighting will pay for itself in 
increased business. Fair lighting is 
expected of any business, yet it is 
no attraction—it takes showmanship 
to bring ‘em in. Tonight, count the 
cars that might have stopped—then 


write us for the interesting details. 





W.H. LONG COMPANY, 108-14 W. Illinois Street, Chicago 10, IIl.. 


Established 1911. Over 38 years of guaranteed Customer Satisfaction. SUperior, 7-3082 







efficient downstream operations of 
the remaining components of the 
whole structure itself. These down- 
stream operators must always be ex- 
tremely responsive to the laws of 
supply and demand, and by this res- 
ponsiveness they perform an extreme- 
ly valuable service for the fountain- 
head. 


Too often, here of late, the pro- 
ducers and the regulatory commis- 
sions fallacious!y have looked upon 
the petroleum industry as a mere 
handful of the integrated companies, 
probably because of their nearness to 
the integrated companies. However, 
like the old adage of “failing to see 
the forest for the trees,” they have 
given little consideration to the mass 
base of the petroleum industry—the 
independent refiners and marketers 
comprising thousands of various types 
of operation. It is with these opera- 
tions that all should be concerned if 
we are to have a continuously healthy 
industry. 


For years industry has put forth a 
consistent effort to forestall threats 
of the “planned economy boys” to 
socialize the petroleum industry 
Presently, there is much being done 
on a national scale to keep it fre 
and unfettered from  bureaucrati 
regulations. How then can any great 
industry, with talented leadership at 
its command, capable of world-wide 
operations, oppose on the one hand 
efforts towards national regulation 
and at the same time tolerate state 
coercion, price fixing and regulation? 


To many of us in the lower ech 
lons, this paradox cannot be justified 
Will not passive resistance to the 
misuse of one form (state control 
be the means of breeding another 
(national control) which would un- 
doubtedly have a greater impact on 
the economics of the industry. 


Gasoline Consumption 


(Figures are from state tax bureaus; totals 
for 1948 months are in parentheses) 


FEBRUARY, 1949 


Indiana 1.0 increase 67,043,992 zg 
(66,363,452) 

Kentucky 1.8 ncrease $2,365,089 
lected ($1,557,759 


Minnesota— 2.2 decrease—45,126,261 g 
(46,078,728 

Missouri 3.7 increase 61,777,642 
(59,600,811) 


New Jersey —0.7 ncrease—79,086,064 zg 
(78,501,722) 

New York—10.0 increase— 137,032,570 g 
(124,573,542) 

Utah 1.7 ncrease 10,766,065 gals ( 


278.801) 


Washington 7.4 decrease 54.506.047 ef 


vd 


MARCH, 1949 


Michigan —3.4 decrease—-$2,959,867 col 
ed ($3,041,378) 


> 


* Gasoline tax increase of 2c became effec e 


March 1, 194s 
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The hose in this picture makes it easy 
for you to give fast, safe LP-Gas 
service to people who live or work 
beyond the city gas mains. 
it’s Hewitt Propane-Butane Hose— 
made especially for safe handling of 
.P-Gas. Because of its unique design 
nd construction you can depend on 
t to withstand several times the pres- 
ires set up by LP-Gas. 
iteason enough why Hewitt Propane- 
butane Hose lasts longer! Reason, 
too, why you can use it in severe 
service without fear of breakdowns! 
Yes... you can count on this depend- 
le hose for fast, safe movement of 
P-Gas—from bulk storage to tank 
irs... to cylinders .. . and from 
ink trucks to your customers’ 
mestic, commercial and industrial 
rage tanks. 
emember . . . Hewitt Propane- 
itane Hose is only one of many 
pes of hose manufactured by Hewitt 
ibber especially for the petroleum 





This hose ‘“‘works under 





HEWITT-ROBINS 








industry. You can also get Hewitt 
Gasoline Pump Hose, Tank Truck 
Hose, Oil Suction and Discharge Hose 
and many others. 


Why not plan now to use Hewitt 
Propane-Butane Hose in your LP 
service? Call your Hewitt distributor 
listed in your phone book. Or write 
Hewitt Rubber Division, 240 Ken- 
sington Ave., Buffalo 5, New York. 


HEWITT 


Propane-Butane 
Hose 


HEWITT RUBBER DIVISION 






pressure”’ 





INCORPORATED 





Why you can depend on 
Hewitt Propane-Butane Hose 
for safe, speedy service 


1, Resists penetration. Special 
non-porous synthetic tube resists 
penetration by LP-Gases. 


2. Withstands high pressure. 
Close-woven duck plies bonded 
together to stand up under ex- 
treme pressure. 


3. Dissipates static. Spiral of 
wire imbedded in wall for static 
dissipation. Factory-tested for 
positive electrical connection. 


4, Easy to handle. In spite of 
its unusual strength, Hewitt- 
Propane-Butane Hose is flexible, 
light in weight. 


5. Long lasting. Weather-re- 
sistant cover reinforced by strong, 
open- weave fabric to withstand 
dragging over rough ground. 


































Here’s why so many types of hose are 


ee NEOPRENE | 


Dock loading hose withstands flexing and rough 


handling . . . resists weather, oils, heat and cold 
This dock loading hose—neoprene-lined and neoprene- Oi 
covered—has handled over 3,000,000 barrels of petro- 
leum products without a break or leak! It’s still in daily 
use after six years on one of the toughest jobs in a 
rugged industry. The neoprene cover still protects the [| by 

fabric reinforcement despite constant abrasion and ex- | °f ' 
posure to all kinds of weather. The neoprene tube has 
been in constant contact with many different petroleum = | apr 





products. And there’s still no sign of failure! Ma 
pes 
20K 
Curb pump hose is light, flexible and strong Bol 
. .. resists abrasion, cutting, chipping te 
After 11 years in continuous service, this smooth-bore | W" 
neoprene hose shows no signs of failure! And it’s easier to aia 
use, because the hose is light, flexible and strong... . we 
won’t mar the finish of cars. Curb pump hose made with fi 
cover and tube of Du Pont neoprene is setting new serv- rt 
ice records all over the country. For the neoprene cover | to) 
resists abrasion, cutting and chipping. And the neoprene ing 
tube won’t swell and disintegrate in contact with gasoline. Lo 
Fuel oil hose won’t crack, peel or swell. . . “ 
withstands weather, abrasion, flexing : 
Out on delivery trucks in every season, year in and year = 
out . . . this neoprene fuel oil hose stands up on the job. “ 
It’s dragged over concrete, rough ground, around cor- de 
ners ... reeled off again and again. But the neoprene N 


cover doesn’t crack or peel . . . shows hardly a sign of 
wear. The neoprene tube won’t swell or develop soft, 
mushy spots. That’s why, for long, economical service, C 
you can count on any well-constructed hose with neo- 7 
prene cover and tube. 





Tune in to Du Pont “‘Cavaicade of America,’ Monday Nights—NBC Coast to Coast! ] 


FREE! tHE NEOPRENE NOTEBOOK— 
Interesting stories .. . new, un- 
usual applications of neoprene. 
Write ... E. I. du Pont de Ne- 
mours & Co. (Inc.), Rubber 
Chemicals Division U-5, 












Wilmington 98, Delaware. 


BETTER THINGS FOR BETTER LIVING . . . THROUGH CHEMISTRY 









NATIONAL PETROLEUM NEWS 


ore 
r to 


‘ith 
rv- 
ver 
ene 
ne. 


ear 
ob. 
‘Or- 
ene 
| of 


oft, 


eo- 


a om as 











aN 
HEAR 


—— 
na ~ 
_ 


Bureau of Mines Synthetics Chief to Address 


Oil Heat Institute Convention in Boston 


A talk on “Heating Oils from Pe- 
troleum, Coal and Shale’”’ will be given 
by Dr. W. C. Schroeder, Chief, Office 
of Snythetic Liquid Fuels, Bureau of 
Mines, at the Oil-Heat Institute con- 
vention in Boston in May. He will 
appear on the program Wednesday, 
May 18, at the Burning Oils Industry 
Sessions to be held in the Imperial 
Room of the Statler Hotel. R. S. 
Bohn, OHI president and head of 
Preferred Utilities Mfg. Co., New 
York, will be chairman of the session 
which will begin at 9:30 a.m. 

Dr. Schroeder will show a limited 
number of pictures to illustrate the 
work being done under the Bureau of 
fine’s $60 million synthetic fuel re- 
search program in removing shale 
from mines at Rifle, Colo., and re- 
torting, and some of the experiment- 
ing at the hydrogenation plant in 
Louisiana. 

Dr. Schroeder’s address will be fol- 
lowed by a “Symposium of Industry 
Problems” presented by a representa- 
tive burner manufacturer and a rep- 
resentative burner distributor. Speak- 
ing for the manufacturers will be W. 
A. Matheson, director, Eureka Wil- 
liams Corp., while J. E. Horton, presi- 
dent, Horton Heating Corp., Albany, 
N. Y., will represent the distributors. 

\ talk on “Burning Oils and the 
Future” will be given by Dr. Court- 
ney Brown, Assistant Head of the 
Coordination Economics Department 
an’ Head of Petroleum Economics Di- 
Vision, Standard Oil Co. (New Jer- 
sey), at the Dealer Day Session 
Starting at 9:30 a. m. Thursday, May 
also in the Imperial Room of the 
Statler Hotel. A. S. Kozman, mana- 
ger, Cook’s Oil Co., Oakland, Calif., 
Wil: speak on “Competition in Auto- 
matic Heating” and D. A. Packard, 
Sal's manager, Kelvinator Division, 
Nash-Kelvinator Corp., will talk on 
“Tie Art of Specialty Selling.” J. A. 
‘ol.ins, Frontier Oil & Refg. Co., 
Bu'falo, and chairman of the Dis- 
tril ution Division, will preside. 

©n Friday, May 20, the Architects 
ani Engineering Day Session will be 
|| in the Georgian Room of the 
ler, starting at 10 a. m. Frank 
Fast, manager, Commercial Engi- 
he: ring Division, General Electric Co., 


will be chairman. There will be a 
forum on the subject of: “Lower 
Heating Costs to Be Realized from 
Burners or Heat Absorbing Vessels?” 
Participating in the forum panel as 
representing various types of burn- 
ing equipment will be the following: 
pressure: Howard Earl, chief engi- 
neer, Williams Oil-O-Matic Div., 
Eureka Williams Corp.; Commercial- 
Industrial: George B. Franke, com- 
mercial engineer, York-Shipley, Inc.; 
Furnaces: Frank E. Mehrings, vice 
president in charge of sales, The 
Meyer Furnace Co.; Boilers: L. N. 
Hunter, vice president in charge of 
research, National Radiator Co.; 
Packaged Units: Gerald W. Bohn, 
vice president in charge of engineer- 
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This ad which ap- 
peared in the 
April 3 issue of 
the Sunday Cleve- 
land Plain Deal- 
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the next six Gj; 
months. An ag- TT 


gressive group of 
members of the 
Oil-Heat Institute 
of Northern Ohio 
secured commit- 
ments for finan- 
cial support of 
the campaign en- 


winter 


tirely through 
member assess- 
ments. Chairman 


of the advertise- 
ing committee is 
Fred Fenker., of 
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ing, Preferred Utilities Mfg. Corp. 
Following the forum, Henry 
Wright, architect and consulting en- 
gineer of New York, will address 
the meeting on “Recent Progress in 
Heating and Building Design.” 


Mobile Unit Tests Meters 
On Fuel Oil Tank Trucks 


Special to NPN 
COLUMBIA, S. C.—A mobile unit 
to test delivery meters of retail fuel 
oil delivery trucks has been placed in 
operation by South Carolina Depart- 
ment of Agriculture. Oil men gen- 
erally are co-operating with the de- 
partment in encouraging use of the 
mobile test unit. 


Testing unit is mounted on a truck 
and is kept on a continuing tour of 
the state. Testing equipment con- 
sists of a 50-gal. calibrated test can, 
a pumping engine and_eé several 
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THE TIME TO BUY 


PERMANENT 


ANTI-FREEZE 


IS DURING THE OFF SEASON 


Inquire today about future booking at prices below nationally ad- 
vertised brands! Our product approved by all states requiring 
approval. 


Tank car, carload, L.C.L., your brand name or ours. 


AKSARBEN CHEMICAL COMPANY 


BOX 1441 BURLINGTON STATION OMAHA, NEBRASKA 











SPEED means PROFIT! 





Equip your Barges with the Amazing 


INGALLS IMPROVED BOW 


Patents Pending 


PROVEN FASTER TOWING AT LOWER COST 





Bring your oil barges to the’ peak of efficiency by specifying the 
INGALLS IMPROVED BOW on new orders or conversions. This 
amazing improvement cuts water resistance to such a degree that far 
faster towing speeds are possible with lower towboat h. p. Recent 
river tests showed a 50° increase in towing performance over con- 
ventional barges. 

For lower costs and stepped up efficiency that mean greater profits, 
write now for details of the INGALLS IMPROVED BOW. We 
design and build barges of all types, both single and integrated. In- 
quiries are welcome. 


















‘ THE INGALLS SHIPBUILDING CORP 
\ Two shipyards: Pascagoula, Miss., and Decatur, Ala 
Offices at BIRMINGHAM, Pittsburgh, Chicago 
New York and New Orleans 





OIL BARGES—SINGLE AND INTEGRATED e« STORAGE TANKS 
PLATE WORK OF ALL TYPES 


Fuel Oil 


lengths of hose. Fifty gals. of oil are 
put through the delivery truck meter 
at the minimum and maximum rates 
If meter is found to be accurate 
truck owner is given certificate t 
that effect. 

If meter is inaccurate, a restrain 
ing order is issued and the mete: 
cannot be used until it has been re 
paired and tested. Enforcement is 
possible under state’s weights and 
measures statute. 

Agriculture Department reports 
that in majority of cases, wher 
faulty meters have been found, they 
have been delivering excessive gal- 
lonage 

By special agreement, delivery 
trucks from Georgia and North 
Carolina that deliver fuel oil to South 
Carolina customers are included in 
current tests. 

Agriculture Department says this 


new meter-testing service follows in 
line with the tanker-transport cali- 
bration service started last year. In 


the next few months the department 
plans installation of a unit to test 
scales up to 40,000-lb. capacity. 


Oil Burner Shipments 
Drop Sharply in January 


January shipments of power oil 
burners, space heaters and oil fired 
cooking stoves all showed sharp de- 
clines from January, 1948, according 
to the most recent Census Bureau 
report. Comparative figures are as 
follows: 

Jan., Jan., 
1949 1948 
Oil fired cook stoves 14,773 47,383 
Space heaters 61,373 130,000 

The drop from December was not 
so great as last year, the report in- 
dicates. Pressure burners’ suffered 
only a 3% decline from the previous 
month. 

Residential burner shipments ac- 
counted for 24,414 of total, as com- 
pared to 24,859 in December, report 
showed. It included following addi- 
tional information for January on 
oil-use equipment (December figures 
in parentheses): 

Oil-fired warm air furnaces—Ship- 
ments, 9,672 (15,563). 

Oil floor furnaces—Shipments, 1,840 
(1,861); end-of-month inventory, &,- 
885 (6,690). 

Kerosine, gasoline and fuel il 
heating stoves—Shipments, 61,379, 
(71,802); inventory, 241,311 (23 
738); unfilled orders at end of month, 
202,049 (211,794). 

Kerosine, gasoline and fuel oil 
cooking stoves and ranges—-Ship- 
ments, 14,733 (22,396); inventory 
57,563 (51,284); unfilled orders at 
end of month, 30,392 (33,460). 

Oil-fired water heaters—Shipments 
3,213 (3,054); inventory, 25,247 (22, 
487); unfilled orders at end of month 
15,370 (30,154). 
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| American Oil Opens 











Automotive Research Lab 





New automotive research laboratory of American Oil Co. and Pan American 


Refining Corp. in Baltimore was dedicated recently. 


Laboratory is designed to 


help develop new and improved motor fuels 


By WILLIAM F. BLAND 
NPN Staff Writer 

BALTIMORE—Modern 
facilities for testing new and im- 
proved motor fuels under actual 
driving conditions are being put in- 
to full-scale operation here by the 
American Oil Co. and Pan American 
Refining Corp. 

Outstanding feature of the new 
automotive research laboratory, ded- 
icated April 28, is a “mechanical 
road” or chassis dynamometer, which 
can duplicate in the laboratory every 
condition encountered on the road. 
It is said to be the largest dyna- 

ometer of its kind in the world, 
and will handle two-wheel drive au- 
tomotive equipment from small cars 
to trucks and busses larger than any 

the highways today. 

According to Pan American en- 
gineers, only two other oil com- 
panies have road test equipment of 
this sort in their laboratories—Gulf 
and The Texas Co. 

The chassis dynamometer con- 
of two large steel rolls set 
with the floor of the test 
and upon which rest the driv- 
ing wheels of the automobile or truck 


laboratory 


flush 
room, 


under test. Power from the vehicle 
flows through the rolls to a drive 
shaft in a second room immediate- 


elow the 
absorbed and 
responding to 


where it is 
Loads cor- 
encountered in 
vercoming wind resistance or climb- 
ing a grade can be added to the sys- 
t by means of a series of inertia 
fly wheels. The complete dynamom- 
has the capacity to absorb 350 


test room, 
measured. 
those 


power at the rear wheels of 
the test vehicle at 90 m. p. h. roll 
sped. 

her features of the laboratory 


de single cylinder test rooms for 
Sta dard antiknock determinations, 
41 ulti-cylinder test room for motor 
q research which does not require 
4 | lly-equipped vehicle, and a fleet 
ully-instrumented test automo- 


iring a dedicatory dinner April 
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27, L. W. Moore, president of Pan 
American Refining, told several hun- 
dred automotive and petroleum in- 
dustry executives that “we need the 
facilities of this laboratory ... to 
appraise accurately the results of 
our refinery research work directed 
toward the development of improved 
gasolines.”’ 


NEW BOOKS 


“The Magic of Oil’’ by Ray Bethers, Alad- 
din Books, 554 Madison Ave., New York. $2 


This is a book on the history and 
scope of the oil industry, written for 
children of junior high school age. 

The following paragraph is typical 
of the accurate, though necessarily 
simplified way in which it teaches 
about the oil industry: 

“We are using oil today at a tre- 
mendous rate, far faster in the 
United States than in the rest of 
the world. We have enough oil in 
our proved reserves to last for a 
long, long time. If in the future our 
oil reserves should run low, scientists 
have looked ahead and already know 
how to make gasoline and oil from our 
immense reserves of coal. Because 
coal, like oil, contains hydrogen and 
carbon, coal gas can be converted 
into gasoline and oil. So far, however, 
the cost of making gasoline from coal 
has been much greater than that of 
gasoline refined from oil.” 

The book is amply illustrated. 

* * * 


**Petroleum, the 
Industry,’ 


Story of an American 
American Petroleum Institute, New 

York, $1 
A new edition of a book first 
published by API in 1930, it covers 
the important phases of the indus- 
try with the exception of LP-gas. 
It is recommended by the API 
as a reference manual for schools 
and libraries and for employes in 
the industry. There are chapters on 
discovery and production, refining, 


transportation, marketing, conserva- 
tion. 

Drawings, charts and maps illus- 
volume. 


trate the 








Serving the 


Petroleum and 


Process Industries 


OIL AND GAS TANKS 
PRESSURE VESSELS 
WELDED STEEL PLATE 
CONSTRUCTION 


BUFFALO TANK 
CORPORATION 


General Sales Office 
744 Broad St., Newark 2, N. J. 


PLANTS 
Buffalo, N. Y. 
Baltimore, Md. 
Dunellen, N. J. 














GREASE SALES 
and build 
CUSTOMER 

GOOD-WILL 





with the new K-P 


E-Z GREASER 


HIGH PRESSURE GREASE GUN 


Introduce your customers to a new, easier 
way to dispense your grease. The one hand 
one man operated E-Z GREASER assures con- 
tinued use of your product. 
@ Fits all standard 25 to 40 Ib. pails 
without losing your products identity. 
@ Builds pressure up to 7,500 Ibs. Dis- 
penses grease faster and easier. 
@ Equipped with a special follower plate 
to prevent pocketing and channeling. 


The E-Z GREASER is a real sales stimulator de- 
signed to make lasting friends of all your cus- 
tomers. It is completely portable . . low in 
cost . . . available immediately. 


Write for new free bulletin today. 


Kp MANUFACTURING CO. 


1224 LINDEN AVENUE MINNEAPOL re ha 












DUAL PURPOSE FLANGE 








WELDED 
TUBE 
SCREWED 
PIPE 
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For WELDED TRUCK PIPING 


Smith Truck Meters are now 


furnished with forged steel flanges 


In step with the growing trend toward 
welded tubing for tank truck piping, 
Smith Meters are now furnished with 
forged steel flanges instead of cast iron. 
Installations may now be made with 
tubing welded directly to flanges or with 
screwed pipe connections at users’ op- 
tion. Forged steel flanges are but one 
of many advantages of Smith Meters — 
famous for fast, accurate service and for 
“Unitized Design’’ which permits tailor- 
made installations. 


Illustrated Left Above: One and one half inch T-6, 
é 60 GPM, inlet 11,” pipe or 2” OD tubing. Center: 









Two inch T-10, 100 GPM, inlet 2" pipe or 3” 
OD tubing. Below: Three inch T-15, 150 GPM, inlet 
3” pipe or 3" OD tubing. 














SMITH METER COMPANY 


SUBSIDIARY OF A. O. SMITH CORPORATION 


FACTORY—5743 SMITHWAY, LOS ANGELES 22, CALIF. 
Sales Offices: NEW YORK, CHICAGO, HOUSTON, LOS ANGELES. 
In Canada: TORONTO, VANCOUVER. International Division, 
MILWAUKEE 1, WISC. Local Agents in All Principal Cities. 

































JOBBER MANAGEMENT 





New Distribution | 


Setup, Equipment 


Boosts Efficiency 


This story, another in NPN’s exclu- 
sive series on jobber management, re- 
views the business record of a Kentucky 
oil man who started his business in a 
town of 500 population about six 
months ago. The story tells how he 
has developed his business to date 
and what his future plans include. A 
previous story on another new, small- 
town jobber appeared in NPN Jan. 12, 
p. 31. 


An efficient distribution system 
and a large investment in new equip- 
ment have helped a young oil man 
more than double fuel oil volume and 
increase gasoline sales by more than 
10% during the half-year he has 
been operating as an Independent 
jobber. 


Lewis E. (Ted) Griffith, 28, is 
manager of the Service Oil Co., 
Campbellsburg, Ky., that was pur- 
chased in October, 1948, in partner- 
ship with Loren C. Borders, who is 
not active in company operations. 
Business was formerly known as the 
Wolf Oil Co., operating from 58,000- 
gal. storage at Campbellsburg with 
one 800-gal. tank truck and one 300- 
gal. truck. 


Since taking over the company, Mr 


Griffith has purchased a new 2,500- | 


gal. transport, has replaced the 300- 
gal. unit with a new 600-gal. tank 
truck, and has been steadily increas- 
ing storage at service station ac- 
counts to permit scheduled dumps 
and do away with on-call deliveries. 
Mr. Griffith says that service station 
storage has been increased from a 
1,000-gal. average to the current 
3,000-gal. average, and that deliver- 
ies to some stations have been re- 
duced from 28 per month to six. 


Plans Four New Stations 


Four new stations being planned at 
Campbellsburg, Warsaw, La Grange 






























and Eminence (all in Kentucky) will 
each have two 2,000-gal. storage 
tanks—one for housebrand and one 
for premium gasoline—to allow for 
once per week deliveries. Four sta- 
tions will be of rural type with two 
single-pump islands but fully equip- 
ped for lubrication and service work 
Property for Campbellsburg and La 
srange stations has already been ar- 
ranged for. At present, Service Oil 
owns two service stations, which it 
leases to operators, and supplies 15 
other dealer outlets with Texas Co 
products. 


Service stations in Warsaw anc La 





NATIONAL PETROLEUM NEWS 


pom tet Shhentt ae 






ll 
eae 


xclu- 
it, re- 
tucky 
in a 

Six 
w he 
date 


mall- 
a. 32 


stem 
quip- 
man 
» and 
than 

has 
ident 


8, is 
Co., 
pur- 
tner- 
10 is 
ions. 
; the 
,000- 
with 
300- 


, Mr 
.500- 
300- 
tank 
reas- 
ac- 
imps 
ries. 
ation 
m a 
"rent 
iver- 
. re- 


c. 


d at 


































































ange 
will 
rage 
ne 
for 


two 
juip- 
rork 
| La 
| ar- 
Oil 
it 
15 
Co. 


Grange will, when completed, be sup- 
plied by sub-agents that Mr. Griffith 
is now lining up for those points. 
His future plans also call for bulk 
plant storage at those same points so 
that all deliveries will not exceed 
a 12 to 15-mile radius, which he sets 
as the maximum distance for ef- 
ficient dumps. 

Other operating details at Ser- 
vice Oil include: 1-Daily inventory 
and making one employe responsible 
for checking deliveries and responsi- 
ble for entire inventory; 2-Sellng 
and installing oil burners; 3-Build- 
ing of -a new warehouse, office, and 
display room structure; 4—Addition 
of a TBA line; 5—Dropping of crop- 
to-crop farm credit and initiating a 
30-day credit policy. 

Service Oil’s new TBA line is 
currently being promoted through 
road signs and advertising in local 
newspapers. Road signs play up 
seasonal or special items, and news- 
paper advertising is carried out on 
a 50-50 basis with Texaco on a reg- 
ular schedule with at least one ad 
a month running in each town where 
a Service Oil account’ operates. 
Dealers, who benefit from regular 
advertising schedule at no cost to 
them, are encouraged to share costs 
of occasional special advertising pro- 
jects with Service Oil. 

Mr. Griffith got started in the oil 
business as a part-time service sta- 
tion attendant with Ashland Oil & 
Refining Co., while attending high 
school in his native town of Ashland, 
Ky. Then after completing two years 
of business study at Milligan Col- 
lege, Milligan, Tenn., he joined Ash- 
land’s refining department. Later 
he moved to the transportation 
department and served as_ termi- 
nal operator at Cincinnati, Ohio, 
and terminal supervisor at Louis- 
ville, Ky. In 1946, following World 
Il service, he transferred to Ash- 
land’s sales department and was in 
charge of sales in the Louisville di- 
vision at the time he resigned to go 
into business for himself. 

Mr. Griffith served with the U. S. 
Army Air Force for almost four 
vears as a fighter pilot. He left 
the service as a first lieutenant after 
eeing action with the Ninth Air 
Force in Europe. He now lives in 
‘Yminence with wife and two sons— 
ne six months and one four years 
ld. 


Revised Airport Sales 
Rules Now Under Review 
NPN News Bureau 
WASHINGTON— Civil Aeronautics 
iministration indicated last week 
iat revised rules governing sale of 
troleum products at airports oper- 
ed under Federal Airport Act, are 
idergoing review by Administrator 
Civil Aeronautics D. W. Rentzel 
ior to being put into effect. 
CAA recently polled oil and avia- 
m industries and other industry 
oups for comment on existing air- 
rt rules, 
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MARLOW PUMPS DO MORE... 


The Haskell, New Jersey, division of Home 
Fuel Oil Company of Passaic uses these 
two Marlow Self-Priming Centrifugal Pumps 
fo transfer No. 1 and No. 2 fuel oil into 
storage from transport trucks and to with- 
draw from storage to load tank trucks, 


A MARLOW Self-Priming Centrifugal Pump adds new, positive 
self-priming action to the old, time-proved advantages of the 
ordinary centrifugal. It automatically purges itself of vapor and 
air and operates efficiently on high lifts. A temporarily closed 
discharge valve does not effect a Marlow. Therefore, even 
with the pump running continuously, the man loading at the 
rack can shut off delivery intermittently while foaming subsides, 
and can do this without damage to the pump or other equipment. 


Accurate air-free metering, important in tank car and 
transport unloading, is accomplished by a Marlow without the 
use of oversize air eliminators, special back pressure valves or 
air release heads. And a Marlow is designed to perform well 
on generous tolerances. That's why its high efficiency con- 
tinues undiminished by tank scale, welding shot, and other 
abrasive solids that so frequently tear the 
heart out of a positive displacement pump. 



















For the complete story, write 
for new Marlow bulletin, 


**Petroleum Product 
Pumps”. » 















MARLOW PUMPS e¢ RIDGEWOOD, N. J. 



















For complete selection... better service 
eee Get everything from CRANE 


| It will pay you to look to Crane next time you need 
oil piping equipment. There you'll find the world’s 












most comprehensive selection of valves, fittings, 


pipe and pipe line accessories. One order covers [| 
ah . ‘ ru 

everything for the job—and produces better service. 

For Crane supplies you through a network of co- ff 

operating, well-stocked Branches and Wholesalers f E 


. all backed by large factory stocks. 


To be able to get everything from this Single 
Source of Supply, no matter where you are, offers 
many advantages. All piping procedures... from 
design to erection and maintenance... are simpli- M 
fied. One Responsibility for materials helps you to get 
better installations, avoids needless delays. Highest al 
Quality in every item from Crane assures a uniformly t 
dependable performance from every part of your Lc; 


piping systems. F 
, YE CO. S. Michigz re., Chicz ’ 

LINES TO NAPHTHA and solvent pumps. Equipment from the com- CRANE CO., $56 ° lichig “te Ave.. Chic oo 5, Hit. 
plete Crane line includes brass gate valves, screwed fittings and pipe. Branches and Wholesalers Serving . 1/1 Industrial Areas P 





TRANSFER SYSTEM in fuel oil station featuring Crane Clamp Gates—for eas- 
ier inspection and servicing—and Crane Relief Valves, for a safer system. co = SOURCE OF SUPPLY 


t RESPONSIBILITY 
«a STANDARD OF QUALITY 


ee eo 


LORE 


OIL TANKER using Crane iron body wedge gate valves, : 
globe valves, pipe, flanged and screwed fittings. 





EVERYTHING FROM... 
PLUMBING 


AND 
HEATING 






VALVES 
FITTINGS 
PIPE 
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3. P. Mosher, Jr., Market Editor, NPN and Platt’s OILGRAM Price Service, 50 West 50th St., New York (20), COLumbus 5-1695 
"her OILGRAM News Bureaus: Cleveland (13), 1213 West 3rd St., CHerry 7672 e Chicago (5), 59 East Van Buren St., HArrison 7- 
5001 e Tulsa (3), 901 World Building, 3-7132 e Washington (4), 1046 Natioral Press Building, NAtional 3477 e Houston (2), 320 


First Nationa] Bank Bldg., Atwood 8-0413. 


Esso Standard Stipulates ‘Tops for Heavy Fuel 
Contracts; Seep Agency Cuts Corning Crude 40c Bbl. 


Price and marketing developments the first week in 
May appeared to be leading the industry into a corner. 

According to some estimates, demand for distillates 
and heavy fuels will touch new peaks this year. At 
the same time, one segment of the nation’s refining 
capacity was shutting down, or curtailing operations. 
Fuel oil production at present prices was not profit- 
able, they said. Others were looking to maximum 
price guarantees to increase consumption. 

Joseph Seep Purchasing Agency of the South Penn 
Oil Co. reduced price it will pay for Corning, Ohio, 
crude, 40c to new price of $2.70 per bbl. 

Reviving a prewar practice, Esso Standard Oil Co. 
said that it was again stipulating top prices for heavy 
fuel. Bunker “‘C” and No. 6 contracts covering busi- 
ness between now and the end of 1949 will carry 
maximum prices of 40c per bbl. above the company’s 
current postings; for contracts running to June 30, 
1950, top prices will be 55c per bbl. above current 
postings. Esso’s current price is $1.75 per bbl. at 
New York, Philadelphia, Baltimore and Norfolk. 
“Tops” at these points, therefore, are $2.15 and $2.30 
for the two periods, respectively. 

On No. 2 fuel, Esso Standard reported that it was 

following its customary billing procedure to home 
heating accounts who make summer fills. Northern 
accounts will be billed Sept. 1, southern accounts 
Oct. 1, with the consumers getting the benefit of any 
price declines before those dates. 
Question of how to get distributors started on No. 
ummer fills and how to entice industrial accounts 
now using coal back to heavy fuel was high on the 
docket in eastern policy meetings of various com- 
panies following Esso’s action. 

everal eastern marketers were reported placing 
bics for government No. 6 fuel business, stipulating 
th ir current prices as “tops” for the fiscal 1950, be- 
givning July 1, 1949. Some Independents in New 
Ycrk declared that “competition” was promising a 
“top” of less than 5c per gal. for No. 6 fuel tank 
w: zon business; the postings of some companies cur- 
re tly are 5.5c. 

hat the fuel oil situation was critical for the Gulf 
C. 1st Independent was shown in a spot check of cur- 
re t operations of 10 refineries along the coast. Three 
re ners are shut down; three have cut their crude 
ru s 30 to 33%. They cited low prices for distillates 


and heavy fuels as the cause of their predicament. 
The majority do not have cracking facilities to pro- 
duce “jump” gasoline, which, according to one, “‘is 
the only product worth anything in the current mar- 
ket.” 

Said one Independent with normal throughput of 
13,000 b/d: “Two and two no longer make four. 
With the price structure in its present condition, we 
cannot make enough on products to warrant our stay- 
ing open.” 

Four of the 10 Independents who are maintaining 
full production said they were able to do so only be- 
cause of good local markets, or long term contracts. 

Eastern marketers, mindful of the next heating sea- 
son, cited the “negligible increase in the nation’s gas 
oil and distillate inventories recently. One major 
said his 185,000-bbl. stock increase in the last week 
of April compared with what his company consid- 
ered a “normal” stock increment of 1,000,000 bbls. for 
this time of the year. 

Other developments in distillates and fuel oils were: 

Standard Oil Co. (Kentucky) lowered its Diesel oil 
prices 0.4c per gal. to 8.8c tank cars at most points 
in its five-state southern marketing territory. 

Esso Standard cut its New York Harbor kerosine 
prices 0.8c per gal. to 8.5c tank cars, 8.4c barges. 
Low reported barge price for kerosine at New York 
Harbor was down to 8c. 

Standard of Ohio, on May 9, reduced its tank car 
and tank wagon prices for kerosine, heating oils and 
Diesel fuels 0.5 to 0.55¢ per gal. for delivery to Ohio 
points. 

Standard Oil (Indiana) reduced its Chicago tank 
wagon prices for heavy fuels 0.5c per gal. 

Two Independents,—-W. H. Barber Co. and Mid- 
west Oil Co.—cut their heavy fuel prices in amounts 
ranging up to 0.85c per gal. for deliveries in Min- 
neapolis and St. Paul. 

Detroit Street Railways contracted for 80,000 gals. 
of No. 6 fuel for tank wagon delivery at 6.75c per 
gal. (See p. 55). 

Contrary to seasonal expectations, No. 2 fuel 
prices appeared to steady after long declines both 
at New York Harbor and the Gulf. And, at the Gulf, 
two Independents advanced their cargo prices for 
bunker “C” 10c to $1.35 per bbl. other sellers still 
reported “C” fuel prices ranging upward from $1.25 














So they shall know good music of all 


Casey Jones, Paul Bunyan, Pecos Bill, Johnny Apple- 
seed ... all the legendary heroes of America are this 
year coming to life for children in 2,663 schools 
through the music of the Standard School Broadcast. 


Each week, this program plays and explains good 
music tor an estimated 400,000 classroom listeners. 
Title of the current course is “American Music and 
Folklore”... but over the years, music of all nations 
has been studied and enjoyed. Manuals and other 
materials are supplied tor the use of teachers. 








This is the twenty-first year of Standard School 
Broadcasts. It is our sincere hope that we have helped 
children in the West know and appreciate the music 
of the world and understand better its people. 


Standard Oil Company of California 
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Summary of Daily Gasoline Prices (May 3 through May 9Q) 


N. Tex. (For shpt. to Tex.&N.M. dest’ns 
W. Tex. (For shpt. to Tex.&N.M. dest’ “eid 
: Tex. (Truck Tnsp.) . 


(1)9.875-11.175(1) 
(1)10-10.75(1) 
(2)10-11(1) 


ent. W. Tex. (Truck Tnsp.) ) soossses (1)10.25-10.5(2) (1)10.25-10.5(2) (1)10.25-10.5(2) (1)10.25-10.5(2) (1)10.25-10.5(2) 
63-66 octane: . . 7 
Oklahoma (Group 3) ....-seeeeeeeces 9.5(1) 9.5(1) 9.5(1) 9.5(1) 9.5(1) 
Midwestern (Group 3 basis) 9.5¢1) 9.5(¢1) 9.5(1) 9.5(1) 9.5(1) 


N. Tex. (For shpt. to Tex.&N. M.. dest’ ns) - 
(1)10-10.25(1) 








W. Tex. ‘For shpt. to Tex.&N.M. dest’ns) (1)10- 10. 25(1) (1)10-10.25(1) (1)10-10.25(1) (1)10-10.25(1) 
Rm. Tek. Cree SOG) cccavsesecceces e08 cece eeee seee 
Cent. W. Tex. (Truck Tnsp.) ......-. nee cee 
60 octane & below: ? 4 
Oklahoma (Group 3) oaneseee (1)9.125-9.5(1) (1)9.125-9.5(1) (1)9.125-9.5(1) (1)9.125-9.5(1) 1)9.125-9.5(1) 
Midwestern (Group 3 basi i ee (1)9.125-9.5(2) (1)9.125-9.5(2) (1)9.125-9.5(2) (1)9.125-9.5(2) (1)9.125-9.5(2) 
N. Tex. (For shpt. to Tex.&N.M. dest’ns) (1)9.125-10.3(1) (1)9.125-10.3(1) (1)9.125-10.3(1) (1)9.125-10.3(1) 1)9.125-10.3(1) 
W, Tex. (For shpt. to Tex.&N.M. dest’ns) (1)9.25-10(2) (1)9.25-10(2) (1)9.25-10/2) (1)9.25- 10/2) (1)9.25-10(2) 
E. Tex. (Truck Tnsp.) .. ons (1)9.25-10.5(1) (1)9.25-10.5(1) (1)9.25-10.5(1) (1)9.25-10.5(1) (1)9.25-10.5(1) 
Cent. W. Tex. (Truck Tnsp.) ) ceccesce (1)9.5-10.4(1) (1)9.5-10.4(1) (1)9.5-10.4(1) (1)9.5-10.4(1) (1)9.5-10.4(1) 
(a) Motor Method & Research octane ratings are approximately same. 
(b) Minimum Research method rating is 80.5 for regular-grade, 86.5 for premium. 
Motor Gasoline, 78-80 oct. (Premium) (b) 
New York harbor ........cccccccesce (1)12.6-14.2(1) (1)12.6-14.2(1) (1)12.6-14.2(1) (1)12.6-14.2(1) (1)12.6-14.2(1) 
New York harbor, bargeS .......+e+.8 (1)12.5-13.75(1) (1)12.5-13.75(1) (1)12.5-13.75(1) (1)12.5-13.75(1) (1)12.5-13.75(1) 
Philadelphia . reer rer rT tet (1)13.7-13.75(2) (1)13.7-13.75(2) (1)13.7-13.75(2) (1)13.7-13.75(2) (1)13.7-13.75¢(2 
Philadelphia, barges .. sseceneseen (RPE (1)13.6-13.65(1) (1)13.6-13.65(1) (1)13.6-13.65(1) (1)13.6-13.65(1) 
Baltimore Peer eTervT eT Tree Tero rT. (1)12.4-14.1(1) (1)12.4-14.1(1) (1)12.4-14.1(1) (1)12.4-14.1(1) (1)12.4-14.1(1) 
Baltimore, barges (1)12.3-13.65(1) (1)12.3-13.65(1) (1)12.3-13.65(1) (1)12.3-13.65(1) (1)12 13.¢ l 
Motor Gasoline, 78-80 oct. (Premium) (c) 
POW ROG WOTUOT ccs ccccrvccecccncves ccce ee 
New York harbor, barges o8 cece oe ease coe 
Philadelphia es 14.7(1) 14.7(1) 14.7(1) 14.7(1) 14.7(1 
Philadelphia, barges ....cccccscccess oes ceue os een ; 
Baltimore Se EE ee ee et ere 14.1(1) 14.1(1) 14.1(1) 14.1(1) 14.1(1 
Baltimore, barges (03s 40000000000 REK" cose eves cece eece 
Motor Gasoline, 74-76 oct. (Regular) (b).. 
we BO Eee aerere (1)11.6-12.9(1) (1)11.6-12.9(1) (1)11.6-12.9(1) (1)11.6-12.9(1) (1)11.6-12.9(1) 
New York harbor, barges eeececses § (1)11.5-12.5(1) (1)11.5-12.5(1) (1)11.5-12.5(1) (1)11.5-12.5(1) (1)11.5-12.5(1) 
PEED cc ccdvcacecsecesesoessecs SEPERI Ea (2)12.5-13.2(2) (2)12.5-13.2(2) (2)12.5-13.2(2) 2)12.5-13.2(2) 
To, BANE scicceestviwoeen (1)12.4-12.6(1) (1)12.4-12.6(1) (1)12.4-12.6(1) (1)12.4-12.6(1) (1)12.4-12.6(1) 
Baltimore ee ETUTITICCT TTT TT (1)11.4-12.6(3) (1)11.4-12.6(3) (1)11.4-12.6(3) (1)11.4-12.6(3) (1)11.4-12.6(3) 
Pe, WORE sccccncceseeestenes (1)11.3-12.4(1) (1)11.3-12.4(1) (1)11.3-12.4(1) (1)11.3-12.4(1) (1)11.3-12.4(1 
Motor Gasoline: 
Western Penna., Bradford-Warren 
78-80 Oct. (Prem ) eeoeee see “eee ** “ee 
See We SEED. cccbasccrenassee 12(2) 12(2) 12(2) 12(2) 12(2) 
Western Penna., Other Districts: 
(8-80 Oot. (PTOM.) .occcccccccccsccccs (1)12.5-13.8(1) (1)12.5-13.8(1) (1)12.5-13.8(1) (1)12.5-13.8(1) (1)12.5-13.8(1) 
S=7G Ost. (CHOGUIRE) ccccccccccccscse (1)11.5-12.8(1) (1)11.5-12.8(1) (1)11.5-12.8(1) (1)11.5-12.8(1 (1)11 12.8(1) 
Note: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. Figures shown in parentheses indicate number of 


companies quoting the low & highs of the ranges. 
(b) Research octane rating 
(c) Research octane rating 


t. S. Motor (ASTM octane) Monday Friday Thursday Wednesday Tuesday 

78-80 octane (Premium): May 9 May 6 May 5 May 4 May 3 
Oklahoma (Group 3) (a) (1)10.620-11¢1) (1)10.625-11(1) (1)10.625-11(1) (1)10,625-11(1) (1)10.625-11(1) 
Oklahoma (Group 3) (bD) , (1)10.%a-11.561 (1)10.75-11.5¢1) (1)10.75-11.375(1) (1)10.75-11.375(1) (1)10.75-11.379(1) 
Midwestern (Group 3 basis) (a) ..... as os hal o<s 
Midwestern (Group 3 basis) (bD) .. (1)10.75-11.: (1)910.75-11.501) (1)10 -11.375(1) (1)10.75-11.375(1) (1)10.75-11.375(1) 
N. Tex. (For shpt. to Tex.&N.M. dest’ ns) (1)10.875-13. 1730) (4+40.875-13.175(1) (1) 10.875 -13.175(1) (1)10.875-13.175(1) (1)10.875-13.175(1) 
W. Tex. (For shpt. to Tex.&N.M.dest’ns) (1)11-11.75(1) 1+ )1-11.75(1) (1)11-11.75(1) (1)11- il. 75(1) (1) 11-11 75(1) 
B. Dee. CEOS TRG) coccsccccccees (2)11-12(1) 2)+11-12(1) (2)11-12(1) (2)11-12(1) (2)11-12(1) | 
Cent. W. Tex. (Truck Tnsp.) (1)11.25-11.5(2) (1)11.25-11.5(2) (1)11.25-11.5(2) (1)11.25-11.5(2) (1)11.25-11.5(2) 

73-75 octane (Regular): . ae 
Oklahoma (Group 3) (8) ...sseeeeees (2)9.875-10(1) (2)9.875-10(1) (2)9.875-10(1) (2)9.875-10(1) (2)9.875-10(1) 
Oklahoma (Group 3) (b) «es (1)9.875-10.25(1) (1)9.875-10.25(1) (1)9.875-10.125(¢ (1)9.875-10.125(2) (1)9.875-10.125(2) 
Midwestern (Group 3 basis) (a) ..... ¥.875(1) 9.8751) 9.875(1) 9.875(1) ).875(1) 
Midwestern (Group 3 basis) (D) ..... (3)10-10.25(2) (3)10-10.25(2) (3)10-10.25(1) (3)10-10.25(1) (3)10-10.25(1) 


(1)9.875-11.175(1) 
(1)10-10.75(1) 
(2)10-11(1) 


is minimum of 5 points above Motor Method rating 
is minimum of 10 points above Motor Method 
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(1)9.875-11.175(1) 
(1)10-10.75(1) 
(2)10-11(1) 


(1)9.875-11.175(1) 
(1)10-10,75(1) 
(2)10-11(1) 


(1)9.875-11.175(1) 
(1)10-10.75(1) 
2)10-11(1) 


rating 





per bbl.; three cargoes changed hands last week at 


that price. 
‘apid conversion of distillates into gasoline through 
increased cracking has caused a less rapid decline 


in gasoline inventories than anticipated and has made 


[oi what some observers have called a ‘“‘disappoint- 
In early-season drop in the country’s gasoline 
st cks. At New York Harbor, barge offerings of 
re ular-grade gasoline by secondaries were said to 
he e been made at prices 0.25c below the barge prices 
re orted by primary suppliers. In the Midwest, rela- 
u\ ly high gasoline inventories continued to be re- 
sal 


ie ted in keen competition in some areas. 


pot prices for LP-gas fell sharply below suppliers’ 


pr -es for term contract business. Butane and pro- 
pi were said to be available at 2c per gal., FOB 
Gi »up 3 and southwestern points, to buyers able to 



















give shipping instructions. 
ranging from 3 to 4c. 


Most sellers quoted prices 


Bright stock prices, conventional and solvent, 


were 
1 to 4c per gal. lower in the Mid-Continent. Penn- 
sylvania prices appeared fairly steady, although de- 


mand was slow. 
A 40c per bbl. reduction to $2.70 in price it will 
pay for Corning, Ohio, crude was posted by the Seep 


Agency, effective May 6. Corning is the only non- 
Penna. Grade crude purchased by Seep, and the re- 


duction was the first change in its posting since a 50c 
per bbl. increase to $3.10 on Dec. 6, 1947. 

Located in southeastern Ohio, on the fringe of the 
Penna. grade producing area, Corning Field has pro- 
duction of approximately 3,200 b/d. Two of Seep’s 
customers who had been experimenting with Corning 
in manufacture of lubricants, cancelled their pur- 








































































































































































































OlL MARKETS 


chase contracts recently, George J. Hanks, president 
of South Penn said, but Pure Oil Co. has agreed to 
increase its taking to 3,200 b/d for its Heath, Ohio, 
refinery. 

While the crude was reported to have proven un- 
satisfactory for lubricants, it is understood that it 
yields between 50 and 55% gasoline. 





ATLANTIC COAST 
Kentucky Standard Cuts Diesel Price 0.4c 


Prices for Diesel oil were 0.4c per gal. lower at most 
terminal points in the Southeast the past week following 
a reduction posted by Standard Oil Co. (Kentucky). At 
New York Harbor, distillate prices appeared to steady 
somewhat, although kerosine and LP-gas prices were 
reported lower. Some easing in gasoline prices was noted 
at the secondary level of supply. 

Reduction of 0.4c per gal. to 8.8c in its tank car prices 
for Diesel oil at principal points in Georgia, Florida and 
Alabama was announced by Standard Oil Co. (Ken- 
tucky), effective May 2. For Diesel oil ships’ bunkers, in 
quantities of 5,000 gals. or more, Standard lowers its 
price from $3.86 to $3.696 at Savannah, Jacksonville, Port 
Everglades and Port Tampa. 

3arge prices for kerosine at New York Harbor were 
0.3c lower when a large Independent supplier reported 
sales at 8c; previously, suppliers reported barge prices 
for kerosine at New York ranging upward from §8.3c. 

Butane prices dipped sharply at New York. One sup- 
plier reported a 3c per gal. reduction to 4.75c, seller's 
cars, in his price for commercial and industrial grades 

Some easing in gasoline prices was indicated at New 
York Harbor on reports of two barge sales of 83-84 
oct. (Research) regular-grade originating from second- 
day level of supply at 11.25c per gal. Primary suppliers 
at New York reported barge prices for regular-grade 
gasoline ranging from 11.5 to 12.5c per gal. 

Trading along the coast was relatively slack. Dis- 
tributors generally reported they were buying their day- 
to-day requirements of distillates, and the majority said 
they had no immediate plans for summer stockpiling 

Gasoline in the hands of major marketers continued 
closely held 


WESTERN PENNA. 
Gasoline Demand Strong; Lube Oils Quiet 


Sales volume of gasoline continued to increase in 
Western Penna. last week, according to most reports 
as unusually warm weather prevailed. Lubricating oi's 
were generally reported slow, although some improve- 
ment was seen in jobber demand, and some export in 
quiries were in the market. 

Refiners’ quotations for most products remained uw: 
changed. Prices of bright stock, 25 p.t., ranged upward 
from l17e per gal.; 200 vis. neutral, 25 p.t. from 17c, 
and 150 vis. neutral, 25 p.t., from 15c. 

As demand for gasoline increased, several major com- 
panies and two Independents were said to be in the mar- 
ket as buyers. One refiner said his sales of gasoline 
for the first quarter of the year were higher than an- 
ticipated; another said his gasoline shipments for April 
showed 12% increase over the same month last year. 

Although calls for lubricating oils generally were re- 
ported slack, several refiners noted a slight increase in 
domestic orders for blended motor oils. The export mar- 











NPN Gasoline Index 


Cents Per Gal. 


Dealer T.W. Tank Car 
Bey OD ciccce ‘ ; 15.21 11.18 
Month ago .. ee , 15.21 11.15 
wee Me bk ckacn de ; 14.55 11.24 


Dealer index is an average of ‘‘undivided’’ dealer prices 
ex-tax; in 50 cities 

Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline FOB refineries or 
terminals: Okla Mid-Western, W. Penna Calif N. ¥ 
Harbor, Philadelphia, Jacksonville, Boston and Gulf Coast 





ket also was quiet, although European inquiries for cy] 
inder oils, one for 1,000 tons of 600 flash and 630 flash 
and others for “substantial quantities’, were in the mar 
ket, it was said. 

Accumulation of stocks of fuel oils was not too much 
of a problem, according to several sources. 


GULF COAST 
Fuel Prices Steady as Output Dwindles 


Reduced supply resulting from the closings of several 
Independent refineries and curtailed manufacturing gen- 
erally had a steadying effect on suppliers’ cargo prices 
during the first week in May. Discounts off sellers 
quotations tended to dry up for both No. 2 and bunker 
“C” fuels. Some firming in regular-grade prices was in- 
dicated on a sale of 83 Research at 10.5c, although 70-72 
oct. leaded was described “in fair supply” at 9.5¢ 

The gradual disappearance of discounts off prices 
quoted for No. 2 and bunker “C” fuel was accounted for 
by suppliers with two explanations. Much of the bunke1 
“C” fuel in relatively ‘“‘weak hands” has been disposed 
of, and in many instances at prices which suppliers said 
were below their cost of production. In addition, su} 
pliers were increasingly reluctant to part with No. 2 fu 
when the product could be held for charging stock 

Trading was relatively active, and featured the 10.5 
sale of a cargo of 83 Research regular-grade for earl) 
lifting. For several weeks, suppliers generally have been 
asking for 10.5c for spot offerings of 83 Research, but 
prior to this deal buyers’ bids ranged only up to 10.375: 
Other regular gasoline negotiations generally were r¢ 
ported at a standoff. 

Five other cargo sales were reported: Two T2’s 
70-72 oct. leaded gasoline at 9.5c for early export loadins 
and three cargoes, two Liberties and one T2, of bunk 
‘C” fuel at $1.25 per bbl. In all five cargoes, the pri 
of the product was the same as the low of prices report 
by suppliers. 

Advance of 10c per bbl. to $1.35 in their prices f 
bunker “C” cargoes was reported by two Independ: 
suppliers; four other sellers continued to quote $1.25 
Prices reported for all other products were genera 
unchanged. 





Crude Oil Prices 


Seep Agency cuts Corning, Ohio, oil 40c; See 
p. 51. No other changes reported in week ended 
May 7. 

For complete crude price schedules which 
however, do not reflect reductions made on and 
since April 25, see NPN of April 27, p. 53 and 54 
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MIDWESTERN (Chicago-E. St. Louis Area) 
Gasoline Prices Rise as Demand Increases 


Increased prices for gasoline and rising demand for 
roduct were reported by Midwest trade sources during 
. record heat wave the first week of May. 

Lower quotations for No. 6 fuel to resellers resulted 
n some activity for that product but trading was at 
prices substantially under quotations reported by refiners. 
More than one refiner was said to be unwilling to sell 
his product for less than 75c per bbl., however. 

Although some tank car marketers were quoting prices 
for light fuels sharply below quotations reported by 
refiners, jobbers showed continued reluctance to summer- 
fill at this time, marketers said. 

Premium-grade gasoline was quoted 0.125c higher when 
refiner reported he had raised his prices for both premium 
and regular-grade gasoline by that amount. Refiners 
reported quotations for premium ranging from 10.75 to 
11.5c, Group 3, up 0.125c on the high. The price range 
for regular gasoline was unchanged at 10 to 10.25c, 
Group 3. 

Prices for cycled regular also were higher. Refiner- 
buyers and marketers said prices in open market climbed 
0.25c from 9 to 9.25 in the period from Monday through 
Thursday. In the Chicago area marketers offered cycled 
regular at delivered transport prices within the city of 
11.5c per gal. Another marketer said he was selling 6- 
jump regular at 12c; premium at 12.75c, FOB Chicago 
area terminal. 

A single marketer reported selling a total of 40 cars 
of low sulfur No. 6 fuel at prices ranging from 65c to 
75e per bbl., Group 3; 35 cars were sold at the lower price. 
On the other hand, a refiner reported he was selling No. 
6 fuel to railroads on a spot basis at 90c per bbl., Group 

during May. Midwest refiners reported quotations 
ranging from 90c to $1.50 per bbl., Group 3. 

Distillates were slow even at selling prices 1c, or more, 

ler quotations reported by refiners. A marketer re- 

rted sales totaling 9 cars of range oil at 7c, Group 3. 
Refiners reported prices for range oil ranging from 8.25 
to 8.3c, Group 3. Another marketer reported selling four 
irs of No. 2 fuel at 6.5c, Group 3. Refiners reported 


wm. 


ces ranging from 7 to 7.25c for No. 2. 
CENTRAL MICHIGAN 
‘Gas’ Prices Firm; Fuel Oil Prices Slip 


‘rices were reported “very firm” for gasoline and 
e refiners said supplies were “a little tight’ during 
first week of May. Prices for residuals and two grades 
listillate continued to slip, but two refiners who re- 
ted price decreases during the week said reduction 


th 


OIL MARKETS 


resulted from “sniping at customers by competitors and 
not because of an oversupply.” 

Sale of 8,000 gals. of regular-grade (leaded straight- 
run) gasoline at 11.75c per gal., FOB Central Michigan 
was reported by one refiner early in the week. He said, 
however, that he had no more to offer at this price 

Products which were priced lower during the week 
were: No. 2 fuel, 10 to 11.5c, down 0.45c on the low; 
UGI gas oil, 8.25 to 10c, down 0.65c on the low; No. 5 
fuel, 6.25 to 8c, No. 6 fuel 6 to 8.25c, both down 0.5c on 
the low. 





° ° °o 


DETROIT—Contract for 80,000 gals. of No. 6 fuel to 
be delivered by tank wagon at rate of 16,000 gals. weekly 
has been awarded by Detroit Street Railways, city-owned 
bus system, to K. H. Woodward Co., Detroit, according 
to DSR purchasing agent, John Schreider. Price is 6.75« 
per gal., 1% discount 20 days, Mr. Schreider said. 


MID-CONTINENT 


‘Gas’ Demand Rises; Prices Increase 

Higher prices for gasoline were reported in Oklahoma 
and North Texas during the first week in May as de- 
mand continued to climb. Fuel oils and lubes for the 
most part remained inactive, and price reductions were 
reported in several districts. 

More open market inquiries for gasoline than the pre- 
vious week were reported, but several refiners said they 
had turned down calls from brokers and jobbers who 
were not their regular customers. Shipments to con- 
tract accounts, they said, already had increased to point 
where they were having to draw up allocation plans. An 
Oklahoma refiner said he had bought two cars of cycled 
regular gasoline at 9.25c, Group 3, and was selling cycled 
premium at 10.25c, cycled regular at 9.5c. 

Sale of 100,000 bbls. of No. 6 fuel to several rail- 
roads for shipment over May in buyers’ car at $1 pe! 
bbl. was disclosed by an Arkansas refiner. Another 
Arkansas refiner reported price of $1.90 per bbl. for 
No. 4 fuel, a 20c cut. His prices of $1.55 for No. 5 and 
$1.40 per bbl. for No. 6 fuel were unchanged, he said 

Three Oklahoma refiners reported 5 and 10c cuts in 
their No. 6 oil quotations, and at end of week price range 
stood at $0.75-1.50. Refiner reporting the 75c price said 
new quotation “is as low as I'll go.” 

2eductions of 1 to 1.5c in his prices for conventional 
bright stock were reported by one Mid-Continent re- 
finer, and another said he had lowered his solvent lube 
new quotation 3 and 4c. As week ended prices ranged as 
follows: conventional bright stock 150-160 vis. D 0-10 
PP 19c, 120 vis. D 0-10 PP, 18-18.5c; solvent bright 
stock, 150-160 vis. 95 VI 24-25c, solvent neutral 200-210 
90-95 VI 17-18c and 300 Vis. 95 VI 19c 





ALL GRADES OF GASOLINE 


43 Gravity—30 Color 
KEROSINE 


1—N.P.A. 57 Cetane No. 


DIESEL OIL 
Export and Domestic 


| 
| SILCREASE OIL COMPANY 
| ARABI, LOUISIANA 


x 178 Victor 5461 























SAVE FREIGHT 
PACKAGING COSTS 


PENNSYLVANIA OILS 


Write for details 


INDUSTRIAL OIL CORPORATION 
WARREN, PENNA. 





WAVERLY 


OIL WORKS CO. 
PITTSBURGH 1, PA. 


ESTABLISHED 1880 


REFINERS OF 
100% PURE PENNA. 
NEUTRALS 
MOTOR OILS 
CYLINDER STOCKS 


“Penna. Grade Crude Oil Assn” 
Permit No. 11 





























































OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 





Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OJILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 


resale distribution or publication, During 
periods f short supply, some sellers, ar d at 
times all sellers, withhold quotations t new 





customers or the posting of firm prices but 
give OILGRAM the prices they otherwise would 
quote to the trade in general and which they 
confine to their regular customers only. Octane 
ratings are ASTM motor method unless other- 
wise noted. Parenthetical figures before and 
after prices indicate number of companies 
quoting the lows and highs of the ranges. For 
further details of price conditions apply to any 
NPN—OILGRAM office or see back of any 
OILGRAM Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Houston, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. § $150 per year, payable in advance 


Gasoline 

Prices in Effect May 9 May 2 
OKLAHOMA (Group 3) 
78-SO Oct 

(Prem .(1)10.625-11(1) (1)10.625-11(1) 
78-80 Oct.(b 

(Prn (1)10.75-11.5(1)61)10.75-11.37501) 
73-75 Oct.(a 

(Reg oe .(2)9.875-10(1) (2)9.875-10(1) 
73-75 Oct.(b 

Reg 1)9.875-10.25(1)(1)9.875-10.125(2 


63-66 Oct 9.501) 9.511) 
60 Oct.& below(1)9.125-9.5(1) (1)9.125-9.5(1) 


MIDWESTERN 
78-80 Oct. (a) 
(Prem. ) 


(Group 3 basis) 


78-80 Oct. (b) 

(Pr ) (1)10.75-11.5(1)¢1)10.75-11.37501 
73-75 Oct.(a) 

(Reg. ) S75 (1) 875(1 
73-75 Oct.(b 

(Re ) (3)10-10.2512) (3)10-10.25(1) 
63-66 Oct. . 4.541) 501) 
60 Oct. &below(1)9.125-9.5(2) (1)9.125-9.5(2) 


N. TEX. 
78-80 Oct. 


(For shpt. to Tex. & N.M, dest’ns.) 


Prem. (1)10.875-13.175(1) (1)10.875-13.175(1) 
73- 75 Oct. 

(Re (1)9.875-11.175(1) (1)9.875-11.175(1) 
60 Oct P &below(1)9 125-10.3(1) (1)9.125-10.3(1) 


Ww. TEX. 
78-80 Oct. 


(For shpt. to Tex, & N.M, dest’ns.) 


(Prem. ) -(1)11-11.75(1) (1)11-11.75(1) 
73-75 Oct. 

Reg «+. (1)10-10.75(1) (1)10-10.75(1) 
63-66 Oct (1)10—-10.25(1) (1)10-10.25(1) 


60 Oct.& below(1)9.25-10(2) (1)9.25-10(2) 





E. TEX, (Truck tnspt.) 

78-80 Oct. + -(2)11- 12(1) (2)11-12(1) 

73-75 Oct sagt ae (2)10-11(1 

60 Oct.& bel w(1) 9.25 5(1) (1)9.25-10 1) 

CENT. W. TEX. (Truck Transpt.) 

1)11.25-11.5(2 (1)11.25-11.5 

I 1)10.25-10.5(2) (1)10.25-1( ys 
)€ 1 10.4(1 (1) ~10.4(1) 





Lube Oil Colors Fluorescent 
Petroleum Colors 


PATENT CHEMICALS, INC. 
PATERSON 4, N. J. 








Prices in Effect May 9 May 2 


AKK, (For shipment to Ark. & La.) 
73-80 Oct. 

(Prem. ) 11.25(1) 11.25(1) 
73-75 Oct. Reg 10.25(1) 10.25(1) 
60 Oct.& below, 

unleaded 9.5(1) 9.5(1) 


KANSAS (For Kansas destinations only) 
78-50 Octs(a) 
(Prem. ) 
78-80 Oct. (b) 
(Prem. ) 
73-75 Oct.(a) 

(Reg. ) (1) 10.125-10.875(1) (1) 10.125-10.875(1) 


.(1)11-11.875(1) (1)11-11.875(1) 


-(1)11.2-12(1) (1)11.2-12(1) 


73-75 Oct.(b) 

(Reg. ) .(1)10.2-11(1) (1)10.2—-11(1) 
60 Oct. & 

below (1)9.375-10.1875(1) (1)9.375-10.1875(1) 
WESTERN PENNA, 
Bradford-Warren: 
78-80 Oct.Prem, 


74-76 Oct.Reg. 12(2) 12(2) 
Other districta: 
78-80 Oct.Prem. (1)12.5-13.8(1) (1)12.5-13.8(1) 
74-76 Oct. Reg. (1)11.5—12.8(1) (2)11.5-12.8(¢1) 
CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries. ) 
U.S. Motor: 

78-80 Oct. 

(Prem.) (2)13-15(1) 

73-750ct. Reg. (1)1 13.75 
Str. run gaso- 

line, excl, 

Detroit 

st. <s (3)10—-12(1) (3)10-12(11) 
OHIO—Quotations of S.O. Ohio for delivery 
to Ohio points: 


73-75 


75 Oct... 


CALIFORNIA 
Los Angeles dist: 
80-82 Oct. 
(Prem. ) (1)13-16.1(1) (1)13-16.161) 
74-76 Oct. 
(Reg. ) .(1)11.6-14.1(1) (1) 
San Fran. dist.: 
80-82 Oct. 
Prem.) 
74-76 Oct. 
(Rev. ) (1)13 
San Joaquin Valley: 
80-82 Oct. 


14.0 14.0 


(1)15.85-16.6(1) (1)15.85-16.6(1) 


-85-14.1(1) (1)13.85-14.1(1) 


(Prem.) (1)15.85-16.6(1) (1)15.85-16.6(1) 
74- 76 Oct 
(Reg. ) . (1)13.85-14.1(1) (1)13.85-14.1(1) 
(a) Motor Method & Research octane rat- 
ings are approximately same 
(b) Minimum Researc h method rating is 
80.5 for regular-grade, 86.5 for premium 
Lubricating Oils 
WESTERN PENNA, 
*rices are for sales made, or offers reliably 


reported, to jobbers & compounders only 
+ wows NEUTRALS—No. 3 col. Vis. at 70° 


200 Vis. (180 at 100°) 420-425 fi. 


Oo p.t mgt 20.5(2) 
10 p.t. 19.; ) 19.5¢2) 
15 p.t 18.542) 18.5(2 
25 p.t 17( 1715 
150 Vis. (143 at 100°) 400-405 fi. 

O p.t 18.5(¢2) 18.5(2 
it) p.t 17.542) 17.5(2 
15D p.t 16.5¢(2 16.5(2 
25 p.t )15-17(1) (4)15-17(1 
ae ga STOC KS: 

srt. stk., 145-155 vis. at 210°, 540-550 fi No 
5 col 
10 p.t 21.5(2) 21.5(2) 
15 p.t 20.95(2 20.5¢2) 
25 ».t 17-21 17-21 
600 S.R 

filter’ bl 15(2) 1512 
650 S.R 16(2 16(2) 
600 fi = 18 2011) (2)18S—-20/(1) 
630 fl 1) 19-211) 21 211) 


MIDCONTINENT LUBES 

(FOB Tulsa basis. Bright stock, vis. 

Neutrals are 0-10 p.p. oils, vis. at 100°: 15- 

23 p.p. viscous neutrals generally are quoted 

0.5¢ under 0-10 p.p. oils: 15-25 p.p. nonviscous 
Is generally are quoted 0.25c under 0-10 p.p 


at 210° 





Neutral Oils—Conventional 
Pale Oils Col. 


60-S5 vis 2.(2)9.75—-11 (2)9.75-11(1 
86-110 vis, 2.(1)10~- 11.25(1) (1)10—-11.25(1) 
150 vis $.(1)11-1301) (1)11-—13(1) 
180 vis >. (1)12—-13.511) (1)12—-13.5(1) 
200 vis s. (2)12-1411) (2)12-14(1) 
250 vis §. (1918-1511) (1913-1511) 
280 (1)13.5-15.5(1) (1)13.5-15.51 
300 vis (1)14—-1641 (1)14—-1611 
Red Oils Col. 

200 vis > 12/1) 12(1) 


s00 vis 





® Fine Lubricants 

<<qp ® Industrial Fuels 

PRUITT PETROLEUM CO. INC. 
PHILADELPHIA 2, PENNA. 








Trices in Effect May 9 May 2 

Cylinder Stocks: 

600 s.r., olive mn 
green ° 16(3) 16(3) 

Black Oil 18.5(1) 13.511) 

Bright Stock-Conventional 

200 vis. D: j 

10-25 p.p. .. 23(1) 23(1) 

150-160 vis. D: a 
0-10 p.p. 1914) (3)19 -20(1) 

10-25 p.p. (2)18.5-19(1) (2)18.5-19(1) 


150-160 vis. E 
120 vis. D: : - 
0-10 p.p. (2)1S8—-18.5(1) (1)18-19.5(1) 
Bright Stock—Solvent 
150-160 vis. 0-10 
p.p., 95 v.i.(1)24—25(1) 
Neutral Oils—Solvent 
170-180 vis., 


98 v.i. .. 17(1) 17(1) 
200-210 vis. 

90-95 v.i.. .(1)17-18(1) (1)18-20(1 
300 vis., 

95 v.i. . 19(1) 22(1) 


SOUTH TEXAS (Neutral Oils) 

(Vis. at 100° F. FOB refineries for domestic 
and/or export shipment.) 

PALE OLLS: 


VIS. COLOR 
100 1 -2 (4)9.5-1101) $)99.5-11(¢1 
20U No, 2-3.. 1145) 1145 
300 No, 2-3.. 12(35) 12(5) 
500 No 

2 -o! “oe 13(0) 13(5 
750 No. 3-4.. l4(0 14145) 
1200 N¢ -4 15(4 15(4) 
2000 No i (4)16-16.5(1) (4)16-16.5(1 
RED OILS: 

100 No, 5-6 9.5(4) 9.5(4 
200 Ni f 11(5) 1145 

300 N é 1215 1215 
500 No. 5-6. 13(5) 13(5) 
750 N f 14(5) 1415 
1200 Ne f 1514 15(4 
20000 No 6. (4)16—16.501 +)16—1¢ l 
CHICAGO (From Mid-Continent p.l. crude) 


Neutral oils vis. at 100° F. 


Pale Oils: 
Vis. Color 


0 to 10 p.p 


60-85—No, 2 11.75(1) 11.75(1) 
S6-110—No, 2 12.25(1) 2.2961 
150-——N« } 1441) (1 
1S0-—No 14(1) 1461 

2 No 14(1 1441 
251+ — Ne 15(1) 1541 
Ked Oils: 

1SO— Ne 2 14/1) 14(1 
200-—No. 5 1441) 1411 
P50 Ni ) 1541) 1561 
2SO No ) 15.501 15.5 

san N D 1641) 1661 
Note: Viscous oils, 15 to 30 p.p. are quoted 


0.5¢ lower; 60-S5 and 86-110 No. 2 non-viscous 
oils, 15 to 30 p.p. 0.25c lower. 





DISTRIBUTORS WANTED 
See : 


SBOW | 


ab 
IS 


AE 
MACHIY? 
wiSSION i 


Highly refined Gear Lube for 
washing machine transmissions, 
in a very attractive can. Ex- 
clusive franchise available in 
certain territories. Write for 
information and low prices. 


Cc. F. MASON OIL CO. INC. 
PITTSBURGH 32, PENNA. 


““THE OLDEST OIL COMPANY IN PENNA.’ 
SINCE 1863 
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dil Price Section 





rices in Effect May 9 May 2 
one Steam Ketined (vara at 210°) 
ie . . 14.5(1) 5(1) 
Ni Sa lls atte 15.5(1) 15:51) 
” . 16,.5(1) 16.5(1) 
Bright Stocks, 160 * at 210° No. 4 = 
to 0 p.p 22 ) 22.5 ) 
to 25 p.p. 331). TAY 
to 40 p.p. 21.5(1) 21.5(1) 
EB filtered 
Cyl. Stock. 16.5(1) 


Neste: To obtain prices eawwesed, 


16.5¢1) 
in Chicago 
add 0.6c per gal. 


Natural Gasoline 


Group 3 & Breckenridge prices are to blend- 
ers on freight Basis shown below. Shipments 
may originate in any Mid-Continent manufac- 
turing district.) 
F OB GROUP 3 


rade 26-70 5.25(Sales) 5—5.25 (Sales) 
roB BRECKENRIDGE 
rade 26-70 4 75(Sales) 1.75( Sales) 








Te a . 
Er (ES) 
44> “Sy <2 


WORRYs 
ELIMINATOR ... 


for oil distributors? 


The “Rube Goldberg” device pic- 
tured above may help solve the prob- 
lem of falling hair, or how to get 
out on Saturday nights, but it isn’t 
guaranteed to eliminate oil distribu- 
Instead, we have some- 
thing far better. 





2 























tor worries. 


Elk Refining Company’s “Hold-the- 
Line — Deliver-the-Goods” policy, 
backed by a written contract, guar- 
the finest 100% pure 
Pennsylvania grade blending stocks 


antees you 
or finished motor oils with price, 
delivery and quality assured! 


Quantity buyers of Bright Stocks, 
Neutrals and Finished Motor Oils: 
learn, NOW, much the 
unique Elk Refining Company con- 
tract can mean to you. Let us know 
our anticipated yearly needs and 
vell send you complete details, 
vithout obligation. 


hc Ww 


Write, wire or phone, 
TODAY! 


ELK REFINING COMPANY 


KANAWHA VALLEY BLDG. 
Phone 2-8161 
>HARLESTON 24, W. VIRGINIA 

La a 


a 100° PURE 
_ PENNSYLVANIA 


Nae 








finers of Bright Stocks 
jhest Quality Neutrals 
nnsylvania Grade Cylinder Stocks 
troleum Waxes 
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Refinery & Terminal Prices (Continued) 


Kerosine, Gas & Fuel Oils 


Prices in Effect May 9 May 2 
OKLAHOMA (Group 3) 
41-43 w.w. ..(1)8.5-8.875(1) (1)8.5-8.875(1) 
42-44 w.w. ..(3)8.5-9(2) (3)8.5-9(2) 
Range oil (1)7.5-8.75(1) (1)7.5—-8.75(1) 
58 & above 

D.1. diesel. (1)7.125—-8.75(1) (1)7.25-8.75(1) 
No 1 pw (1)7.5-8.25(1) (1)7.5-8.25(1) 
No. 1 straw. (1)7.5—-8.25(1) (1)7.5-8.25(2) 
No. 2 straw.(1)6.5—-8.5(1) (1)6.5-S8.5(1) 
No 6 (1)$0.75—-1.50(1) (1)$0.75-1.50(1) 
14-16 grav. 

ere $1.50(1) $1.50(1) 
MIDWESTERN (Group 3 basis) 
41-43 w.w (2)8.375-S8.75(1) (2)8.375-—-8.75(1) 
12-44 W.w (2)8.5-9(1) (2)8.5-9(2) 
Range oil -(1)8.25-8.3(1) (1)8.25-8.3(1) 
58 & above 

D.I diesel. (1)7.75—-8.75(1) (1)7.75-—8.75(1) 
No. 1 p.w...(3)8-8.25(1) (3)8-8.25(1) 
No. 2 straw. (1)7-—7.25(2) (1) 7-7.25(2) 
No. 3 .(1)6.625-—7(1) (1)6.625-7(1) 
No. 6 (2)$0.90-1.50(1) (1)$0.90-1.50(1) 


CHICAGO—(FOB Chicago district refineries & 


p.l. 
gal. 


terminals; 


) 


58 & above 
D.I, 


diesel. 
No. 6 fuel... 


N. TEX. 

41-43 w.w...(1)8.5-9.6(1) 
42-44 w.w...(1)8.5-10(1) 
58 D.I. (1)8~—9.8(1) 
No. 2 straw 8.75(1) 
No. 6 fuel... $0.90(1) 
W. TEX. (For shpt. to 
41-43 w.w. .. 9.5(1) 
42-44 w.w. 10.5(1) 
No, 1 straw. 9.25(2) 
No, 2 straw. (1)8.5—9.25(1) 
No, 3 

No. 6 fuel. (1) $1.2 25-2 

E. TEX. (Truck trnspt.) 


41-43 w.w. 
42-44 w.w. 


- (1)9-9.25(2) 


- (1)9.125-9.5(2) 


58 & above 


~10(1) 


(1 
(1 


all fuel oil prices in cnt, 


8 


8 


per 


(For shpt, to Tex. & N.M, dest’ns.) 
5—9.6(1) 


5-101) 


(1)8—9.841) 


Tex. & 


(1)8.5-9.25 


8 


$1.4 


75(1) 


wl) 


N.M, dest’ns.) 


9.5(1) 
10.5(1) 
9.25(2) 


5(1) 


(1)$1.2 25-—2.10(1) 


(1)9-9.25(2) 


(1)9.125-9.5(2) 


OHIO—Quotations of 8.0. Oh 


Ohio points: 


Kerosine 


CALIFORNIA 


11.5 


San Joaquin Valley: 


40-43 w.w, 

Heavy fuel 
(PS 400) 

Light fuel 


$2.05(2) 


- (1)12.6-15.6(1) 


Prices in Effect May 9 May 2 
ARK. (For shipment to Ark, and La.) 
42-44 w.w... 8.625(1) 8.625(1) 
Tractor fuel 9.5¢1) (1) 
Diesel fuel 52 

& below 7.5(1) 7.5(1) 
Diesel fuel 58 

& above 7.875(1) 7.875(1) 
No, 2 fuel... 7.125(1) 7.125(1 
oe, © Biles 6.7511) 6.75 (1) 
No, 4 fuel $1.90(1) $2.1041 
No. 5 fuel 1.5541) $1.55(1 

6 fuel 1.40(1) $1.40(1 

WESTERN PENNA. 
is w.w (1)9.75-10.5 (1)9.75-11(¢1) 
No. 1 fuel (1)9.75-1001 (1)9.75-10(1) 
No, 2 fuel (1)9, 25-9. 75¢ (1)9.25-9.75(2) 
No fuel (1)9.25 7 (1)9.25 75(2) 
36-40 gravity(1)9-9.25(1) (1) 25(1) 
Other districts: 
iS w.w (1)9.75-11(01) (1 75-112) 
i7 w.w 11.2541 
Ni 1 fuel (1)9,5-10.75¢ ‘1 10.7501) 
No, 2 fuel (1)9-10.2511) (1) 10.25¢1 
No. 3 fuel (1)9-9,25(2 1)S 2542 
36-40 gravity(1)8.75-10(2 (1)8.75-10(2) 
CENTRAL MICHIGAN (FOB Centra! Michi- 
gan refineries.) 
Range oil (3)11-12¢1) (2)11-1241 
46-49 w.w. 

kero (1)11.25-12(3) (1)11.25—-12(3) 
Po, ee 

on ae (1)11-11.501 1)11-11.5¢2 

Yo. 2 light 

“ee (1)10-11.501 (1)10.45-11.5¢1) 
No 3 straw.(2)10-11(1) (1)10-1101 
U.G.1. gas oi1(1)8.25-1001 (1)8.9-10¢2) 
Ne 5 fuel (1)6.25-S(1) 1)6.75-8(1 
No. 6 fuel (2)6-8,25(1) (1)6.5-8.25¢1) 


ilo for delivery to 


12.0 


1)12.6-15.6(1) 


$2.05(2) 





D.I. diesel. (1)9-9.25(2) (1)9-9.25(2) (PS 300).. 2.25(2) $2.25(2 
No, 2 fuel (1)S—9.25(1) (1)8.75—9.25(1) Diesel fuel 
No. 6 fuel (1)$1.15-2.35(1) (1)$1.15—2.35(1) (PS 200). .(1)10-11.5(1) (1)10-11.5(1) 
Stove dist. 
(PS 100). .(1)11.5-13(1) (1)11.5-13(1) 
CENT, W. TEX. (Truck trnspt.) Los Angeles: 
11-43 w.w (1)9-9.5(1) (1)9-9.5(1) 40-43 w.w. ..(1)12.1-15.1(2) (1)12.1-15.1(2) 
58 & abv. D.I. Heavy fuel 
Diesel . (1)9-9.25(1) (1)9-9.25(1) (PS 400). .(1)$1.95-2.15(1) (1)$1.95-2.15(2) 
U.G.I. gas oil 8.5(1) 8.5(1) Light fuel ; 
No. 1 fuel... 9.25(1) 9.25(1) (PS 300). .(1)$2.15-2.35(1) (1)$2.15-2.35(1) 
No. 2 fue S901) 89/1) Diesel Fuel 
a 2 Be. . CkPe-Oes (28-00 (PS 200)..(1)8.1-11(2) (1)8.1-11(2) 
No. 3 fuel... ‘ ‘see 
: : Shc pos os Stove dist. 
No. 5 fuel $2.10¢1) $2.10(1) (PS 100). .(1)9.1-12.5( (1)9.1-12.5(2) 
No 6 fuel (1)$1.50-—-2.00(1) (1)$1.50-2.00(1) San Francisco: 
40-43 w.w. ..(1)12.6-15.6(1) (1)12.6-15.6(1) 
KANSAS (For Kansas destinations only) Heavy fuel on x = 
12-44 wv (1)8.75-9.625(2) (1)8.75-9.625(1) = 400).. $2.05(2 $2.05(2 
58 & abv. D.I a _ <9 > 99 
diesel (1)8.25-10.125(1) (1)8.25-10.125(1) 5S 8 +. pe evle $2.25(2 
No. 1 fuel (1)8.3-9.3(1) 1)8.375—-9.3 Diesel fuel 
ae a (2)5.349-9.3(1) (PS 200)..(1)10-11.5(1 1)10-11.5(1) 
No. 2 fue (1)7.4-9(1) (1)7.4-9(1) Stove dist 
No. 6 fue (1)$1.15-1.75(1) (1)$1.15-1.75(1) (PS 100) 1)11 13(1 1)11.5-13(1 
Lake Port Terminal Prices 
Prices in Effect May 9 
Buffalo Cleveland Detroit Toledo 
78-80 Oct. (Premium). .(1)14.8-15.3(1) 
74-76 Oct (Regular (1)13.3-14.141) 
Kerosine 11.2 1141 
Diesel Fuel 10.5(1) 10.35(1) 10.2541) 
No. 1 Fuel , (1)11.1-11.8(1) (1)10.6-11(1 
No. 2 Fuel (2 (1910 11.3511) (1)9.6-10.75(1) 
No. 3 Fuel ; 11.1(1) 10.25(1) 
No. 5 Fuel 6.85(1) t (2 6.2513 
No. 6 Fuel 
















































Prices in Effect May 9 
Wax 
wESTERN PENNA, (Bbis. 
White Crude Scale: 


C.L.) 


122-124 A.m.p $.9(2) 
124-126 A.m.p (2)4.9-501) 
CHICAGO (FOB Chicago District refinery ot 


one refiner in bags or 100 lb. cartons, carloads. 
Carloads, slabs loose, 0.7c less. Melting points 


are EMP (ASTM methods) ; add 3° F. to con- 
vert into AMP. 
Fully refined: 
122-124 7.7 
125-127 7.5 
127-129 .. ° ° ; ‘ 5 
130-132 ‘ ‘ = 8.05 
132-134 eee 8.3 
135-137 o< oe 8.7 
SEABOARD 

Melung puints are AMP, 3° higher than 
EMP Prices are for carlvad lots. LVomestic 
prices are FOB retinery; scale in bags or 
obis.; fully refined, slabs loose. Export prices 


are FAS; scale in 
in bags or cartons. 


bags or bbls.; fully refined 


New Orleans N.Y. N.Y. 
Crude Scale Export Domestic Export 
122-4 wh (1)5-5.25(2) 
124-6 wl ». B01) (1)5-5.25(2)(2)5.25-5.6(1 


Fully Refined: 


123-5 2)6.9-6.96(1) 
125-7 .. 7.8 (1 (1)6.96-7(2) (1)7.7-7.75¢1) 
128-30 S.1¢1) (1)6.96-7.1(2) (1)7.7-8.0501) 
130-32 8.301 7.3(3) (1)S8-8.25¢1) 
1345-5 .. 8.35(1) (1)7.26-7.35(2) (1)8.1-3.3015 
135-7 . 8.6(1) 7.612) (1)8.3-8.5561 
138-40 . 8.8(1) (1)7.86-S8(2) (1)8.4-8.75(1 
143-5 9.55(1) (2)8.05-9.1(1) (1)8.9-9.561 
148-50 . 12.05(1 11.5¢1) 1241 
Petrolatums 
WESTERN PENNA, (Bblis., carloads; tank 
car, 1 to 1.5c less.) 
Snow White (1)6.375—7.25(2) 
I vy White (1)6.125-6.375(1 
Cream White (1)5.75-6.125¢1 
Ligh mbe (1)4-4.5(1) 
mbe (2)4.125-4.25(1 
Red (1 S75-461 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal.. 












tank cars or transport trucks) 
Com- In- Com- Indus- 
mercial dustrial mercial trial 
District Propane Propane Butane Butane 
N.Y. Harbor 5(1) 6.5(1) 4.75(1) 4.7501 
Philadelphia .. 6.5(1) 
3altimore . 
Hastings, W.Va 
New Orlear 
Toled 6.2501 



























Guaranteed savings on 
steel drums—thoroughly 
reconditioned or raw. 
Our service assures eco- 
nomical delivery anywhere. — 


Write or wire for full details. 


BINDER COOPERAGE CO. 








1440 South Water St., Philadelphia 47, Pa. 








Refinery & Terminal Prices (Continued) 


Atlantic & Gu 


Prices are of refiners, FOB their refineries & tanker 








Oil Price Section 








lf Coasts 


terminals. and of tanker terminal operators, 

















FOB their terminals Ships’ bunkers prices are exclusive of lighterage Prices in effect May 9. 
’ 73-80 Oct. Prem. 78-80 Oct. Prem. 74-76 Oct. Reg. Kerosine 
District Gasoline (b) Gasoline (c) Gasoline (b) No. 1 Fuel 
N. Y. Harbor (1)12.6-14.2(1) (1)11.6-12.9(1) (1)8.4-9.3(10) 
do barges (1)12.5-13.75(1) ‘ (1)11.5-12.5¢1) (1)8-9.2(10) 
BED 5 n006eeesoccecee st ees 14.3(1) 12.8(7) (7)9.5-9.6(1) 
Baltimore -. -(1)12.4-14.1¢1) 14.1(¢1) (1)11.4-12.6(3) 9.5(11) 
do barges . .(1)12.3-13.65(1) (1)11.3-12.4(1) 9.4(4) 
Baton Rouge - eis ‘ 8.9(1) 
do barges .. er pete - S.9¢1) 
30ston vewen (1)12.6-14.6(1) 14.4(1) 1)11.6-12.9(9) 9.6(13) 
Charleston non - (2)12.1-13.475(1) 13.75(1) (3)11.1-11.75(1) 9.3(6) 
Corpus Christi .......,.(1)12-13(1) wre 11(2) sees 
Houston (1)12-13.75(1) ag (1)11-12.5(1) (1)9.125-10.25( 
do barges (1)12-13.7541) 12(1) (1)11-11.75¢1) (1)8-8.75¢1) 
Jacksonville 13.1146) 13.1(1) 12.1(9) 9.7(10) 
Miami dena woo tad de 13.1(4) 13.1¢1) 12.1(5) (1)9.7-10(4) 
Pe «seseasees iets 13.1¢2) 13.1¢1) 12.1(3) 9.7(4) 
New Haven (1)14-14.5(1) 14.5(¢1) (2)12.5-13(1) 9.4(38) 
New Orleans 12.541) 11.541) (2)9-9.3(3) 
do barges —— ee 12.5(¢1) 11.5¢1) 9(2) 
PONE 0 06:60 460006 0s 000 aeenneu) 3.9(1) (2)11.3-11.9(2) (5)9.5-9.6(1 
PE un seca we vd ae & 13.1(1) ; 12.1(1) 9.7(2) 
Philadelphia = ie dee .(1)13.7-13.75(2) 14.7(1) (2)12.5-13.2(2) 9.5(10) 
do barges se0ees (1)13.6-13.65(1) os (1)12.4-12.6(1) 9.4(6) 
Port Everglades 13.1(4) 13.1(1) 12.1(6) 9.7(7) 
Portland em , . -(1)14.15-14.4(1) 14.4(1) 12.9(4) 9.618) 
Providence ... ‘ (1)14.15-14.4(1) 14.4(1) 12.9(5) 9.6(9) 
Savannah 13.1(4) 13.1(1) 12.1(7) 9.7(7) 
Tampa awe : 13.1(5) 13.1(1) 12.1(7) 9.709) 
Wilmington, N. C (1)12.25-13.45(1) 13.85(1) (1)11.25-11.85(2) 9.3(8) 
78-80 Oct. Prem. Gasoline (a): Baton Rouge 11.9(1); Baton Rouge barges 11.9(1); Houston 
(1)11.5-13(1); New Orleans (1)11.5-11.85(1); New Orleans barges (1)11.5-11.55(1). 
74-76 Oct. Reg. Gasoline (a): Baton Rouge 10.9(1); Baton Rouge barges 10.9(1 Houston 
(1)10.5-12.5(1); New Orleans (1)10.75-11,1(1); New Orleans barges (1)10.75-11.1(1) 
Diesel Oil ; 
Gas House No. 5 Fuel No. 5 Fuel Shore Plants 
No. 2 Fuel Gas Oil (0-10 p.t.) (15-60 p.t.) (50 cet.,55 d.i.) ' 
ae Harbor 7.5116 (1)7.8-S.101) (1)$2.42-2.60(4) $2.15(1) (3)8.1-S.7¢2 
do Darges 5)7-7.4(13 Sil) (4)2.42-2.55(4 2.1001) 
\lbany S16) s.501 3.1441) (1 $-S.S(2 ¢ 
Baltimore (9)7.9-S.303) S(1) 2.15¢1) (2)S s.4 
do barges (4)7.8-S8.201) 2.1061 
Bator Rouge 7.301) 7.401) 1.77¢1) 7.701 
do barges 7.301) 1.42¢1) 
Bostor si 14 (1)8.1-8.5¢1) 2.47(2 1)2.453-2.60(1) (1)8.4-9.701 
Charlestor L)S.1-S.504) 2.10(1) (1)8.2-8.60¢1 
Houst (2)8.25 (1 2)8-9 l 
d barge (1)6.75-741) 1.97 (1) 
Jacksonville (5)8.8-9.2¢1) K.& 2¢1 
Mian (S)S.5-9.2¢01) S.S(2 
vVlobile LIS.S-9.2¢1) S.S¢1 
New Haver 7.608) 1LdS.2-S.S8¢2 
New Or r (1)7.6-S(1) (2)S-S 
do barge (1)7.6-S61) 
Norfolk (3)7.9-8.201) S(¢1) 2.15(1) (2) ‘ ] 
3.861 S.S 
i 7.54 7.861 2.50-2.60(2) (3)7 S.701 
ee 7.407 
Pt r t + ides t( ms. 241 (2) < , 2(1 
Portlanc SiS) S501) (1)S8.4-S.5 
Providence S(« S.5(1) (1)2.44-2.605(1) (1)8.4-S8.81 
Savannal (3)8.8 2(1) (4)8.8-9.2¢1 
Tampa (6)8.8-9.2(2 (D)S.8-9.201 
W ning 
N. ( (2)8.1-8.5(6 s.241 (1)8.2-8.601 
Light Diesel 
No. 6 Fuel Bunker C Fuel Heavy Diesel Ships’ Bunkers 
No. 6 Fuel Barges Ships’ Bunkers Ships’ Bunkers (45 cet., 45 d.i.) 
N Y Harbor $1.S0(9) $1.75(11) $1.75(9) $3.15(3) $3.40(4) 
2.2011) 
1 1.75(3) 1.75(3) 3.151) (3)3.40-3.44 
ge 1 1.37¢1) 1.37¢1) 2.86(1) s.11¢1) 
1 1.80(3) 1.8013) (2)3.44-3.61 
1 1.7012) 1.70(2) 36(2 
) 1 I 1 1.371) (1)1.37-1.6001) 15(1) 5.6101 
“Aol cr gel (1)1.37- (4)1.37-1.47(3) (3)1.37-1.47(3) 3)2.S86 10(1 11-3.61 
Jacksonville TOCD) 1.65(5) 1.65(5) (1)3.65 6OF 
Miam 7401 1.6941) 1.66 l 
Mobile 7 (1) 1.52¢1) 1 
New Haver SO¢2) 1.7513) l 
New Orlear $212) 1.37(3) 1 
Norfolk SOK 1.75(3) 1 
67 1 
4 l 
1 
1 
1 
] 
1 


M Method & Research octane ratings are approximately same, (b) Research ¢ e 
! f 5 points above Motor Method rating. (c) Research octane rating is minimum 
1 I e M r Method rating 
( t \pril 25 & May 2 also; shown ir rectly in April 27 & May 4 1 
p t NPN 
















DEPENDABLE BULK LIQUID 
MOTOR TRANSPORTATION 
SERVING 
Pa., N.J., Md., Del., D.C., 
Ohio, Va., W. Va. 
COASTAL TANK LINES 
YORK, PA. 





















BAYONNE BARREL & DRUM C0. 


Complete Container Service Buyin: 
Selling Reconditioning Pick-up Storag 
Delivery Electromatic Leak Detectin 


154 Raymond Blvd. MARKET 2-01'1 
NEWARK 5, N. J. 
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Refinery & Terminal Prices (Continued) 


Gulf Coast—Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at Gulf, minimum of 20,0UU bbis., and are by refiners only to other 
efiners, export agents, or tanker termin al gn Tne mteure in parentheses after each price 
ndicates the number of companies quoting that pr Prices in Effect May 9. 

Aviation Gasoline 

Grade 115/145 (AN-F-48) 18(1) 

Grade 100/130 (AN-F-48) 16 .25(1)-17.5(2) 

Grade 91/98 (AN-F-48) 14.75(1)-16.5(1)-16.75(1) 

GORE GO CAMPER) 60650 tev se cectssccecsess 15.75(1) 

Motor Gasoline Leaded 

*78-80 Oct. (Premium) 11(1)-11.5(1) 

178-80 Oct. Premium) 11(1)-11.25(1)-12(2)-12.5(1) 

tTt78-80 Oct, (Premium) 11.5(1)-12(1 12.51 1) 

*74-76 Oct. (Regular) 10(2)-10.5(1)-10.75(1)-12(1) 

Cee: See, GERD nob ke indi wean ceneve sa vee 10(1)-10.5(1 )-31¢2)-21.5¢ 1)-12(1) 

70-72 Oct. : 9 .5(2)—9.75(3)—10(1)-10. 25(1)-12(1) 

* Motor Method & Research octane ratings are approximately same 

t Research octane rating is minimum o1 9 puints abuve Motor Method rating 

tt Research octane rating is minimum vf 1U points above Motor Metnod rating. 
Kerosine & Light Fuels 

41-43 kerosine 8(3)-8.5(1)-9(2) 

No. 2 Fuel 6.375(3)-6.75(1)-7 .5(1)-7.75(1)-8(1) 














| 















Pr 


Diesel & Gas Vils 


43-47 Diesel index 

48-52 Diesel index 

53-57 Diesel index 
Heavy Fuels 

No. 5 Fuel, 0-10 p.t 


Bunker C Fuel 


6 .375(1)-7 9(1)-—8(1) 
6.5(1)-—7.125(2)-8 5(1) 
6.625(1)-7.25(1 8 .375¢1) 
$1.85(1 2.15(1)-2.75(1) 
$1.25(4)-1.35(2)-1 7(1 1.6061 


Aviation Gasoline & Jet Propulsion Fuel 


Prices in 


ces are for tank cars, 








Effect 


May 9 


barge or truck transport lots; aviation gasolines meet Specification AN- 





F-45, unless otherwise noted, jet fuel meets AN-F-32.) 
—_—_—— Aviation Gasoline 
Vistrict Grade 115/145 Grade 100/130 Grade 91/938 Grade 80 Jet Fuel (JP-1- 
New York, N. Y. 19.55(1) 15.1(3) (2)16.6-16.7(1) (1)15.7-15.85(1) 
boston, Mass, .. = 15.242) 16.442) 10.951) 
Portiand, Me, wes cove 17.541) 
PO... BM 2000s 1s.1¢1) 16.6(1) esee 
Baltimore, Md Is.1¢2) 16.612) 15.85(1) 
Norfolk, Va. 18.1(2) 16.6(2) 15.85(1) ‘ 
‘harleston, S. C. oe lsi2) 16.5(2) 15.75(1) oes 
New Orleans I 18.7561 17(2) 15.5(2) 14.75(1) 10.45(1) 
Baton Rouge) 
istor Tex IS.75¢2 17(3) 15.5(3) 14.75(2) 601) 
Tanker Market Report 
Supplied by Dietze Inc., New York, N, Y., oil & ship brokers & tank steamer chartering 
agents Wherever reference is made to USMC, it is to be considered the USMC rate in effect June 
8U, 1948 for vessels over 14,000 TDW. The rates shown under the headings *‘Last Paid’’ & ‘‘Own- 
ers Ask’’ refer to vessels over 14,000 TDW. All rates shown are on basis of tons of 2240 pounds 
& in dollars per ton Approximate rates in cents per bbl. may be determined by dividing per-ton 
ite by following conversion factors: gasoline, 8.7; kerosine, 7.9; No. 2 fuel, 7.5; 30 gravity crude, 
1.3; No. 5 fuel, 6.9; bunker ‘‘*C’’, 6.5 
LAST PAID OWNERS ASK 
New York (Clean) $ 2.07 $ 2.00 
(Dirty) 1.71 1.78 
I U.K. Continer 1.91 1.26/4 
Tar L U_K. ¢ tiner 7.0 7.09/7.6 
Tar . North Hatteras o5 S96 /8. St 
UNITED STATES FLAG CHARTERS 
VESSEL TDW CARGO TRADE RATE LIFTING 
L\NDREW A. HUMPHREYS 4 500 Road Tar USNH/1/2 ports I Atl $4.30 June 
WILLIAM E PENI ILETON 15,500 Dirty Basis Ras Tanura/Fr. Atl 7.63 Early June 
sALTIMORE TRADER 15,500 Dirty USGulf/USNH 1.78 Mid May 
PAN VIRGINIA 15,500 Dirty USGulf/ Portland 2.2% End May 
If Montreal extra ins ,/C Charterer) Montreal ) 
TALON 1500 Dirty Tampico/ Houstor S4 Early May 
(Tw yyages yption third) 
CARRABULLE 4 500 Dirty USGulf/USNH 1.71 Early May 
ot fy te \. HUMPHREYS 4,500 Dirty Port Arthur/Tampa 1.01 Mid May 
CATAH( L \ 9,500 Dirty USGulf/Jacksonville 1.60 End Ma\ 
ag tary ty LE 4500 Dirty USGulf icksonville 1.60 Early June 
HARVEY Ww WILEY 9,500 Molasses Puerto Rico/USNH R.0O.404 less 30 Early June 
W. E. DOWNING 15.500 Dirty USGulf/USNH 1.78 End May 
ROCK LANDING 15,500 Dirty USGulf/USNH 1.71 Mid May 
FOREIGN FLAG CHARTERS 
SAN DIEGO 13,000 Dirty NW I/ Trieste $6.12 June 
SEABIRD 14,000 Dirty sasis Ras Tanura/Bari, or 6.05 M 
Leghorn 6.2 
ELIA B 15,000 Dirty Basis Ras Tanura/ Bari 5.81 May 
LODATA TRIPCOVICH 15,000 Dirty 3asis NWI1/Trieste 6.2 May/June 
F< wed by Basis Ras Tanura/Trieste 6.60 
J 11,500 Clear NW1I/Oslo-Bergen Range Kr. 3 May/June 
} 15,500 Dirty sasis Ras Tanura/Fr Atl. $7.09 June 
( 14.000 Dirty Basis Ras Tanura/Fr. Atl 7.09 June 
rate « 1 1 only t has been assumed that New York is the port f dis 
é range USNI ippears 


Naphthas and Solvents 


Prices in Effect May 9 
(FOB Group 3) 
Stoddard Solv 2)10.375—-11.375(1) 
Cleaners npth £)10.875-11.875(1) 
V.M.&P, npth 1)10.875—11.87541) 
Mineral Spirits (4)9.875-10.875(1) 
Rubber solv 1)10.375-11.375(1) 
Lacquer dil (2)11.125-12.375(1) 
Benzoil dil 2.125(5 
WESTERN PENNA. 
Other Districts: 
Untreated Npth 12.75(1) 
Stoddard Solv (2)12.25—-13(1) 


OH10—Quotations of 8.O. Ohio for delivery to 


Ohio points: 
VM&P Naphtha, 
VM&P Naphtha, Mineral Spirits & 


Stoddard 


Solvent 16 


Rubber solvent 15.5 
KE, TEXAS (Truck Trnspt.) 
Stoddard Solv, 11.25(1) 
KANSAS (For Kan, Dest’n. only) 
Stoddard Solv 12.375(¢1) 
ATLANTIC COAST 
V.M.&P, Mineral 
Naphtha Spirits 
New York 
Harbor ...... 15(4) 14(5) 
Philadelphia 15(4) 14(5) 
Baltimore ..... TTT 13 .5(4) 
3oston 15.5(4) 14.515) 
ovidence ° 14 


Mid-Continent Lubes At Gulf 


(In packages, FAS New Orleans bulk, 
FOB terminals) 
Prices in Effect May 9 
Bright Stock Steel Drums Bulk 
D color, Vis. at 216° 
150 vis., 0-10 p.p.(1)32.5-36.5(1) (1)20-26.8(1) 


Neutral Oil Col, 


200 vis. 3. 17.8(1) 


Pacific Coast 


Prices in Effect May 9 


(In Ships’ Bunkers, Diesel Fuel Bunker © Fuel 








or Deep Tank Lots) (P.S. 200) (P.S. 400) 
San Pedro, 
Ca 4 $1.7 1 (1) 
San I ir , t 1 ] > a. UA 1 J 
-ortland, Ore (4 2.05-2 (1) 
Se le, Wash 4 2.05-—2.25(1) 
Mexican Bunker Prices 
Prices in Effect May 9 
Mexican Gulf Ports 
U.S. Dollars per Bbl. 
Bunker C Diesel 
(Ships’ (Ships’ 
Bunkers) Bunkers) 
Tamy $1.4 $3.75 
Veracruz $1.4 
Minatitlar $1.4 75 
Pacific Coast 
GURFMIAS ccccccccccecs $3.16 $3.95 
Manzanillo ..csseesces 3.16 3.66 
Salina® CruZ ..cseusees 3.16 3.50 





25-50 ib. Grease Pails 
Ne also specialize in drums 
nade to Federal Spec. R. D.— 

729-A 
‘he Cleveland Steel Barrel Co. 
?612 Meech Ave., Cleveland 5, Ohio 








LEAMAN TRANSPORTATION 


Reliable Tank Truck Service in Pa., 
N.Y., NJ., Md., D.C., Del., Ohio, 
Va., W.Va., Conn., Mass., Vt. 


DOWNINGTOWN, PA. 


Phone 600 











NATIONAL STEEL DRUM CO. 


Specialists in Supplying 
Reconditioned Prime Head Fillers 
Tri-Sure or Rieke Closures 
An inquiry will save you money on 
Export or Domestic shipments. 
Philadelphia 34, Pa CUM 8-2322 








11, 1949 
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Commercial or consumer tank car, tank wagon, dealer and service 
station prices for gasoline do not include tazes; they do, however, in- 


Tank Wagon Prices 


clude inspection fees as shown in next column. Gasoline taxes, shown in 


separate column, include 1.5c federal, and state tazes; also city and 
county taxes as indicated in footnotes. Kerosine tank wagon prices also 
do not include taxes; kerosine taxes where levied are indicated in foot- 
Dealer discounts are shown in footnotes. 

marketing 
but subject to later correction. 


notes. 
May 9, 1949, as posted by principal 
headquarters offices, 


Atlantic White Flash 
(Regular Grade) 


ATLANTIC 


REFINING Gaso- Gaso- Kero- 
line line sine 
T.W. Taxes T.W. 
Philadelphia, Pa. ...... 14.2 5.5 ee 
Pittsburgh gh rio ai 15.1 2.0 13.5 
Allentown seokuee 14.5 ».o 13.3 
Erie TeTrere es oneces 15.1 ».o0 13.5 
Scranton 15.1 2.5 13.6 
Altoona . 15.1 D.o. 13.8 
EMporiuM ....ccccceses 15.1 2.0 13.5 
Indiana _ eneeae 15.1 2.5 13.5 
UMIONIOWN § ccccccccscs 15.1 0.0. 13.8 
Harrisburg 14.8 2.0 13.3 
PORES sc cocccccese 15.1 2.3. 13.6 
Dover, Del 13.5 2.09 13.0 
Wilmington 13.8 5.5 12.7 
Boston, Mass 14.1 4.5 pene 
Springfield ...... 14.8 4.5 
Worcester 14.3 4.5 
Fall River wen 14.1 4.5 
Hartford, Conn. 14.4 5.5 
New Haven 14.3 5.5 
Providence, R. I 14.1 5.5 
Atlantic City, N. J 13.7 4.5 12.5 
Camden err 13.7 1.5 12.5 
Trenton . 13.7 1.5 12.3 
3altimore, Md. 13.6 6.5 12.3 
Hagerstown 14.4 6.5 13.1 
tichmond, Va 13.8 7.5 12.9 
Wilmington, N. C 14.1 7.5 12.6 
3runswick, Ga 15.6 7.5 esee 
Jacksonville, Fla 14.9 S.5 
Mineral Spirits V.M.&P. 
T.W. T.W. 
Philadelphia, Pa. .. 15.00 16.5 
Pittsburgh, Pa. .... 17.5 18.5 
Fuel Oils—T.W. 
1 2 5 6 
Phila., Pa. .... 12.7 10.4 7.05 ». 2° 
Pittsburgh 12.4 
Allentown . 13.3 11.0 
Wilmington, Del, 12.7 10.4 
Dover . ° 10.7 
Springfield, Mass ; 11.6 
Worcester 11.6 
Hartford Conn o« 11.0 
Taxes: 


Brunswick, Ga., Kerosine price does not in- 
clude ic state tax. 


Notes: 

Kerosine—Thru Penna, & Del., add 2c per 
gal. for t.w. deliveries of less than 25 gals. 
at one time, 


Tank Wagon prices are to Dealers & Con- 
sumers, 


Mineral Spirits prices also apply to Stoddard 
Solvent. 


(N. B. Prices are Continental's 
‘*normal’’ prices. Current sell- 
ing prices may be lower than 
‘‘normal’’ because of local com- 
petition.) 


CONT’L 
OlL 


Conoco Demand 


N-tane (3rd Gaso- Kero- 


(regular) Grade) line sine 
Tank Wagon Taxes T.W. 
Denver, Colo. ... 14.8 13.8 7.5 16.1 
Grand Junc, .... 17.2 16.2 7.5 17.5 
PUGS ccccccece 15.8 14.8 7.5 15.6 
Casper, Wyo. ... 15.7 14.7 6.5 14.9 
Cheyenne ...... 15.8 14.8 6.5 16.4 
Billings, Mont. . 17.0 16.0 6.5 16.2 
MURES ccc ccccece 18.0 17.0 6.5 17.9 
Great Falls 17.0 16.0 6.5 17.9 
BEGROMR ccccccece 17.5 16.5 6.5 17.9 
Salt Lake, U. .. 16.4 15.4 5.5 16.5 
Twin Fills, Ida. 19.2 18.2 7.5 19.3 
Albuquer., N. M. 15.6 14.6 7.0 15.0 
rere 14.8 13.8 7.0 14.3 
Santa Fe ...... 15.9 14.9 7.5 15.3 
Muskogee, Okla. 14.0 13.0 7.0 2.9 
Okiahoma City . 14.0 13.0 7.0 12.9 
BURR ccvccceces 14.0 13.0 7.0 12.9 
Taxes: 
Gasoline tax column includes these city 


taxes: Albuquerque & Roswell, 0.5c; Santa Fe, 
lc; Cheyenne, 1c; Casper, Ic. 
Notes: 


T.W. prices are to consumers & dealers. 





These prices in effect 


and Wisc. 3/100c. 


companiies at their 
HUMBLE Humble 
(Regular) Gaso- 

OIL Tank Re- line 

Wagon tail Taxes 
Dallas, Tex. ..... 13.0 18.0 5.5 
Bt. Worth .ccccee 13.0 18.0 5.5 
Raa 13.0 18.0 5.5 
San Antonio ..... 13.0 18.0 5.5 

Kerosine 

Tank Wagon Retail 
Deities, TOR. «asec 12.5 17.0 
tt ME *¢enkeus 12.5 17.0 
rrr 2.5 17.0 
San Antonio ..... 12.5 17.0 
Notes: 


T.W. prices are to all classes of dealers and 
consumers. 


Esso Gasoline 
(Regular Grade) 


IMPERIAL 


OIL Kero- 
Gasoline Gasoline sine 
T.W. Taxes T.W. 
Hamilton, Ont. .... 21.0 11.0 23.0 
BOCOMRO cecccve socee Baee 11.0 23.0 
Brandon, Man. .... 27.2 9.0 29.2 
Winnipeg ...... - 25.4 9.0 27.4 
Regina, Sask, ..... 24.5 10.0 26.5 
BASRSLCON .sccccec 26 5 10.0 28.5 
Edmonton, Alta - 20.7 9.0 m 
CE seesscuse ooo meet 9.0 22.7 
Vancouver, B. C... 19.5 10.0 24.0 
Montreal, Que. .... 21.0 11.0 23.0 
St. John, N. B. .... 18.5 13.0 22.0 
Halifax, N, S. .... 18.5 13.0 22.0 
Taxes: 
Gasoline taxes are provincia] taxes. 
Notes: : 
Prices are per imperial gal. which is 1.2 


U. S. gals. T.W. prices are to divided & un- 
divided dealers. 


Fire-Chief Gasoline 


TEXAS 


(Regular Grade) Kerosine 
co. Dealer Gasoline Dealer 
Ww. Taxes T.W 
Dallas, Tex, .... 13.0 5.5 2.50 
Fort Worth .... 13.0 5.5 12.50 
Wichita Falls .. 13.0 5.5 2.50 
Amarillo ....... 13.0 5.5 12.50 
BEE ceccecocee 13.0 5.5 12.50 
Be WOO cicecese 15.0 5.5 13.85 
San Angelo 13.0 5.5 12.50 
WD n00 scenes 13.0 5.5 12.50 
in  éxsekeee « 13.0 5.5 12.50 
PIONGIOM ccccccece 13.0 5.5 12.50 
San Antonio ... 13.0 5.5 12.50 
Port Arthur .... 13.0 5.5 12.50 


Notes: 


Dealer t.w. prices apply also to all classes 
of consumers with minimum delivery of 50 gals 


CHEVRON 
(Reg- Av. 


CALIFORNIA 


Gaso- Kero- 


STANDARD ular) 80 .line_— sine 

Za. 2. Tames T.F. 
San Fran., Cal. .. 14.1 17.6 6.0 15.6 
Los Angeles > wees 17.1 6.0 15.1 
PEOGRMO ccccccecces 15.4 18.9 6.0 16.9 
Phvenix, Ariz. ... 16.9 20.4 6.5 18.4 
Reno, Nev. ....+- 16.8 20.3 7.0 18.3 
Portland, Ore, .... 14.7 13.3 6.5 17.7 
Seattle, Wash. ... 14.7 18.2 8.0 aaet 
SPOKANE « ccccccces 17.6 21.1 8.0 21.6 
TRCOUER cocsscccee 3404 18.2 8.0 ieee 
3oise, Idaho ..... 19.3 22.8 7.5 22.6 
Salt Lake, U. .... 16.4 19.4 5.5 16.5 
Honolulu, T. H. . 15.1 18.6 7.5 16.6 
Fairbanks, Alaska. 26.4 29.9 3.5 33.9 
JUMEBU  ccccccecce 16.1 19.6 3.5 19.1 
Taxes: 


Boise 7.5c tax applies to motor fuel only; 
avgas taxes are 1.5c federal, 2.5c state. Reno 
7e tax includes 1.5c county tax. Honolulu 7.5c 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Honolulu TT 


prices also do not include Hawaiian gross in- 











Inspection fees per gal., included in both gasoline and kerosine prices 
unless otherwise specified, are as follows: 


Ala. 1/40c on gasoline; Ark. 1/20c; Fla. 1/8c; Ill. 3/100c; Ind. 2/25c 
Kans. 1/50c; La. 1/32c; Minn. 5/200c; Neb. 2/100c; Nev. 1/20c; N. C 
1/4c:; N. D. 1/20c; Okla. 2/25c; 8S. 


C. 1/8c; S. D. 1/40c; Tenn. 2/5c 


Kerosine inspection fees only: Ala. 1/2c; Iowa 1/50c; Mich. 1/5c. 


California Standard (Cont.) 


come tax of 1% 
sumers. 


to resellers, 2.5% to con- 


Prices for Chevron Supreme (Premium) ar 
2c higher than Cnevron (regular), except Uta 
which is 1.5c higher than Chevron (regular 
Prices for Chevron Aviation 91 are 2c above 
Chevron Aviation 80; for Chevron Aviation 10 
5c above Chevron Aviation 80; for Chevron A 
iation 115, Se above Chevron Aviation SO 


Esso Gasoline 


ESSO 


(Regular Grade) Kero- 
STANDARD Gasoline Gasoline sine 
T.W. Taxes rf A 
Atlantic City, N. J. .. 13.7 4.5 12.3 
Newark ce.ccccccccce 13.7 4.5 12.3 
Zaltimore, Md, ...... 13.6 6.5 12.3 
Cumberland ......«.+- 14.8 6.5 13.6 
Washington, D. C. .. 14.0 5.5 12.7 
Dewmville, VO. ceccccese WMS 7.5 13.6 
Petersburg ....-sse«. 14.1 7.5 13.2 
Norfolk .cccccccccecs 13.4 7.5 12.6 
Richmond .ccccscccese 13.8 7.5 12.9 
MOOMEMD cccccsecccss 354 7.5 14.5 
Charleston, W. Va. .. 15.4 6.5 15.2 
Fairmont 2sean “ae 6.5 15.5 
Parkersburg .......-. 15.3 6.5 13.8 
Wheeling ......e+e--. 15.0 6.5 16.4 
Charlotte, N. C. ..... 15.0 7.5 13.3 
BEIGMOEF ccccccccccece 15.2 7.5 13.5 
Mt. AIF cccscccscesee H.S 7.5 13.8 
DE -se0sdsseassees 15.2 7.5 14.0 
GOMES cccccsecceses 1.8 7.5 3.0 
Charleston, 8. C. ..-. 13.9 7.5 
Columbia ...... ° 15.3 7.5 
Spartanburg ......... 14.5 7.5 seed 
New Orleans, La. .... 13.8 10.5 12.1 
Baton Rouge ......-- 13.5 10.5 11.7 
Alexandria .....0ee... 14.8 10.5 13.2 
Lake Charles ........ 13.6 10.5 12.5 
Shreveport .eccccccee 15.0 10.5 12.2 
New Iberia ....c.ece-% 13.8 10.5 12.1 
Knoxville, Tenn, ..... 14.8 8.5 13.0 
DES ccccosvansves BEF 8.5 12.9 
CHOSIGMOOSR. ccscence MF 8.5 13.0 
PORERGES cccssccccces Mis 8.5 13.5 
Little Rock, Ark. 15.1 8.0 14.3 


Mineral Spirits V.M.&P. 


T.W. T.W. 
Newark, N. J. ..... 15.0 16.5 
Baltimore, Md. ..... 17.5 o00e 
Washington, D. C... 17.5 


Fuel Oil—T.W. 


No.1 No.2 No.5 No.6 
Atlantic City, N.J. 12.3 10.8 . . 
Newark ° » 12.3 10.4 $3.578 $2.676 
saltimore, Md. .. 12.3 10.7 3.70 2.716 
Washirgton, D. C. 12.7 11.1 80 2.816 


Norfolk, Va 12.6 10.3 


Petersburg - 13.2 10.9 
Richmond .. owe ae 11.0 
Charlotte, N. C 13.3 11.7 
Perr rs 13.5 12.0 
Raleigh Sosse See 12.6 
Charleston, S. C.. .... 11.1 
Columbia . 12.2 
Spartanburg 11.6 


Taxes: Louisiana kerosine prices do not in- 
clude lc state tax. 


Naphtha—Newark t.w. prices are for de 
liveries of 200 gals. or more; less than 200 
gals., 0.5c over posted t.w. prices; steel barrel 

over posted t.w. prices. Ba'tl- 
more & Washington prices are for t.w, de 
liveries of 25-99 gals., no discounts, 


deliveries, 6c 


Notes: 


tA 


Gasoline prices are to consumers & 


dealers. 
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Mobilgas Aircraft 


Tank Wagon Prices (Continued) 


Oil Price Section 





3/ 
, Grade Grade Grade Meobilgas Mobilfuel MOBILHEAT No. 5 Ne. 6 
Gasoline 30 91 100 (Regular Grade) Mobil Kerosine Diesel (Ne, 2 Fuel) Fuel Fue 
, — Taxes T.W. TW. T.W. T.C, T.W. . Yard T.W. T.C. T.W. T.C. Yard T.W. T.W. T.W. 
New York City: 
Manh, ...... ae ” 14.1 +s 12.8 12.2 ip ee te $e 
Bronx 5.3 : Pail ; 14.1 . 1.5 12.8 12.2 10.6 s.6 5.0 
<ings 5.5 ; fe ats 14.1 +4 9.5 12.8 12.2 7.6 wan 10.0 5.6 ».U 
Queens 5.5 ‘a sacs .* 14.4 ; 12.8 12.2 10.5 5.6 9.9 
Kichmond 5 5 % 19 ape rite 14.2 9.3 9.9 13.2 12.2 $7.5 7.5 10.5 SS 
bany, N. Y 5.5 21.3 22.3 24.5 2.8 13.8 Y.o 9.7 12.8 8.5 11.2 s.0 8.2 10.7 $.48 6.07 
Binghamton 5.5 ats : oak 14.4 15.5 11.3 11.5 14.4 , 12.6 9.6 9.5 12.1 
Buffalo 5.5 20.5 21.5 24.2 3.8 14.8 11.2 11.4 14.5 10.1 13.0 ».6 9.5 12.5 2 
Jamestown 5.5 21.8 ae 14.3 15.4 11.5 ° 15.0 13.4 10.5 13.4 
Mt. Vernon 5.5 pean x 14.3 ate 9.8 13.0 12.2 a 1.9 10.5 5.5 
Plattsburg 5.5 ve ; nase 15.3 10.6 10.6 69.0 $9.2 §$11.7 
Rochester 5.5 20.4 1. 2 14.1 15.2 10.9 11.1 14.2 12.5 9.4 9.6 12.0 
Syracuse ........ 5.5 22.0 23.0 25 .{ ‘ 0.6 0.8 3.¥ 4 2 9.0 9.2 11.6 
Bridgeport, Conn... 5.5 aN - aps aaen ott 4 *” 5 . 5 spot 7.6 7.6 10 
Danbury eae 5.5 : ‘ : eri 14.5 a 11.5 ; 8.7 11.0 
Hartford .. 5.5 “a3 gan 13.1 14.4 10.1 10.1 8.9 11.6 §§5.3 $8.3 §$11.0 
New Haven 5.5 20.3 Bree 13.0 14.3 9.4 9.4 8.2 *10.9 8.2 $.2 10.9 
Bangor, Me. 7.5 24.8 a 13.4 14.8 10.3 14.3 9.6 12.7 $8.7 $11.5 
P rtland cial ab aie 7.5 22.4 23.4 ae 12°9 14.1 96 13.4 a4 11.3 er) 11.0 
Boston, Mass. 4.5 19.0 20.0 22.0 12.9 14.1 9.6 13.7 i 11.5 5.0 11.1 
Concord, N, H. 5.5 : rie a age 15.1 11.7 i2.2 9.6 11.7 
ee 5.5 ee peal 16.4 12.4 15.7 13.5 10.7 13.0 
Manchester ..... 5.5 aren Re set 14.6 11.2 14.6 12.3 9.5 11.8 
Providence, R. ie 5.5 18.9 19.9 21.9 12.9 14.1 9.6 10.2 13.5 8.4 11.3 5.0 S.4 11.2 
Burlington, Vt. .. 6.0 ? a 13.9 14.9 10.5 10.5 10.0 12.8 9.0 $89.0 §§11.6 
Rutland eee 6.0 ; hes 15.5 10.8 13.2 §§9.7 §§12.1 
a iy mag Buffalo N. Y¥. City Rochester Syracuse Boston Hartford Providence 
Mineral Spirits ......cscccccsees cccccces , 16.5 15.0 18.0 19.0 16.0 17.5 16.5 
Ps DE disks bb dbneebeaeseeonns 18.5 16.5 19.5 25.5 17.5 19.0 18.5 
Taxes: N.Y.C, prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 
Discounts: Diesel—0.5c per gal for single delivery of 800 gals. or more 
erosine—Mt. Vernon, t.w. less 0.3c for Geltveries of 300 gals. or more, 
Notes: Gasoline T. W. prices are to Consumers & Dealers. 
Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c ; 
y : .c. prices are delivered prices; all other t.c. prices are FOB bulk terminals. 
No. 5 fuel prices at Boston & Providence are for 15-60 p.t. oil; at other points, for 0-10 p.t. oll 
ae Effective April 21; §§ Effective April 22; Effective April 23 Effective April 25 Effective April 27; Effective April 25 Effective 
\p 29 Effective May 2 Effective May 4 
OHIO 
STANDARD Aviation Gasoline-Cons. T.W. Sohio X-70 Gasoline 
Svhio Esso ( Kegular-Grade) Naphthas & Solvents—Cons. T.W. 
Avia. Avia. Esso Esso Con- Re- sS.R, D.C. V.M.&P sohio 
Gasoline 62 380 Avia. Avia. sumer sell- sol- Naph- Naph- Varno- Sol- °Kerosine oNo. 1 °oNo. 3 
Taxes Clear Clear 91 100 T.W. ers 8.8. vent tha tha lene vent T.W. Sohio-Heat Sohio-Heat 
Akron .... 5.5 20.0 22.0 23.0 26.0 18.5 15.0 20.0 20.5 20.5 20.5 20.5 13.5 13.5 2.70 
Canton ... 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19:0 20.0 20.5 20.5 20.5 20.9 13.5 13.0 2.70 
Cincinnati . 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 “0.0 20.5 20.5 20.5 13.5 13.5 2.70 
te oo 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.9 20.5 20.9 20.5 13.5 13.9 12.70 
a - 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 13.5 13.5 2.70 
ayton ... 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 13.5 13.5 2.70 
ee sesee 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 13.5 13.5 12.70 
ansfield . 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 13.5 13.5 12.70 
— coe 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 13.5 13.5 12.70 
<1 pg 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 13.5 13.9 2.70 
Yo edo .... 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 13.5 13.5 12.30 
punomewn 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 13.5 13.5 2.70 
ng 23 , 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 13.5 13.5 12.70 
: % * , hangar operators can 
Exemption Form A-10 to supplier. P purchase aviation gasoline less 4c per gal. State Road Tax by supporting purchase with State Tax 


Discounts: Esso Aviation—on contract to hangar oper: 
Fuel Oils—Prices shown are for t.w. & @ram yg 


5000 or more gals., 1.5c. 


Effective May 9. 


INDIANA 


t Lucas County: less than 50 Is., tank wagon price, 50 to 249 s., 0.50c; 250 to 499 gals., 
Notes: Renown (third-grade) gasoline prices are same as 70 unless Otherwise noted. 1 5 


Blue Crown (3rd Grade) 


Red Crown (Reg. Grade) 


STANDARD Red Red Blue 
Cr’n, Cr’n, Cr’n, Gaso- Kero- 
Cons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W. 
go, Ill 7.9 15.9 4.5 15.6 
ir 17.6 °15.4 t.5 15.3 
ol éoowtkenane ae Ge . 4.5 15.6 
re see eeenes 17.7 16.2 15.7 4.5 15.4 
uy lie, Ind.. 17.8 16.3 ea a Je 
ipolis sace See 16.5 esee 5.5 5.7 
> Bend .. Sa. Bas exon Bee Been 
€ t, Mich, BB.3 20.6 ccce €.8 B09 
ata Rapids 16.9 15.4 .... 4.5 14.9 
SINGH cescess DS UA 1600 45 09 
ure Say, Wisc. 18.3 16.8 -- 5.5 16.0 
” MOG scese 18.1 16.6 16.1 5.5 15.8 
La sse . 18.0 16.5 co Se Beet 
“A Minn 18.1 16.6 +s Be BS 
ant St. Paul 17.9 16.4 . 5.5 15.6 
x t eee - 17.9 16.4 15.9 5.5 15.6 
e nee; 36... 37.8 28.8 38.2 8.5 3.4 
>. 7 17.7 16.2 15.7 8.5 15.4 
S s Me >; ee ae FS 4.5 14.9 
City 15.4 13.9 14.4 9.0 14.1 
4 ’ seph .. - 16.4 14.9 4.5 14.1 
A, N. D. - 18.9 17.4 16.9 5.5 16.6 
rl S. D. ... 18.4 16.9 16.4 5.5 16.1 
’ Kans. . 14.9 14.1 13.6 5.5 13.3 
Nebr. 17.2 165.7 6.5 14 
Stanavo Aviation Number 80 
Cons. T.W. Taxes 
et Mich, ececece 22.6 4.5 
mee. BO, saseces 21.9 5.5 
Hur * ee 21.4 5.5 
indir :apolis, Ind. 21.0 5.5 
Kan is City, Mo. ... 19.4 5.0 








11, 1949 


(Cont'd in next column 


eliveries of 50 gals. or more; prices for 


Oleum V.M.&P. Stani- 
Spirits Naphtha sol Taxes 


(Prices are base prices before discounts) 
19.7 0 20. , 


Chicago ...... .% 2 4.5 
Detroit ..... - 21.4 22.4 21.9 4.5 
K. C., Me. c- 18.2 19. 18.7 1.5 
St. Louis .... 19.0 20.0 19.5 1.5 
Milwaukee .. 19.9 20.9 20.4 5.5 
Minneap’ ls. 19.7 20.7 20.2 1.5 
Fuel Oils T. W. 
Chicago 
Standard Stanolex 
Heater Oil Furnace Oil 
1-99 gals. ..ccccccse 15.1 14.1 
100-149 gals. ....... 14.1 13.1 
150 gals. & over 13.6 ees 
150-399 gals. ....... sane 13.1 
400 gals. & over 12.6 
Stanolex Stanolex 
Fuel A Fuel C 
1-749 gals ‘ 9.4 8.25 
750 ez & t 8.65 7 
Stanolex Furnace Oil 
100 gals. 
1-99 gals. & over 
Indianapolis 14.3 13.3 
Detroit San eceees 14.0 13.0 
Milwaukee ..... eees 14.3 13.3 
Minneapolis .....+.++. 3.5 12.4 
St. Louis ..ccccccess 13.3 12.3 
Kansas City ....++e-6 12.6 11.6 


axes: 

Gasoline tax column includes these city 
taxes: Kansas City, 1.5c; St. Joseph, & St. 
Louis, 1c. Naphtha tax column includes 1.5c 
federal & state taxes, Iowa kerosine prices do 
not include 4c state tax. State sales, occupa- 
tion, consumer & use taxes to be added where 
applicable 


Effective May 3 





A deliveries of less than 50 gals. are 0.5¢ higher. 
Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5c; 1000 to 2499 


gals., 0.75c; 2500 to 4999 gals., 1c; 
ic; 500 gals. or over 1.5c. 


S.S. prices are at company-operated stations. 


STANDARD ( pew Gaso- Kero- 

Net line sine 
KENTUCKY Dealer Taxes T.W. 
Covington, Ky 13.8 8.5 14.8 
Lexington 16.3 8.5 14.5 
Louisville 15.5 8.5 13.8 
Paducah ‘ie 15.4 8.5 13.5 
Jackson, Miss 15.4 7.5 13.4 
Vicksburg 7 14.9 7.5 12.9 
3irmingham, Ala. 15.4 8.5 13.7 
Mobile 14.9 9.5 13.4 
Montgomery 15.5 9.5 13.8 
Atlanta, Ga : 15.6 7.5 13.5 
AUBUSTA .ccccccccces 16.1 7.5 14.2 
Macon 15.6 7.5 13.6 
Savannah 14.9 7.5 13.2 
Jacksonville, Fla 14.9 8.5 13.2 
Miami 15.2 8.5 13.5 
Pensacola 14.9 9.5 13.1 
Tampa 14.9 8.5 13.2 
Taxes: 


Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, lic 
county; Montgomery, 1c city & 1c county; Pen- 


sacola, ic city. Other taxes not included in 
prices: Georgia, kerosjne, 1¢; Montgomery, 
kerosine 1c; Mississippi, kerosine 0.5c 

Notes: 


Consumer t.w. prices are same as net dealer 
vrices. 
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(American Petroleum Institute figures in 
thousands of barrels of 42 gallons each. 
Figures include reported totals plus esti- 
v 





REFINERY OPERATIONS 


Gasoline 





Statistics 


ite of wumreported amounts and are . Nang nnng hg ag = Y 
: watees on @ Batean of Mines 6 Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel Ol) 
asis.) Daily Average % Operated Natural Blended Production Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Apr. 30 Apr. 23 Apr. 30 Apr. 23 Apr. 30 Apr. 23 Apr. 30 Apr. 23 Apr. 30 Apr. 23 
Ot Se Bah ae ake bb bask be ecenaneeane 773 730 82.3 17.7 2.27 2128 191 287 1,372 1,036 
i ok en tk eee S6 G8 72.9 83.1 272 268 57 50 76 87 
RO BOP, ED 06.0006 05 secceveese 73 70 97.3 93 255 231 38 39 is 52 
SS) YY ae 929 916 86.0 84.8 3,284 3,398 356 392 901 965 
EE ee ee 391 398 78.2 79.6 1.504 1.515 150 130 511 528 
Soe hs db as cower ew bubs aden wae 213 211 72.0 71.3 954 883 74 79 14 133 
Texas Gulf Coast .. 1,252 1,215 80.3 77.9 4.422 4.294 509 466 1,592 1,558 
Louisiana Gulf Coast 404 160 88.2 100.4 1.654 1.596 2n4 325 667 703 
N La. & Arkansas Ton Tr ePTeTE TT ere S2 64 85.4 66.7 197 188 39 42 108 2 
Rocky Mt. New Mexico (Dist. 3) ...... 14 12 93.3 80.0 52 52 12 2 
Other Rocky Mt. (Dist. 4) a66neoue 142 145 72.7 73.2 105 404 27 35 170 190 
EE . Wetvedeus oe nd4de00606 000% ae 914 S69 86.9 82.6 2,699 2,638 112 70 1,079 771 
Totes GU. Bee, OF BE. BBs cco ccceceses *5,273 5,188 82.6 81.2 17,969 17,595 1,837 1,915 6,681 6,087 
U. S.—-B. of M. Basis, E. of Calif, ...... 4,359 4,319 81.7 81.0 15,270 14,957 1,725 1,845 », 602 », 316 
I il E. of Calif May 1, 1948 ae uein 4,725 98.5 14,429 2,159 6,122 
(*) Includes 424,000 barrels of foreign crude runs 
Per Cent 
Kesidual Total Total Stocks Total Stocks Stocks of Daily 
Fuel Oi) Stocks Gas Oil and Residual Finished and Un- Refining Ca- 
Production Kerosine Distillates Fuel Oil finished Gasoline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Apr. 30 Apr. 23 Apr. 30 Apr. 23 Apr. 30 Apr. 23 Apr. 30 Apr. 23 Apr. 30 Apr. 23 Apr. 30 
East Coast denesens ue 1,221 1,340 8,137 7,930 17,318 17,129 10,392 10,351 27,720 26,867 100.0 
Appalachian (Dist. 1) .... 72 77 356 386 591 632 448 449 2,736 2,823 90.4 
Appalachian (Dist. 2) ......... 107 122 24 129 218 229 279 282 1,204 1,257 97.3 
lg Big Me seve cees 1,078 1,050 2,697 2,636 7,579 7,314 1,981 4.866 28,381 2S 32% 90.8 
Okla., Kans., Mo. oe Kebdve Views aed 142 441 1,012 S49 3,135 3,094 2,132 2,157 13,005 13,135 81.6 
fl Sere 334 329 143 115 65s 649 960 995 1,896 5.074 82.4 
eee 1,530 1,510 2,776 2,732 8,686 8.645 8,028 8,402 18.416 18,502 97.1 
Louisiana Gulf Coast 339 404 2,162 2,810 2,984 2,143 2,077 6,130 6,101 98.1 
No. La. & Arkansas ........... 109 91 388 897 908 169 175 2,397 2,389 72.9 
Rocky Mt. New Mexico (Dist. 3) 27 28 25 36 37 35 36 &3 RO 25.1 
Other Rocky Mt. (Dist. 4) ....... 238 262 12% 1,134 1,128 915 857 3,636 733 86.9 
oo. er eee ease athena ee 2,688 2,592 SO 6,867 6.594 29,692 29,560 16,183 16,455 90.9 
Total U. G.n--we. OF BE; TASB. 2000 ccccccces 8,185 8,246 8,361 49,959 19,64: 60,174 60,207 7124,787 124,749 2.7 
U., S.—B. of M. Basis, E. of Calif. »,497 », 654 7,781 413,092 12,749 30,482 30,647 108,604 108,294 
tal E. of Calif., May 1, 1948... 7,062 25,192 21,539 93,477 
Unfinished gasoline stocks included are: ¢t 8,109,000 barrels 


U. S. Crude Oil Production 


(American Petroleum Institute figures) 


WEEK ENDED 
April 30) April 23 
















Barrels Barrels 
(Daily Average) 
York-Penna 15,000 44,550 
} rida 1,500 1.400 
Virginia . 7,700 7,600 
ia 50 50 
Southeast 5,650 5.400 
Other 3,700 3,450 
na 23,700 22,750 
S mon 176.800 176,000 
tucky ‘ ‘ 23,050 23,400 
ae 66 44,850 15,050 
raska 300 300 
is 286.700 296,600 
yma $24,900 408, S00 
rict 1 25.200 25,200 
a ee 120,950 120,950 
et .3 363,100 363,100 
ct 4 185,250 185,250 
cet 3 . 3 35,550 
Texas 25: 253,600 
er District ¢ 84,550 $4,550 
rict 7-B 5S, 600 58,600 
ct 7-C $2,550 42,550 
ct 8 535,750 535,750 
ct gq ‘ 118.500 118,500 
ct 10 S7.700 87,700 
Texas 1,911,300 1,911,300 
Louisiana 117,950 117,100 
Louisiana s77,000 377,000 
Louisiana ... $94,950 494,100 
sas $1,550 S1.300 
ppi 105,900 108.250 
me ffs . 1,150 1,200 
Mexico—Southeast 130.000 130,000 
Mexico—Other 400 350 
ng 116,250 119,850 
i 24.400 24,150 
67,400 67,450 
pee 300 4150 
nia ae 944,500 942.200 
. B » 41,922,050 4,915,950 
Grade crude incl 58,400 57,600 
ed daily production in barrels of lease 
te mixed with crude and moved 
pe lines (not included in above crude 
m tabulation) week ended April 30 
4,850 Texas Gulf 18,000 
lisiana 3,500 Wyoming 1,000 
na Gulf 12,200 California 3,550 
. ppi 7 2.400 
ex Inland. 12,000 Total U. S.. 57,500 


a., Kansas, 
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CLASSIFIED 





DISPLAYED: Advertisements set in special type or with border— 


$10.00 per column inch. 


UNDISPLAYED: “For Sale’, “Wanted to Buy”, “Help Wanted”, 
“Business Opportunities’, 
tions set in type this size without border—25 cents a word. Minimum 


charge, $6.25 per insertion. 


Miscellaneous classifica- 


‘Position Wanted’’—10 cents a word. Minimum charge $2 per insertion. 
Box number counts 3 words. Copy must reach us by Wednesday 
preceding date of issue. 

All classified advertisements are payable in advance. 


No agency commission or cash discounts on classified advertisements. 





For Sale 





FOR SALE 


STEEL STORAGE TANKS 


2—8000-Gallon, Tank Car Tanks, Coiled 
and Non-Coiled 


20—10000-Gallon, Tank Car Tanks, 
Coiled and Non-Coiled 


1—-5500-Barrel, Vertical, Bolted Type 
OTHER TANKS TOO! 

Also Complete Tank Cars! 
IRON & STEEL PRODUCTS 
INC. 

Founded 1930 
13456A 8S. Brainard Ave., 
Chicago 33, Illinois 


“ANYTHING containing IRON 
or STEEL” 





For Sale 


FOR SALE: 700 gallon 1939 Diamond T, Tank 
Truck. Complete pumping equipment, ready to 
work, $1075. PETRO PRODUCTS, INC., 1016 
N. Hawley Road, Milwaukee 8, Wis 


FOR SALE: 1 39 Butler semi tank trailer, 
capacity 3,550 gals; 6 compartments (2—700; 
750 900; 300 200); A-1 condition; Price 


$1,000 BOX 192 


FOR SALE: 1100 gallon four compartment 
truck tank fully skirted and modern. in excel- 
lent condition, Manifolded but no equipment 
Write RICHARDS OIL COMPANY, Cobleskill, 
ee - 


FOR SALE: 1947-K5 International with 725 
gal., 4 compt., streamlined tank. Complete 
with manifold, pump, meter, and hose reel. 
Write for details. HAWKEYE OIL CoO., Cedar 
Rapids, lowa, 


BULK PLANT: Over 800,000 gallons storage 
capacity. R.R. siding, two acres, five build- 
ings, two high pressure boilers, 10 mixing 
kettles. Petroleum oils, vegetable oils, indus- 
trial oils, alcohol, greases and potash soaps. 
Million dollar annual sales. Located in De- 
troit, Michigan, 25 years. For complete par- 
ticulars write BOX 177, National Petroleum 
News. 





STEEL STORAGE TANKS 
Horizontal or Vertical—New. State re- 
quirements and gallonage required. 

W. H. DYER CO., INC, 

1859-P Railway Exchange Bldg. 


St. Louis 1, Mo. 





FOR SALE 
Established major oil company distri- 
butorship located in South Alabama 
Excellent opportunity for right man 


BOX 193 














FOR SALE 
3—3,108,000 GAL. CAP. 
LIKE NEW STEEL TANKS 


PRICE $12,000 EACH EASTERN 
POINT 


BOX 190 








STEEL STORAGE TANKS FOR SALE 


1 100,000 Gal capacit: 
1 210,000 Gal. capacity 
~—420,000 Gal. capacity 


Have Available Others 
We Welcome All Inquiries 
EMPIRE TANK & SALVAGE CO. 


1451 Broadway, New York 18, N. Y. 
Tel. LAckawanna 4-5760 








Wanted to Buy 


AGGRESSIVE, experienced in petroleum and 
TBA marketing, desires to acquire jobber or 
distributor business, or interest in with option 
to buy in future. Confidence respected BOX 
1S 


WANTED TO BUY: One CUNO Auto Klean 
Grease filter with three cartridges 244, x & 
witn drive complete with gear head motor 
Give age, price and condition. CADILLAC OIL 
COMPANY, Detroit 12, Michigan 





WILL BUY 
Do you plan to retire or sell your oil 
business in the near future? Would be 





pleased to hear from someone who has 
a reasonable price placed on a going 
retail petroleum business of mil l 
gallons (minimum) gasoline and/or 
heating oils Replies will be held I 
strictest confidence 

BOX 191 











STEEL STORAGE TANKS 
Railroad Tank Car Tanks 
6,500 to 12,000-Gal. Cap. 

Coiled and Non-Coiled 

Cleaned-Painted-Tested 

Heavier-Safer-Cheaper 
Other Tanks Too 

Also—Complete Tank Cars 

8,000 and 10,000-Gal. Cap. 
Your Inquiries Solicited 
NEWHALL-MARSHALL- 
WOOD, INC. 

30 Church Street 
New York 7, N. Y. 
Phone: COrtland 7-8090 








Business Opportunity 





ATTENTION 
COMPANIES SEEKING 
tL. Ss. GOVERNMENT BUSINESS 


Reputable organization with 18 year 
specialized experience thoroughly 
miliar with the overall picture of gov 
ernment business procurements offers 
services to interested companies Fac 
ties complete with established offices 


ind competent personnel 
SOL CC. BENNETT & ASSOCIATES, 
Inc. 
Government Business Consultants 
Dupont Circle Building 
Washington 6, D. C. 








Positions Open 


WANTED: Manufacturer's representative t 
handle complete line of brass valves for the 
oil industry in the Southeastern states for a 
leading valve manufacturer BOX 187 


SALES MANAGER: successful experience sell- 
ing complete line petroleum products to oil 
jobbing trade, age under 40, must travel, sal 
ary open PENN-O-TEX OIL CORPORATION 
Minneapolis 4, Minn. 


GREASE AND POTASH SOAP manufacturer 
has opening for man with several years kettle 
experience Company 25 years in petroleum 
products in Detroit, Michigan. State age, ex 
perience and qualifications. BOX 178. 


WANTED—Construction Engineer or Contra 
tor with wide experience in building filling 
stations, to make estimates and let contracts 
Extensive travel required. Write ‘‘President’’ 
Spur Distributing Co., Inc., P.O. Box 941 
Nashville, Tennessee 


ASSISTANT SALES MANAGER: Large Mid 
west independent needs young aggresssive mar 
with good experience in petroleum sales fo! 
position of assistant sales manager Expand 
ing operations require high type executive for 
this permanent position, In replying, give ful 
details including age, education and salary 
required Replies confidential BOX 189 


Position Wanted 


CONTROLLER-TREASURER, experience wit! 
independent oil company in production, refir 
ing and marketing accounting, taxes and fi 
nance; presently employed desire change 
BOX 185 














WANTED 


An opportunity to demonstrate | 
the selling power of NATIONAL 
PETROLEUM NEWS’ Classified 


Advertising. 


If you’ve got something to sell 
to oilmen, whether it be storage 
tanks, compressors, tank trucks 
| or your own talents, NATIONAL 
PETROLEUM NEWS’ Classified 
Ads will tell your story to the 
| greatest number of potential buy- 
ers. 





If there’s something you want 
to buy from oilmen, whether it 
be a bulk plant, a gasoline station 
or an individual’s skill and know- 
how, NATIONAL PETROLEUM 
| NEWS will tell your story to the | 
| greatest number of potential sel- 
lers. 

See advertising rates and con 
ditions which appear immediately 
under the page heading of the 
CLASSIFIED SECTION of thi 


issue. Then..... 


Write Room 532 
1213 W. 3rd ST., CLEVELAND 13, OHI 
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Kelp of S. C. Oil Jobbers 
Offered in Price Inquiry 


CHARLESTON, S. C.—Independ- 
ent jobber segment of the oil indus- 
tiy has not benefitted from gas- 
oline price increases in the East 
J. H. White, South Carolina Oil Job- 
bers Assn. vice president, has told 
chairman Maybank (D., S. C.) of 
Senate Banking Committee. 

Mr. White offered co-operation of 
the South Carolina association in in- 
vestigation of price boosts which 
Maybank has _ indicated may be 
launched in near future. 

He told Senator Maybank in a let- 
ter that Independent jobbers in South- 
eastern states have been operating 
on same spread of profits for about 
10 years. Price increases, he _ said, 
have benefitted only producers and 
refiners of petroleum products. 

“Jobbers feel as a matter of live 
and let live policy by the suppliers 
that a proportionate share of the ad- 
vances in prices should have been 
passed on to them to help offset the 
high cost of operating and at the 
same time to expect any increases 
granted to be reduced accordingly as 
the cost of operating declined,” Mr. 
White wrote. 

He told Senator Maybank that 
his own company, Hewitt Oil, had 
managed to offset higher operating 
costs by increasing sales, branching 
out into several counties, adding a 
battery distributorship, and _ selling 
several pieces of valuable real estate 
which it owned. He pointed out, how- 
ever, that few jobbers were in such 
a fortunate position ‘and are being 
squeezed out of business due to lack 
of sufficient operating margins.” 


Oil Industry’s Safety 
Record Shows Improvement 















NEW YORK—Frequency rate of 
disabling injuries (number per 1,- 
000,000 hours worked) dropped 6.76 % 
in the petroleum industry in 1918 
compared with 1947, API has re- 
ported. Decrease was third since 1942. 
Rate figure for 1948 was 12.27. 

API said reports showed favorable 
trend in frequency was supplemented 


q 


by 13% decrease in severity rate 
(number of days lost per 1,000 hours 


worked). 

“The ratio of days lost to injuries 
results in an average of 95 days per 
injury including fatalities,’’ summary 
said “An average of 38 days per in- 
jury results when fatalities are con- 
side ed separately.” 

AI said 117 fatalities and perma- 
hen|-total disabilities were reportéd 
‘or 948, equivalent to 24.8 per 100,- 
X00 -mployees, representing decrease 
1 1'2% from 1947 figure of 30.7 per 
100, 00 employes. 

Simmary noted that 18,445 more 
‘mp oyes were covered by 1948 com- 
puteé-ions than in preceding year. 
Tab lations were based on reports 
{2 3 oil companies employing 470,- 


832 >ersons. 
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— SPECIAL OFFER 


A 
THREE-WEEK 


TRIAL SUBSCRIPTION 


{Without cost or obligation) 


TO 


PLATT’S OILGRAM NEWS 


and /or 


PLATT’S OILGRAM PRICES 


write to 


If daily, accurate reports on oil in- 
dustry news events and market prices are 
important to you, then Platt's OILGRAM 
is essential to your business. 


Platt's OILGRAM News Service and 
Platt's OILGRAM Price Service perform 
vital functions for the oil management 
executive. In effect, they guard him 
against surprise and uncertainty. They 
keep him informed everyday on all major 
events which have an influence upon oil. 


Written and published by men expert 
in the art of digging up facts and inter- 
preting them in terms of their importance 
to the oil man, Platt's OILGRAM main- 
tains seven News Bureaus throughout the 
nation, it's Washington Bureau being the 
largest and most active in the oil news 
reporting field. 


KEEP INFORMED THROUGH OILGRAM. 


WRITE TODAY FOR A THREE-WEEK 
TRIAL SUBSCRIPTION TO EITHER 
(OR BOTH) OILGRAM SERVICES. 














PLATT'S OILGRAM 
1213 West Third Street 


Cleveland 13, Ohio 
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Aiding in the management of National Gas & Oil Co., Chicago, are (left to right): 
Harold Flanzer, 28; Arnold Ehrlich, 28; and Melvin Ehrlich, 22 


Young Jobbers 


Among the many young men who 
have taken active part in the man- 
agement of oil jobbing businesses 
since the end of Worid War II are 
three young Chicagoans who have 
taken on administrative roles in Na- 
tional Gas & Oil Co. The company 
was founded almost 25 years ago by 
the fathers of these three young 
men. 

When Harold Flanzer' returned 
from the China-Burma-India Theatre 
of operations after 30 month’s ser- 
vice with the Army Air Corps as a 
sergeant in photo intelligence, he be- 
came vice president of National Gas 
& Oil, working under his father, 
Morris Flanzer. Harold, 28, works 
in the company’s sales department 
which has, since the end of the war, 
added fuel oil to its gasoline and 
lubricating oil marketing. 

Arnold Ehrlich came home to Chi- 
cago following’ service with the 
Army Air Corps as a sergeant in 
radar communications in the Euro- 
pean Theatre of Operations. He 
joined National Gas & Oil as sec- 
retary. Now 28, Arnold is also re- 
sponsible for personnel management 
and for operations of the company 
bulk plant and trucks. His father, 
the late Sam Ehrlich, was an origi- 
nal partner with Morris Flanzer 
when the business was started in 
1925. 

Youngest of the three young job- 


bers is Melvin Ehrlich, 22. He was 
made treasurer of the company two 
years ago following his graduation 
from the University of Wisconsin 
and is also active in pushing sales of 
fuel oil in the Chicago area. 

National Gas & Oil is a distribu- 
tor for Phillips Petroleum Co.’s gaso- 
line, fuel oil and lubricating oil. 
Fifteen trucks are used to handle 
deliveries to fleet and commercial ac- 
counts and 80 service stations in the 
metropolitan Chicago area. Bulk 
plant storage is about 400,000 gals. 
and plant property covers 42,000 sq. 
ft. 

* * * 

Two new men have been elected to 
the board of directors of Atlantic 
Refining Co. They are: Dwight T. 
Colley, elected for a term of two 
years, and P. G. Wharton, vice presi- 
dent, named for one year. Both are 
additional members of the _ board. 
Others re-elected for a _ three-year 
term are: Robert H. Colley, presi- 
dent; E. J. Henry and H. G. Shad, 
both vice presidents. 

Board elected the following of- 
ficers: Henderson Supplee, Jr., di- 
rector and vice president, was named 
to fill the newly created post of ex- 
ecutive vice president. Hugh W. 
Field, board member and manager of 
the research and development depart- 
ment, was elected vice president, and 
Dwight T. Colley was elected vice 
president and made general manager 
of domestic sales. 


Promotions have resulted in trans- 
fers for two Shell Oil treasury men 
M. W. Boz, Cleveland division chief 
accountant for the past year, has 
been shifted to the New York office 
where he is now assistant manager 
of the methods and statistics depart- 
ment. Mr. Boz’s post in Cleveland has 
been filled by moving H. T. Richards 
there from the New York office, 
where he had been assigned since 
March. Previously he _ served for 
three years as senior auditor in San 
Francisco. Mr. Boz has been associ- 
ated with Shell 15 years, Mr. Rich- 
ards 20 years. 

Assistant general auditor of The 
Texas Co. is the new title ac- 
quired by James W. Templeton, who 
has been with the company more 
than 26 years handling accounting and 
auditing assignments throughout the 
U. S. and several foreign countries. 
Before his promotion he was special 
auditor in charge of the statistical 
section of the comptroller’s depart- 
ment in Houston. 


* * * 


Sol Hanft, president of Circle Oil 
Co., Raleigh, N. C., says that the 
company built two new service sta- 
tions in 1948, will erect another this 
spring and has acquired .the property 
for another to be built later this 
year. .. W. G. Weems is secretary- 
treasurer of the company and both 
he and Mr. Hanft are active in the 
Merchants Assn., Civitan Club, Amer- 
ican Legion, Shrine Club and Cham- 
ber of Commerce. . . Circle Oil has 
been operating now for more than 
20 years. 

* - * 


Jefferson W. Mitchell, manager of 
Phillips Petroleum refinery at Kan- 
sas City from 1928 to 1940, has been 
appointed general manager of Na- 
tional Cooperative Refinery Assn. at 
McPherson, Kans. Mr. Mitchell was 
petroleum advisor to the Chinese 
national government during the past 
three years. He succeeds E. J. Mary, 
who died in December, in the co-op 
refinery association which is affili- 
ated with the Consumers Coopera- 
tive Assn. 

* * a 

Ira M. Van Vliet, president of Su- 
perior Fuel Co., Newark, N. J., says 
that the company has just completed 
new bulk plants in Newark and ‘ 
ange, N. J., and is contemplating | 
construction of a bulk plant in M 
burn, N. J. Harold Francis 
become credit manager at Super 
Fuel and John Martindale is the ! 
general manager of sales and servi 
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This Week 


Continental Oil Company 
Salutes... 


W. B. Dalton, oil jobber of St. George, Kansas, learned two 
important lessons in his father’s general store: 


1) Give the public the merchandise it wants. 

2) Give the best possible service to customers. 

When Billy was a boy, he saw his father found ard build a 
thriving business on these two principles. When “‘horseless 
carriages”’ came into being, the Dalton store was one of the 
lirst to provide gasoline for its customers. As this phase of the 
business grew, a special building was erected to serve these 
motorists. 


Finally, a separate oil company—the St. George Oil Com- 
pan’ —was organized and, with the acquisition of the Conoco 
franchise in 1938, Bill Dalton found himself in the “big- 
time’ oil business for sure. 


Giving the public the merchandise it wants, Mr. Dalton 
now markets Conoco products through five different oil 
‘om)anies in Kansas: St. George Oil Company, Service 
Vil Company (Wamego), Service Oil Company (Topeka), 
Una;.a Oil Company (Onaga), and Manhattan Oil Company 
Ma :hattan). 






Advertisement 


W. B. Dalton 


St. George, Kansas 


Mr. Dalton has been a member of the Kansas Oil Men’s 
Association for 23 years and has served on its Board of 
Directors for 3 terms. Always active in civic and state affairs, 
he served in the Kansas Senate for two years and is a mem- 
ber of the Topeka Chamber of Commerce. 

Our partnership with Mr. Dalton is founded on a mutual 
belief in the principles he has followed—the best of products 
sold on a basis of honesty and friendship. Over Continental's 
74 years, it is an adherence to these principles that has 
kept us growing. 

We’re proud to salute Mr. Dalton . . . as a member of our 
team . . . and as an independent jobber whose ability, in- 
tegrity and enterprise have done so much to establish the 
record of service set by the oil industry. 

We'd like more partners like Mr. Dalton. You may be 
interested in this kind of teamwork and growth in your 
territory. Why not write to Continental Oil Company office 
nearest you, or to Ponca City, Oklahoma? If you’re not 
within reach of Continental’s gasoline supply, perhaps you 
would be interested in merchandising the nationally adver- 
tised Conoco Nth Motor Oil. 


































Cia tee 


The MONEY SET 


FOR YOU, whistling VENTALARM ® sig- 
nal puts chauffeurs on more Money 
Spots each day. Allows deliveries to be 
made quickly, accurately, safely without 
entering home. Prevents spills, eliminates 
repeat calls. Decreases truck mileage. 
Saves man and truck time. Aids dispatch 
planning. Gives accurate tank inventories 
for degree day use. Decreases run-outs. 
Over a million in use. Slashes delivery 
costs by 20% to 30% 

Old Tanks easily equipped. Model LC 
VENTALARM signal permanently installed in vent 
line in 15 minutes. Pays for itself in 
a few deliveries. See your supply 
house or write us for literature. 
Your decision NOW will 
make yourcompanyMONEY. 


SCULLY SIGNAL COMPANY 


79 FIRST STREET, CAMBRIDGE, MASS. 




















VENTALARM: 


WHISTLING TANK FILL SIGNAL 























“40 Great Years— 
the Story of Oil’s 
Competition’ 
hy 
Warren C. Platt 


Reprints of the above article. 
which first appeared as a feature 
story in the 40th Anniversary’ 
Issue of NATIONAL PETROLEUM 
NEWS, are now available. 




































































Single Copies $ 25 
































50 copies 10.50 
100 copies 20.50 
500 copies 90.50 
1000 copies 165.00 
5000 copies 775.00 
10,000 copies 1500.00 














Already in its second printing, 
the article is receiving an enthus- 
iastic reception by oil men every- 
where. 
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Several unique features marked the 
Eastern Petroleum Credit Managers’ 
Assn. convention held in Buffalo, 
April 19-20-21. By way of dramatiz- 
ing the value of financial advice to 
jobbers, as advocated by _ several 
speakers, a brief skit was acted out 
by a four-man group from the So- 
cony-Vacuum division office in Buf- 
falo. It was written by A. L. Freitag, 
Socony - Vacuum assistant general 
credit manager, in a humorous vein, 
with a serious point. 


The part of a credit man was taken 
by Ed Loiseaux; A. C. Cater was a 
credit manager; M. L. Taylor was a 
sa'esman; and W. F. Fuerst was a 
jobber (or wholesaler, reseller, dis- 
tributor as he is known in various 
companies). The imaginary situa- 
tion concerned a request for an un- 
usually large line of credit by the 
jobber. 

The dialogue brought out how 
credit facts are assembled, and how 
constructive assistance can be of- 
fered to a jobber on saving interest 
charges, collection tips, inventory 
control, and even truck dispatching. 
The net impression sought to be con- 
veyed was that both supplier and 
jobber can profit by financial counsel 
when offered in a co-operative spirit 
by credit men familiar with jobber 
problems. 


Interspersed was’ enough 
humor to liven up the convention 
session. Especially enjoyed was the 
comment by the salesman, when 
asked about the jobber’s credit. His 
response was that old classic: “T'll 
personally guarantee it!” 

Mr. Loiseaux also took part in an- 
other bit of entertainment staged 
during a lunch period. Principal in 
this scene was J. W. Buscaglia also 
from Socony’s Buffalo marketing de- 
partment. As “Tony” a fictitious 
Texaco dealer he burst into the din- 
ing room loudly demanding to see 
Mr. Foote, (Buffalo credit manager 
for the Texas Co.) personified by Mr. 
Loiseaux. In the ensuing dialogue, 
Tony, dressed in a Texaco service 
station uniform, indignantly demand- 
ed why his load of gasoline was not 
delivered just because he still owed 
$7.20 since December. 


good 


Inserted in the scene were some 
humorous references to rival oil com- 
panies, which shall be nameless here. 
The sole purpose was entertainment, 
as a relief from any long discus- 
sions of figures. Author Freitag pro- 
vided a conclusion in the form of a 
song in which Tony tells where and 
how he works: pumping gas “for 
the Texas Companee.” Leading in 
the singing was an amateur M.C. in 
the person of James A. Mawn, of 
Gulf Oil Corp., Boston. 


It was incidentally learned that Mr. 
Buscaglia will shortly take over as 
of the 


a lessee dealer one larger 








Socony stations located neai the Buf- 
falo end of the Peace Bridge. 

Convention arrangements were han. 
dled by the following: Elmer H. 
Preston, Sun Oil Co., M. K. Terwil- 
liger, Frontier Oil Refining Corp., Al- 
bert C. Cater, Socony-Vacuum Oil 
Co., Inc.,- William Foote, Texas Co, 
and Albert Stehlin, Gulf Oil Corp., 
all of Buffalo, together with W. M. 
Watson and A. L. Freitag, Socony- 
Vacuum, N. Y., F. J. McEvoy, Texas, 
N. Y., R. P. Dean, Esso Standard, 
N. Y., William Stockton, Atlantic Re- 
fining Co., Philadelphia, F. Raymond 
Kraemer, Mineola, N. Y., D. Meredith, 
Pittsburgh, and C. M. Mathewson, 
Cities Service, Boston, Murray Johns- 
ton, Gulf, Pittsburgh. 

As an interlude in the speaking 
program, Jim Wells, general manager 
of the Buffalo Bills of the All Amer- 
ican Football Conference, gave a 
short talk on “Sports—-A Democratic 
Institution.” He suggested that 
there was a significant connection 
between the high standards of free- 
com by those countries where there 
is widespread public interest and 
participation in sports. Owner of 
the Buffalo Bills is James F. Breuil, 
Sr., president, Frontier Oil Refining 
Corp., Buffalo. 


* * * 


In one of the closest mayoralty 
races for many years, Elzie Huot, 
president of Illinois Petroleum Mar- 
keters Assn., and vice chairman of 
National Oil Jobbers Council, was 
defeated as Democratic candidate for 
mayor of Kankakee. Mr. Huot 
polled 6,103 votes to 6,757 by his Re- 
publican opponent. 

a a * 

The following directors have been 
re-elected to Root Petroleum Co.'s 
Board: Dwight F. Benton, D. P. 
Hamilton, H. Canon, Ralph Brandon, 
Jennings B. Hamblen, and Robert L. 


Aycock. Elected as officers were: 
Mr. Benton, president; Joe Hyer, 
Richard T. Colquette and Messrs. 


Canon and Aycock, vice presidents; 
T. E. Beaird, secretary; A. L. Reid, 
treasurer. 

* * * 

Morton S. and Dorothy I. Winters, 
husband-wife operators of Eastern 
Petroleum Corp., Potsdam, N. Y., re 
port the purchase of a new 1,000-gal. 
tank truck with ticket printer meter 
and the acquisition of new service 
station property. 

* * * 


D. E. Hyames, owner of Hyames 


Oil Co., Aliceville, Ala., and a di- 
rector in the Alabama Petroleum 
Assn., reports that he is replacing 


an old service station with a new 
building and new equipment. He also 
is constructing a new bulk plant 
office building. Mr. Hyames is presi- 
dent of the Rotary Club of Aliceville 
and a director in the Chamber of 


Commerce. 
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Pa! f§f YOU GET +5 °° A DAY 

=| eo a FOR EVERY DAY YOUR 

a ’ ?¥| TRAILMOBILE TANK TRAILER 
‘dW / ’*| MIGHT BE OUT OF SERVICE 

not 1 a” a a BECAUSE OF LEAKAGE! : 








Never before a guarantee likethis guarantee is the ultimate evidence 






in transport trailer history! Mile that Trailmobile’s leakproof 
alty 


uot, after leakproof mile piled up by dependability will help you cut 


— Trailmobile Tank Trailers all  oil-haul costs to the bone, adhere 
1 oO 
was over the nation... and now a_ to rigid schedules, bring new 


for ‘ oni 
aunt $50-a-day guarantee that you will economy and efficiency to your 
Re- ' experience similar money-saving, operation! Learn the amazing 


time-saving results! Thisone-year possibilities now! 
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ager for the Middle Atlantic states 
with headquarters at Philadelphia. 
Mr. Drysdale’s first job with Sun 
was in 1927 as a stenographer in 
the credit department at Jackson- 
ville, Fla. 

John C. Weidman, district man- 
ager at Revere, Mass., will replace 
Mr. Drysdale as assistant manager 
of the Middle Atlantic region. He 
has been with Sun = since 1930. 

Mr. Weidman has been replaced 
at Revere by Elmer R. Bradley who 


















Mr. Drysdale Mr. Wright formerly was district manager at 
Bridgeport, Conn. James C. Tilley, 
Willard W. New York regional office manager, 










































Wright has been succeeds Mr. Bradley. Mr. _ Tilley 
appointed assis- joined Sun in 1937 as a clerk and 
tant general Mr. Bradley started with the com- 
sales manager of pany in 1933 at Providence, R. I. 
Sun Oil Co. He 

* * * * 
will move to 





Philadelphia Gold watches emblematic of 30 

from Boston years service were awarded to 13 

where he _ has employes of The Texas Co. at the 

been Sun’s_ re- annual dinner of the Central States 

gional manager Chapter of The Texaco 25-Year Ser- 

for New England vice Club in Chicago on April 28. 

; since 1935. Mr. Those receiving watches _ included: 

Mr. Weidman Wright joined Grace Gold, Inez Miehle, Oscar 
Sun in 1922 as Bauer, A. Larson, H. Mueller, Wil- 

an industrial products salesman. liam Krull, L. A. Rudinger, J. Stark, 
Succeeding Mr. Wright at Boston H. F. Dasenbrock, J. F. Heron, A. L. 
will be Richard D. Drysdale, who Vawter, N. L. White and N. S. 
has been assistant regional man- Barnes. Gold diamond pins for 25 


NO SNOW...NOR RAIN 
NOR DUST..can stop the 


NEW VIKING 


TOTALLY ENCLOSED TWIN UNIT 
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Built for all kinds of weather . . . spring, summer, fall or winter. 
Operates equally well any time, anywhere, without pump house of 
any kind. 
These views show one of the outstanding Viking “L161’ Twin Units in 
actual operation unloading a tank car of fuel oil. The unit is 
practically covered with snow and the temperature is well below zero. 
a Save with the new Viking “161 Twin Unit ... no pump 
| Ving house needed. It’s built to take it. Each pump delivers 
——=# 100 GPM and can be operated separately or in unison 
through individual, totally enclosed clutches. 








AN — NAME 
_ IN PUMPING — 


Entire unit Underwriter’s approved for your safety. 
Ask for free bulletin B400R today. It will be sent promptly. 











Pump Company 


Cedar Falls, lowa 











years service were presented to Miss 
Pearl Mathews, Thomas Barbauld, 
E. J. Buskirk, James J. Dowd, Peter 
Gomolak, J. W. McLin, John J, 
O’Brien, F. R. Richason, George A. 
Sommers, C. L. Wormwood, 8S. C, 
Bartlett, Emil Kujala, J. B. Dough- 
erty, Ernest Schumann, Joseph J. 
Steimac, Robert Turlow, Clarence 
Weir and George B. Westall. 


* * * 


T. R. McElhin- 
ney recently be- 
came sales man- 
ager of the bulk 
service division 
of The Dri-Gas 
Corp., formerly 
known as the [II- 
linois Bottled 
Gas Co. Mr 
McElhinney 
joined Shell Oil 
Co. in 1936 as 
technical prod- 
Mr. McElhinney ucts _representa- 

tive and later 
served in Chicago as special products 
manager in charge of liquefied petro- 
leum gases, solvents, by-products, 
package specialties and agricultural 
chemicals. From 1941 to 1943 Mr. 
McElhinney served with the U. § 
Navy Bureau of Ordnance, and fron 
1943 to 1945 was assigned to the 
Army-Navy Petroleum Board in a 
technical capacity. 





Chester M. 
Crebbs, who re- 
tired May 1 as 
president of the 
Mene Grande Oil 
Co. in Caracas 
Venezuela, has 
been succeeded 
by Hoyt  Sher- 
man, a vice 
president of the 





company since 
1947. 

Mr. Crebbs has 

Mr. Crebbs been associated 


for 31 years with 
Gulf, of which Mene Grande is 4 
subsidiary. He started with _ th 
Gulf Production Co. in 1918. He has 
been in Venezuela since 1923. Mr 
Crebbs has not decided upon a per- 
manent residence. He will be located 
temporarily at Tucson, Ariz. 
Mr. Sherman has been an assistant 
to Mr. Crebbs in various capacities 
since 1928. 


* * * 


D. A. (Del) Grant, Chicago ivr 
sion credit manager for Socony-Vac- 
uum Oil Co., has been elected set 
ond vice president of the Chicago 
Assn. of Credit Men. 

* * * 

G. L. Stewart was elected pres! 
dent and H. H. Hewetson chai:mal 
of Imperial Oil at company’s a! nual 
meeting last week. 
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<—gP" “See that station up ahead 
with the shiny, new pumps? 
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vno re- ° ° ° ° ° 
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1as 
= The pumps on your island speak louder 
Sher- ° ° ° 
wide to approaching cars than anything else in 
of the your station. 
since 3 . 
And when they’re shiny, new Bowser Rol- 
bbs has Ways ... your station shouts WELCOME 
sociated ° ; 
gn « to all who seek dependable, high quality 
ars with . 
i fe 2 products and service. 
the ° , 
i as Your nearest Bowser office will gladly give 
23. Mr you the complete story on Rol-Way pumps. 
1 a per: Please write today. 
located 
| 
ussistant 
—s THE ROL-WAY 
BOWSER, |! 1301 Creighton Ave., Fort Wayne 2, Ind. : 
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zo divi SALES AND SERVICE . . +. an exclusive Bowser 
- feature . . —_—_ gasoline 
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Previously, with Standard-Vacuum, 
he had 17 years service—all in Japan. 
He was assistant general manager of 
operations in Japan when he returned 
to the States in 1937. It is expected 
that he will assist in resuming dis- 
tribution of oil products to Japanese 
civilians. 


John C. Hogan, veteran oil mar- 
keting executive, on May 1 became 
assistant to the president of the Mid- 
‘ South Oil Co. at Memphis. He served 





Mr. Bellman Mr. Sample with Pure Oil Co., for 26 years, the 
last 10 of them in the company’s 
Vv. A. Bellman has been named general tax department at Chicago. 
vice president in charge of market- He was southern auditor of Pure 
ing and a director, General Petro- with headquarters in Atlanta for 
leum Corp. He replaces John C. eight years, and secretary-treasurer 
“Sample who rejoined Standard-Vac- of Pure Oil Co. of the Carolinas for 
uum Oil Co. [jointly-owned by Stand- five vears. His brother, the late J. 
ard Oil (New Jersey) and Socony- Phillip Hogan, was secretary-treas- 
Vacuum Oil, parent to General Pe- urer of Mid-South for several years. 
troleum]|. ... Mr. Bellman’s first 


* * x 
post with General 16 years ago was 


as commercial salesman in Los An- 
geles. Later he was: Seattle dis- 
trict manager, Washington resident 
manager, northern California resident 
manager and assistant to the vice 
president in charge of marketing. He 
has been general manager of mar- 


Emil M. Nelson, secretary and 
general manager of Penn American 
Oil Co., Sioux Falls, S. Dak., has re- 
tired, and Harry Sweetman, Jr., has 
taken over his duties. H. E. Sweet- 
man is president of the company and 
H. J. Sweetman is secretary. 


keting since January, 1948. Mr. ey ee 

3ellman studied at University of Kentucky Petroleum Marketers 
Washington where he was named to Assn., now has its second woman 
All-Coast and All-American football member. Edith Napier represents the 
teams in 1923 and 1924. ... Mr. Perry Oil Co. of Hazard, Ky., in the 
Sample, now a  Standard-Vacuum associations. Mrs. Beulah N. Williams, 
board member, was with General for of Williams-Nickell Oil Co., More- 
12 years, rising from sales analyst head, Ky., previously was the only 
to a vice presidency and directorship. woman in the association. 











About 250 members of the oil industry gathered at St. Bonaventure College to 
celebrate Petroleum Sunday April 24. Seated above (left to right) are: G. E. 
Daggett. Bradford district president, Pennsylvania Oil Producers Assn.; James Has- 
kins, New York district representative, Oil Industry Information Committee, and 
D. C. McCarthy, director of publicity, Socony-Vacuum Oil Co. Standing (left to 
right) are: Very Rev. Thomas Plassmann, OFM, St. Bonaventure College president: 
Charles A. Chipman, New York State Oil Producers Assn. president, and Rev. 
Irenaeus Herscher, OFM, St. Bonaventure College librarian 
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Walter F. Win- 
ters has been ay 
pointed’ _ distri 
engineer of the 
Asphalt Institut 
with offices in 
Denver. He will 
be in charge of 
all of the inst 
tute’s special] 
studies on th 
potentialities of 
asphalt in recla- 

Mr. Winters mation work and 
the allied prob- 
lems of water 

and erosion control. 

J. R. Banning will continue at th 
Denver office in charge of promoting 
the use of asphalt for road, street 
and airfield development. 

Before joining the Asphalt Insti- 
tute, Mr. Winters was an enginee1 
with the state of Washington high- 
way department. 

* * x 

Henry B. Suhr is a new member of 
the “board of directors of the Pennz- 
oil Co., having been elected on May 
3. Other directors who were re-elec- 
ted are: M. A. Brewster, C. L. Suhr, 
W. S. Zehrung, of Oil City; George 
J. Hanks, H. W. Loveland, A. J. 
Saxe, R. W. Grunert, John E. Selden 
of Bradford. 
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| PROWN STEEL TANK COMPANY 


2901 FOURTH STREET S.E. e MINNEAPOLIS 14, MINNESOTA 








MODEL 415 





DOWME TRUK TANKS 


HELP STANDARD HEAT CHICAGO WITH FAST, EFFICIENT DELIVERIES 





Standard Oil Company (Indiana) finds this 1800 gallon, 5 compartment 
fuel oil and gasoline delivery tank affords a maximum of payload and 
mobile efficiency for city deliveries. The tank is I.C.C. approved under 


regulation MC 303. 





The Brownie 1800 gallon fuel oil and gasoline 
- truck tank was custom-built for Standard Oil 
Company (Indiana) according to their specifications. 
Brownie designs and custom-builds truck tanks and 
trailer tanks to fit exact specifications and varying needs. 
Brownie’s engineering skill and unexcelled production 
facilities assure perfection in every detail of advanced 
truck tank construction. 


te Brownie-built truck tanks and trailer tanks 
possess exclusive patented features. These 
features may be incorporated into your custom-built 


truck or trailer tank, assuring you of enduring, efficient 
ind trouble-free tank service. 


Write, wire or phone BROWNIE about your particular tank 
problem. Brownie will be pleased to discuss, without obligation, 
the best solution for your individual problem. Just send the 
complete particulars to the address below. 















FEATURES 
OF THE BROWNIE MODEL 415 


Available 1500 to 2500 gallon capacities 





@ Bumperettes that give desired protection by following 

the body contour completely around from one rear 
wheel to the other affording protection and saving 
in both appearance and necessary repair. This was a 
must for city traffic. 


@ Compact tank with emphasis on height minimizes 
length of wheel base and affords greatest possible 
maneuverability 


®@ High skirted fenders for greater traffic clearance 


@ Enclosed cabinet protects hose reel, pump and meter 
system. 
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ALL THREE TYPES 


FOR SALE UNDER YOUR OWN BRAND NAME 


Base stocks also available for compounding 
Regular, Premium, and Heavy Duty Oils 


To help build your business in today’s tough com- 
petitive market, Sun offers you a complete line of 
quality motor oils. These oils, refined to rigid speci- 
fications from selected crudes, are available for 
marketing under your own brand name in all 3 
API classifications. 


Regular Motor Oil 


The famous Sun Golden Oils, fully meeting the re- 
quirements of this type, are available in all vis- 
cosities. Or if you prefer to do your own blending, 
we will supply the necessary base grades. 


Premium Motor Oil 


Fully inhibited, Sun solvent-refined, high V.I. finished 
oils, available in all SAE grades, meet every re- 
quirement of this classification. Base stocks—with 
or without inhibitors—are also available for blend- 
ing oils of this type. 


Heavy Duty Mofor Oil 

Sun finished oils for this classification are fully 
inhibited and have detergent dispersant charac- 
teristics to meet API qualifications and service 
conditions. (These oils meet Army 2-104B specifi- 
cations.) If you prefer to compound your own 
Heavy Duty Oils, the nearest Sun Office will be 
glad to discuss your requirements. 


Sun can also supply jobbers with base stocks and 
blending oils to meet all their other oil and grease 
requirements. 





For complete information call or write the 
Sun Wholesale Manager in any one of the 
following cities: 


PHILADELPHIA NEW YORK PITTSBURGH 
BOSTON CLEVELAND DETROIT CHICAGO 
JACKSONVILLE DALLAS TORONTO 














SUN OIL COMPANY e Philadelphia 3, Pa. 


In Canada: Sun Oil Company, Ltd., Toronto 


SUN LUBRICANTS 











